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Sepvice Bay Design Speeds Handling of 





Front view of new Gulf Oil Corp. service station in Toledo's colony shopping center. 
Midwest of Gulf’s two-stage or double-depth lube bay design 


Double-depth lubrication bays speed handling of 
lube jobs at Midwest station. Style used by Gulf Oil 
in eastern marketing area has been adapted in latest 
station opened by company in Toledo, Ohio. Straight- 
line production design applied to lube bay layout has 
customer appeal and permits handling of other service 
jobs without blocking lifts. Story on p. 26. 


Training Plan Promotes Driver Safety 


Picture and word story describes how one oil com- 
pany utilizes driver training program, not only to train 
new drivers but, to work further with employes who 
have demonstrated poor driving habits. Test is so de- 
signed that it reveals readily any driving defects. 
Course was installed in an effort to reduce company’s 
motor vehicle accident rate. P. 30. 
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This is first appearance in 


How a Jobber Starts in Business 


Story on jobber management tells how Midwest 
Independent marketer placed his money, ideas and 
faith in a small-town venture. Article by NPN staff 
writer outlines how this jobber started his business and 
what he has done to build it up into a profitable enter- 
prise. P. 31. 


NPN Fuel Oil Section 


NPN’‘s Fuel Oil Section includes Bureau of Mines 
reports on sale of distillate and residual fuel oils and 
breakdown of sales by classification of use . . . Nine- 
month comparison of vaporizing oil burner sales in 1947 
as against 1948 is reported on basis of Bureau of 
Mines statistics. P. 38. 
























A Time Tested Champion 


THE 3O0Q! 








Immediate 
Delivery 









MORRISON 
FIG. 300 


Features which make the 300 “tops” in performance include compound 
trigger action, assuring smooth controlled flow regardless of pressure, 
oversize packing rings to give extra long leak-proof service and a trig- 
ger guard easy to replace in case of damage. 


The Morrison 300 is serving thousands of particular oilmen in all 48 


states of the union. Made of the finest alloys, they re functionally de- 
signed to take rough use year after year. 


MORRISON BROS. COM PANY 


OIL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 




















You can t see... 





You can't touch it... 








| You cant ship it... but 


is the most 

important 

ingredient in 
“Ethyl” antiknoc 
— compoun 


E 25 is the twenty-five years of experience that the Ethyl 








Corporation has had in the distribution of antiknock 
compounds for gasoline. It is the twenty-five years’ ex- 
perience that Ethyl has had in the improvement of these 
antiknock compounds. It is the twenty-five years of 


prompt, accurate, on-time deliveries of ‘‘Ethyl’’ fluid. 







E25 stands for everything we have built up 
in twenty-five years—the confidence of gaso- 
line refiners and the acceptance of ‘‘Ethyl’’ 


gasoline by millions of motorists. 





ETHYL CORPORATION 
Chrysler Building, New York 17, N.Y. 


eTHYt 
CORPORATION 


P oducts sold under the ““ETHYL"’ trade-mark: Antiknock Compound . Salt Cake Ethylene Dichloride . . . Sodium Metallic . . . Chiorine (liquid) . . . Oi! Soluble Dye 
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ere’s why so many types of hose are 


made with NEQ)PRENF 


Dock loading hose withstands flexing and rough 
handling . . . resists weather, oils, heat and cold 


This dock loading hose—neoprene-lined and neoprem 




































covered—has handled over 3,000,000 barrels of petro 
leum products without a break or leak! It’s still in daily 
use after six years on one of the toughest jobs in a 
rugged industry. The neoprene cover still protects the 
fabric reinforcement despite constant abrasion and ex 
posure to all kinds of weather. The neoprene tube has 
been in constant contact with many different petroleum 
products. And there’s still no sign of failure! 


Curb pump hose is light, flexible and strong 


. . . resists abrasion, cutting, chipping 

After 11 years in continuous service, this smooth-bore 
neoprene hose shows no signs of failure! And it’s easier to 
use, because the hose is light, flexible and strong 
won’t mar the finish of cars. Curb pump hose made with 
cover and tube of Du Pont neoprene is setting new serv- 
ice records all over the country. For the neoprene cover 
resists abrasion, cutting and chipping. And the neoprene 
tube won’t swell and disintegrate in contact with gasoline 


Fuel oil hose won't crack, peel or swell. . . 
withstands weather, abrasion, flexing 


Out on delivery trucks in every season, year in and year 
out ... this neoprene fuel oil hose stands up on the job. 





It’s dragged over concrete, rough ground, around cor- 
ners... reeled off again and again. But the neoprene 
cover doesn’t crack or peel . . . shows hardly a sign of 
wear. The neoprene tube won’t swell or develop soft, 
mushy spots. That’s why, for long, economical service, 
you can count on any well-constructed hose with neo- 


prene cover and tube. 





Tune in to Du Pont “‘Cavaicade of America,” Monday Nights—NBC Coast to Coast 





Interesting stories . . . new, un- 
usual applications of neoprene. 
Write ...E. I. du Pont de Ne- 
mours & Co. (Inc.), Rubber 
Chemicals Division U-1, 
Wilmington 98, Delaware. 





BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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MONSANTO 


OIL ADDITIVES 


... every one a specialist 





: OUR POINT DEPRESSANTS 


SANTOPOUR,* SANTOPOUR B — Keep 
motor oils fluid at low temperatures. Min- 
imize pour reversion while in storage. 











TE 


MOTOR OIL INHIBITORS 


$ 





SANTOLUBE* 395, 395-X and 398 — 
Protect against bearing corrosion and 
oil oxidation. Primarily recommended 
for “premium” motor oils. 

SANTOLUBE 394-C — Used in combina- 
tion with any level of detergency to 
insure oil stability and protection against 
bearing corrosion. 











When you seek a specific quality for your mo- 
tor lubricant, turn to Monsanto Oil Additives. 
Each is a specialist, developed to do a par- 
ticular job. Each is dual tested, in the labora- 
tory and in actual service. Often, Monsanto 
Oil Additives give you a price advantage as 
well as superb performance of your lubricant. 
This is the Monsanto line: 





GEAR LUBRICANT ADDITIVES 


SANTOPOID* 29—Enables a single gear 
lubricant to properly lubricate hypoid 
and other gears under severe operat- 
ing conditions in high-speed passenger 
cars, heavy-duty trucks, tractor-trailers 





and buses. 





MOTOR OIL DETERGENTS 


SANTOLUBE 203-A, 222, 520 — Deter- 
gent and dispersant type additives that 
minimize ring sticking by dispersing lac- 
quer, sludge and other insoluble oil con- 
taminants. 











VISCOSITY INDEX IMPROVERS 





SANTODEX*— Monsanto's new viscosity 
index improver... Makes easier starting 





possible in cold weather ... gives better 
oil film protection to engine working 
parts... makes dual-grading practical. 





Special pre-blends of a straight deter- 
gent and a straight inhibitor (Santolube 
394-C) for medium and heavy-duty 
service. 











For information on technical 
counsel, data and experimental 










samples, mail the coupon or 
write: MONSANTO CHEMICAL 
COMPANY, Desk A, Petroleum C TLAAL 
Chemicals Department, 1744 So. : 
Second St., St. Louis 4, Missouri. 
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MONSANTO CHEMICAL COMPANY 
Desk A, Petroleum Chemicals Department 
1744 South Second Street, St. Lovis 4, Missouri 





Please send, without cost or obligation: _ _ Data; 
= ____ Samples for use in 

Nome____ _Title__ 

Company 

Street_ ‘ 

 ——s ane — Zone- State 


SERVING INDUSTRY... WHICH SERVES MANKIN 













January weather— 
HI-V-1 FLOWS FREELY! 


FREE FLOWING HI-V-1 ASSURES al 


TWIN-ACTION PERFORMANCE” ali 
Wine —_—; ead HES 





... TWIN ACTION SALES** ¥ 


Because it pays off in performance, 
givmg more power, gas mileqge and 
easier starts in zero weather, custom- 
ers demand HI-V-I for cars, trucks, 
tractors and other heavy farm mach- 
inery. These repeat sales mean more 
money for dealers, added profit from 
an oil that sells itself with performance. 

Refinement in Champlin’s one large 
refinery from the finest Mid-Continent 
Crude, assures HI-V-I’s uniform qual- 
ity. It is a reliable source of supply too! 

Customer preference put HI-V-I at 
the top of the lubrication list with 
profit-minded dealers. 


























SS freely at zero and below; Stands up at boiling and abov 





**For each initial sale, there is also a repeat sale 


a product of the 


CHAMPLIN REFINING COMPANY. Enid, Oklahoma 


Producers, Refiners, Distributors of Quality Petroleum Products Since 1916 
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Since 1926 when Columbian built the first 

romeless semi-trailer for the Louisiana Oil 
& Refining Company, Shreveport, La., our 
engineers have been building these units to 
eet the individual needs of Columbian 
ustomers. 


That's why the word “frameless” has for 
ears been synonymous with Columbian. 
rough these years, Columbian’s record has 
been one of steady progress in weight-saving 
developments . . . universally recognized for 
having achieved a definite “know-how” in 
te application of trouble-free principles. 
olumbian is ready to apply this same engi- 
neering experience to your semi-trailer re- 
quirements . . . to give you the special big 
ond little features of design and construction 
that will fit your needs most profitably. _Illus- 
rated here are typical examples of modern 
units engineered to meet the specific needs 
of customers, A.P.I., 1.C.C. and state high- 
way requirements. 


How may we serve you in 1949? 
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(Above) 5,000-gal. Full-Skirted, 
3-Compartment Unit—White WB-28 Truck. 
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(A>ove) 4,000-gal. (4,848 
wo'er gal.) Double-Barreled LPG 
Tronsport—LFT Mack Truck. 
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CAISOL SWE 
CONSUMERS OIL CO. 
INDEPENDENCE Mo. 


(Above) 5,300-gal. Trim-Skirted, 
4-Compartment Unit—Dart Truck. 


GOLF OV. PROUDACIS 
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‘Above) 2,500-gal. 
“Full-Skirted 4-Compartment 
Unit—1%2 ton truck. 


Make This Big Saving in 
Freight Rates— One tank truck does the work 


of eleven railroad tank cars in hauling oil or other 
liquids up to 100 miles, according to a recent Federal 
study. Thus the five units shown here are equal to 
55 railroad tank cars. How many gallons do you 
handle a month? Think of the savings in freight 
rates one of these Columbian units would mean to you. 


(Above) 3,850-gal. 
4 Trim-Skirted, 3-Compart- 


) ei ment Unit—White WB-22 
at Truck. 

















TRANSPORTATION SYSTEM... 1887-STYLE! 


Like other producing companies at this 
early date, Ohio Oil “rushed” crude 
from the wells in wooden barrels by 
horse and wagon. 


1 KEEP PACE WITH THE NATION’S ever-growing 

demand for oil products, The Ohio Oil Company... 

along with other leaders in the industry... 

is constantly seeking and developing 

more efficient methods of transportation. 

Today, new and modernized pumping stations like the 

one above are speeding the flow 

of oil through many miles of Ohio Oil pipeline. 
MILLIONS OF MIDWEST MOTORISTS turn in at the 


familiar Marathon sign for the outstanding products 
of The Ohio Oil Company. 


. . 
BEST IN THE Lonc RUN 


The OHIO OIL Company RT 


PRODUCERS OF PETROLEUM SINCE 1887 





FINDLAY, OHIO 
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O\L CHANGE CONTROVERSY—Look for the lube sec- 
tion of the oil industry to come up with a strong reply 
refuting Bureau of Federal Supply’s recommendation for 
1,000-mile oil change (see NPN Jan. 5, p. 12). Announce- 
ment caused quite a stir in oil circles, and consensus of 
lube oil men seems to be that recommendation was not 
based upon authentic research data. Opinion even was 
ventured by one lube oil man that bureau’s recommen- 
dation came at the behest of a “quasi oil man” in Interior 
who—probably looking at last winter’s stock figures 
thought the time had come to conserve on oil, and lube 
oil seemed a good place to start. This, despite high lube 
oil stocks at present. Greatest objection to bureau’s re- 
lease Was the way in which it was handled. Lube men 
point out that if bureau wants to adopt the 4,000-mile 
change, that’s its business, but to give out the story 
as a recommendation which might mislead the public 
into believing oil change periods should be extended, that 
showed poor judgment. 


UP, UP, UP-—-A continuance of the upward trend in 
railroad dieselization is seen by the Council of Economic 
Advisors, top government planning agency, which notes 
that in 1947 less than 4°, of all locomotive units or- 
dered were powered by steam. With allowance for this 
factor and the age of present locomotives, the council 
estimates that the projected rail traffic level would call 
r about 1,800 new units per year and entail an annual 
outlay of $450 million, based on 1947 prices. No allow- 
nce is made, however, for the possible substitution of 
gas turpdine locomotives on a substantial scale because 
prospects of such are “still uncertain.” 


NO PIPE DREAM—\tThe tight supply situation in oil field 
rill pipe should get some slight relief in the near future 
from the importation of pipe made to API specifications 
Ruhr area steel mills of occupied Germany. A ship- 
ent of 80 tons is now on its way to this country des- 
ned for a drilling operation in South Dakota, and future 
shipments of about 150-ton lots are expected. The New 
rk importing firm handling the pipe says such amounts 
‘re only drops in the bucket but adds that every little 
t helps. The fact that as a result of initial price placed 
pipe in Germany by the joint export import agency, 
allied government agency, it will sell for about $315 
r ton is not expected to kill demand too much. That 
ice is reported to approximate the top pipe figure in 
domestic gray or black market. High U. S. customs 
es Which push the U. S. selling price so high may drive 
good portion of future shipments from Ruhr to South 
nerica or Mexico, the importer feels. But inquiries are 
ing accepted for German pipe, so shipments in the 
ture are expected to be available. 
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MARGINS “LOOKING GOOD”—Extent to which jobber 
margins have been improved during last two months is 
shown in a survey just completed by H. F. Horning, sec- 
retary of Northwest Petroleum Assn. at Minneapolis. Mr. 
Horning averaged out the present margins given by the 
20 major supplying companies in Minnesota for house- 
brand gasoline and No. 1 and No. 2 fuel oil. The aver- 
age margin for these three products, he found, now is 
2.22c. Two months ago the average for the three prod- 
ucts was about 1.52c. Today’s average margin for gaso- 
line is 2.5c, for No. 1 fuel oil, 2.1-2.2c and for No. 2, 
2-2.2c. At the same time, one Midwest supplier has just 
put through its second increase of 0.125c in the last three 
months, upping the margin on housebrand gasoline to 
2.5c. As Mr. Horning expressed it, things are “looking 
good” on the margin front. 


CONVERTS FOR SPLIT LOADS—One major Midwest 
oil company now is equipping all its transports with 
two sets of pumps and meters to meet regulations of 
five states in the region which require such an arrange- 
ment for split loads. This company started adding the 
second unit to its trucks last year, doing the work itself, 
and is following the same practice on new equipment 
it is purchasing. States in the Midwest which require 
separate pumps and meters on tank trucks carrying 
split loads are Illinois, Wisconsin, Indiana, Minnesota 
and South Dakota. 


“LITTLE STEEL”—Several midwestern senators have 
received complaints from tank fabricators in their home 
states that they can’t get enough steel plate to fill their 
orders or keep their plants busy, despite the voluntary 
allocation program to channel steel to oil-tank builders. 
The fabricators urged continuation of the voluntary al- 
location program (now assured), but with a provision 
giving the government gerater powers to check on op- 
eration of allocation agreements. 


AT THE PUMP ISLAND—Service station operators and 
attendants will be seeing more and more foreign makes 
of new automobiles driving in for gasoline and lube jobs 
if the current trend continues. While still far from a 
deluge, imports of foreign makes of new cars into U.S. 
showed a sharp gain in 1948. In the first 10 months 
of last year, monthly imports exceeded the annual totals 
of prewar years, and totaled 22,287 for the 10-month 
period. In one Midwest city Ford dealers are selling 
British Fords as well as U.S.-made vehicle. While per- 
centage of foreign make of car on U.S. highways is very 
small, the matter of servicing these autos may raise a 
problem or two for some service stations, especially if 
station offers tune-up service. 





Ves 5i"'17°s 100% PURE 
PENNSYLVANIA OIL 













lt’s the oil automotive engineers 
prefer 2'2 to 1 over any other type 


/ * A nation-wi : 
YES SIR e Month after month your customers A nation-wide poll of anto 
motive engineers by an inde- 
and prospects are being told of the added mileage, the added pendent research organiza- 
: 7 : u : . tion, reveals that in their own 
protection they receive by using 100% Pure Pennsylvania oil. cars automotive engineers use 
Pennsylvania oils 2% to 1 

American motorists and the thousands who operate trucks, over any other type. 


farm equipment, locomotives, boats and aircraft are becoming 


more and more aware of the additional qualities put into Penn- 






sylvania oil by nature. Qualities that make it naturally better. 
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GS 
> Guaranteed 


That is why we keep repeating —be 100% oil wise. Ask for *” 100% PURE 
100% Pure Pennsylvania oil and be sure of more mileage, PENNSYLVANIA 


more protection. 
CRU — OIL P \O 
RE OIL ASsOClDS 
PERMIT NUMBER poate * 
Made from 
the highest grade crude oil in the world 


PENNSYLVANIA GRADE 
CRUDE OIL ASSOCIATION ee 


Oil City, Pennsylvania TAADEMUNN REGISTERED GS PATENT OFFICE 
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The _ chickens 
hatched in the re- 
cent election are 
coming home to 
roost with a vengeance. 

That is apparent on almost all 
sides here in Washington, but espe- 
cially in the President’s annual mes- 
sage on the state of the union and 
in his economic report. 

Should the objectives set forth in 
each be achieved we would _ be 
launched at last on a program of 
planned economy such as would out- 
pale even that advocated by the late 
President Roosevelt. 

x * * 

Whether what the President has 
asked for is what the people really 
want there is no way actually of tell- 
ing. 

Since selfish impulses are strong 
in every bosom, however, many of 
the things proposed by Mr. Truman 
probably will find popular support. 
An indication of the public mind is 
the alacrity with which a group of 
Texans—two days after his state of 
the union message—tromped into the 
White House to tell the President 
that their plans for a steel industry 
development in East Texas were “in 
complete accord” with his own idea 
of expanding steel production in the 
nation. 

The presidential idea, of course, is 
that of setting the federal govern- 
ment up in the business of produc- 
ing steel, either directly or, indirect- 
ly, through a system of loans, should 
private industry fail to boost pro- 
juction to levels the government 


thinks necessary. 
* * * 





Mr. Yocom 


This is the most socialistic scheme 
yut forward since the palmiest days 
if the New Deal. Yet already we 
find individuals from the great state 
if Texas, where independence and 
reedom are watch words, seeming 
0 espouse it hook, line and sinker. 
And without realizing, apparently, 
that the proposal is couched in such 
yroad terms that, if adopted, it could 
vecome the entering wedge for gov- 
rnment to engage in any and all 
roduction fields, including that of 
il—which raised their own state to 
ts present condition of affluence. 

The idea of putting the government 
nto the steel business is akin to In- 
erior Secretary Krug’s insistence last 
ear on launching immediately into 
. program for the development of a 
',000,000 b/d synthetic liquid fuels 
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WASHINGTON—By Herbert A. Yocom 


Truman State of Union Report 


Shows Planned Economy Trend 


productive capacity. It ignores com- 
pletely both the realities of the situa- 
tion and the impact such a program 
would have on the economy. 

The New Dealers—or ‘Fair Deal- 
ers” as the President now seems to 
want them called—talk generally in 
terms of an added capacity to pro- 
duce 10 million ingot tons of steel 
annually, resulting in a net of about 
7.5 million tons of finished products. 
They are silent, however, about the 
probability of present expansion pro- 
grams, privately financed, bringing 
steel supply and demand into ap- 
proximate balance during the cur- 
rent year. Nor do they say anything 
publicly what the accomplishment of 
their objective would mean in terms 
of money, manpower and materials. 

One estimate is that just to build 
the physical plant required to raise 
steel output 10 million ingot tons 
would require the diversion to that 
purpose of the equivalent, roughly, 


of one month’s current production of 
steel. In other words, a requirement 
of close to 11 million tons of iron 
ore, not to mention 7 million of coke 
and almost that of pig iron—plus 
untold man hours of labor and a cost 
in excess of $4 billion. 


* * * 


Political considerations stick out 
all over President Truman's backing 
away from the idea of an excess 
profits tax, to which he formerly 
was wedded, in favor of merely rais- 
ing existing corporation levies. The 
President’s Council of Economic Ad- 
visors, however, beat all around the 
bush this past week in trying to 
avoid putting it as bluntly, finally 
coming up with this masterpiece of 
obfuscation: 

“In any event, the noneconomic 
elements involved in the choice be- 
tween these two types of taxes or 
in a combination of the two make it 
clear that the decision should rest 
on the broadest grounds of policy.”’ 

The “noneconomic elements” here 
acknowledged obviously include the 
fact that the taxing committees of 
both houses of Congress are so con- 
stituted that it would be impossible 
to get an excess profits proposal 
through either. In other words, the 
President has bowed to the politics 
of the situation. 





An integral 
part of the Pure 
Oil Co.’s cam- 
paign to meet 
the anticipated challenge of keener 
competition this year is a new plan, 
labeled the “White Cross” program, 
to keep service station restrooms 
cleaner and more sanitary than ever 
before. 

The company started the program 
on a preliminary basis at a limited 
number of stations last year. This 
year it is being extended to all sta- 
tions which can meet the exacting 
standards required before the White 
Cross may be displayed. 

Only those stations which can pass 
Pure’s rigid requirements of cleanli- 
ness and sanitation may display the 
White Cross and they must main- 
tain the standards constantly or the 
label is withdrawn. In time, the com- 
pany believes, the White Cross will 
become synonymous with ultra-clean 
restrooms in the motorist’s mind and 
will play an important part in en- 
abling Pure to maintain its sales po- 





Mr. Castle 


MIDWEST—By Leonard Castle 


Pure’s Clean Restroom Drive 


A Move to Meet Competition 


sition in a highly competitive market. 

The label is a white cross within 
a circle on a dark rectangular back- 
ground. Underneath the cross are the 
words “Clean Restrooms.” The rect- 
angle measures 18 by 12 in. and is 
displayed in a prominent position 
outside the station so the motorist 
may see it readily. 

In describing the program to its 
dealers, the company said: 

“Aside from personal pride in hav- 
ing the most attractive place in 
town, every dealer is interested in 
the increased business it will mean 
for him for the time, effort and ex- 
pense it takes to keep his station 


-clean and attractive. Without a 
‘ doubt, cleanliness and service form 


a strong force in determining the 
success or failure of a station op- 
eration. 

“This holds true not only within 
the small community the station 
serves, but with the tourist or trav- 
eler who only passes by occasionally. 
Obviously, the local customer shops 
around until he finds the kind of 
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rogress helps the Farmer 











Texaco representatives in all 48 states help 
farmers with their lubrication problems. 






















Dossm yields to the tractor 
to increase farm food produc- 
tion. Last year America’s farm- 
ers used over 3 billion gallons of 
tractor fuel alone, not counting 
fuels for trucks and other equip- coe 
ment. 
4 Many farm products are used 
| by the petroleum industry ... 
20 million pounds of beef tallow 
annually for steam locomotive 
driving rod and axle grease 
alone . . . also lumber, fibre, 
paint materials, leather and 
other products. A chemical de- 
rived from oat hulls and corn 
cobs is extensively used in a 
Texaco method of refining lu- 
bricating oils. 














e In the farm field Texaco research and engineering 


have provided, (1) quality fuels and lubricants for auto- 
motive equipment, (2) quality lubricants for farm ma- 
chinery, (3) rustproof compounds to protect against 
deterioration of equipment, (4) a nation-wide educa- 
tional program to enable farmers to get the most out of 


farm machinery in every type of farming. 


THE TEXAS COMPANY 


Petroleum Promotes Progress 
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lace that will give him the best all- 
round service possible—be it drive- 
‘ay, lubridome or restroom. 

“Then he becomes a regular custo- 
ier. In the case of the traveler pass- 
ig through, one stop at an attrac- 
ve station selling a nationally ad- 
ertised gas sets this customer up 
yx the rest of the trip looking for 
he same ‘chain’ of stations—IF 
and this is important to him)—if 
he restrooms meet his standards. 
“This is what the White Cross 
rogram is aiming for—-getting cus- 
tomers to recognize the White Cross 
sign as a Pure station with superior 
estroom facilities and cleanliness, 
) that every stop along their route 
s made with Pure Oil dealers.” 


* * of 


The newly organized Upper Mid- 
west Oil Burner Assn., with a mem- 
bership of fuel oil men in Minnesota, 
North Dakota, South Dakota, north- 
ern Iowa and western Wisconsin, is 
embarking upon an ambitious pro- 
gram which includes the establish- 
ment of a code of standards and 


safety, the holding of training 
schools for fuel oil servicemen, a 
joint advertising campaign to pro- 
mote oil for heat, and working for 
better relations within the industry. 


According to H. F. Horning, asso- 
ciation secretary, a “seal of ap- 
proval” will be adopted by the asso- 
ciation. This seal will be placed upon 
all oil burner installations which 
meet the high standards to be estab- 
lished by the association. In other 
words, Mr. Horning said, the asso- 
ciation will “police its own mem- 
bers” to see that high standards are 
maintained. 


Present plans are to hold two train- 
ing schools a year for fuel oil serv- 
icemen. At these schools, representa- 
tives of the various manufacturers 
of oil burning equipment will give 
lectures on the proper installation 
and repair of their particular prod- 
ucts. 

The joint advertising campaign will 
be carried on in local newspapers 
and billboards. Designed to meet the 
competition of natural gas, the cam- 


Interpreting the Oil News 





paign will feature such slogans as 
“Oil Is Clean,” “Oil Is Safe,” “Oil 
Is Automatic,” “Oil Is Efficient,” 
“Oil Is Healthful.’’ When the day ar- 
rives that fuel oil can compete on a 
price basis with natural gas, the 
slogan “Oil Is Cheap” will be added 
to the repertoire. 

“We will enlarge this program as 
we go along and as new problems 
develop,” Mr. Horning said. “Since 
we are just getting organized, we 
more or less have to feel our way. 
One of the important things we want 
to do is to work for better relations 
within all segments of the fuel oil in- 
dustry and I believe we can accom- 
plish a lot along this line.” 

The association’s first annual con- 
vention will be held in May or June 
at which time new officers will be 
elected. The present temporary of- 
ficers, who organized the association, 
are: E. J. Jarnig of Petroleum Serv- 
ice Co., Minneapolis, president; B. L. 
sage of Gage-Reeves Co., Minneapo- 
lis, vice president, and Robert Lee 
of.Grudem Brothers, St. Paul, treas- 
urer. 
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California’s 
southland, famed 
for its equable 
climate, opened 
the year in a devastating ‘deep 
freeze.” ° 


Mr. Breese 


No one outside California will be 
mpressed by the temperatures re- 
orded between Jan. 4 and 6 when 
sub-freezing weather prevailed three 
nights in a row, and the freeze which 
set in this week as temperatures 
lropped into the 20’s. With the lat- 
est freeze, ranchers prepared for 
heavy fuel consumption for a second 
time in an effort to stave off frost 
lamage to orchards. 


While temperatures in the 20's 
nay bring snickers from those ac- 
ustomed to cold weather, the deep 
freeze Was a serious matter in South- 
rn California for it made a million- 
lolar attack on the million-dollar 
itrus industry, one of the state’s 
basic money-makers. To combat the 
lestructive cold, the citrus farmers 
fired tens of thousands of smudge 
pots. 


Elsewhere in Southern California 
he temperature dropped to the low 
20's also. 


Now then, here is where the indus- 
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Frigid Wave Sends Oil Demand 


- Soaring Among Citrus Growers 


try came in. The orchard heaters 
consume a gallon of oil an hour each. 
It is estimated that there are 6,- 
750,000 heaters to protect the 150,000 
acres under heat, figuring 45 heaters 
to the acre. Not all of them were 
fired, of course, since the cold didn’t 
blanket the entire acreage under 
heat. (There’s another 150,000 citrus 
acres not under heat.) 


An authoritative citrus industry 
source reported that 12,000,000 gals. 
of oil were burned during the three- 
night cold spell. The ratio of Diesel 
oil to stove oil, used in the burners, 
was seven to one. 

The citrus industry pays about 
9'14c a gal. for the heavy oil and 
lic for the stove oil. So, the three- 
day bill added up to about $1,250,000. 

That's a large item when you fig- 
ure the citrus industry normally 
burns 4,200,000 gals. the whole year, 
the source said, recalling that the 
fuel sold for 3 and 4c a gal. before 
the war. 

The citrus informant said _ the 
ranchers obtained sufficient fuel to 
keep their burners fired for three 
days. “If the cold had lasted two 
more days, the whole thing would 
have fallen apart because the de- 
mand on fuel oil was so high. We had 


a crisis, but we missed a disaster.”’ 

Most of the oil was supplied by 
the major oil companies, he said 

* 

From the industry's side, facilities 
were taxed to rush fuel to the des- 
perate ranchers. One major company 
reported that it loaded 10 times the 
normal amount of burner fuel and 
smudge oil during the three-day pe- 
riod. When the crisis started, full 
crews worked around the clock at 
the loading installations. 

To speed up deliveries, fuel was 
red-balled directly from the refin- 
eries to the orchards, by-passing the 
bulk plants, an exceptional procedure. 
Not only the common carriers but 
the railroads helped, too. They moved 
cars around, flaunting the § strict 
rules, to get fuel to the ranchers. 

There are no available figures to 
show how much damage was averted 
by warming the frozen orchards. As 
an industry official put it, “If oil 
could do the job, it was there.” 

* 

During the week, Republic Petro- 
leum Co. announced its intention to 
merge with Premier Petroleum Corp., 
its wholly-owned subsidiary in New 
Mexico. 

Reasons given for the proposed 
move are interesting. It would mean 
simplification of the corporate struc- 
ture by eliminating the present Cali- 
fornia company, whose activities have 
been terminated. The earnings are 
primarily from New Mexico opera- 
tions. This move will remove neces- 
sity for the California franchise tax 
and other expenses for maintaining 
a separate California corporation. 
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New Asphalt Institute 
President Has 26-Year 


Record in Industry New president of the Asphalt Institute and chairma 


of its Executive Committee for the ensuing year is 

26-year veteran of the asphalt industry. N. W. Ange!! 
began his asphalt industry career when he joined th 
fuel oil and asphalt division of Standard Oil Co. of Cali 
fornia in 1922. 





Former manager of California Standard’s asphalt di- 
vision, Mr. Angell recently was named vice president in 
charge of sales for a subsidiary company, Stancal As 
phalt and Bitumuls Co. Stancal was formed by a merge: 
of Standard’s asphalt division and the western marketing 
staff of American Bitumuls Co., another Standard sub- 
sidiary. 




















































One of the principal purposes of the Asphalt Institut 
is the dissemination of information on asphaltic products 
to the end that they may be properly used. Mr. Angell 
as new head of the institute, is an exponent of a com- 
paratively new and effective decentralization develop- 
ment aimed at improving and furthering this dissemina- 
tion of information. Toward this end, the institute now 
operates on a divisional basis, with the thought in mind 
that the aims and objectives of the organization are best 
accomplished by working closely with individual con- 
sumers in their respective areas. 





The 28-year-old non-profit institute is comprised at 
present of six divisions, five in the U. S. and one in Can- 
ada. Each division supports its own staff of engineers 
striving for improvement of asphalt products and tech- 
niques in its use. Headquartered in New York, the in- 
stitute is supported by contributions from member com- 
panies. 


Prior to taking over the institute presidency, Mr: 
Angell was active on the Management Committee. Dur- 
ing 1944 and 1945 he was chairman of the Pacific Coast 
division of the institute’s Engineering and Development 
Committee and a member of the National Steering Com- 
mittee. The latter group, in co-operation with all branches 
of the military, was concerned with the design and speci- 
fications for heavy load pavements. 


A graduate mechanical engineer from the Universit; 
of California, Mr. Angell was with the California stat 
engineer’s office and with Pacific Gas & Electric C' 
before joining California Standard at the company hom 
office in San Francisco. 


In 1939 Mr. Angell was elevated to specialist in th 
asphalt division. He became manager in 1947. It was i 
1940 that Mr. Angell went to Midway Island as civilia! 
consultant to the U. S. Navy during the construction o 
an asphalt airstrip in which coral was used as aggregat 
instead of crushed rock. 


A native of Soquel, Calif., Mr. Angell is 52 years ol 
and lives with his wife in Palo Alto. At home he devoté 
much time to his hobby of woodworking. He is affiliate 
with the Masonic Lodge and with the Olympic Club « 
San Francisco. During World War I he was a membe 
of the U. S. Naval Reserve Flying Corps. 
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Truman's Planned Economy 


Bid Puts Oil High on List 


Messages to Congress Urge Larger Federal Hand 
In Future Petroleum Planning and Product Uses 


By HERBERT A. YOCOM and 
DANIEL L. HARBOUR 
NPN Staff Writers 


WASHINGTON President Tru- 
man has delivered 100% plus on his 
ampaign pledges by ‘unveiling a 
Fair Deal’ program that promises 
to move the U. S. farther along the 
road towards a planned economy 
than even Franklin Roosevelt ever 
was able to venture. 

As outlined to Congress this past 
week by the chief executive, it con- 
firms in its major elements the worst 
f the post-election fears entertained 
by many in business and industry. 

What was more frightening, the 
ew Democratic majority gave signs 
f being largely in accord with the 
President and his calls for: 

1. $4 billion in new revenues to 

ipport the biggest federal budget in 
peacetime history, with corporations 
looked to as the major source. 

2. New payroll taxes on employes 
ind employers to yield the extra $1,- 
160 million required to pay the costs 

an expanded program of social 
ecurity (including coverage of so- 
alled self-employed persons, such as 
ervice station operators) and to 
1unch his’ proposed compulsory 
ealth insurance program. 

3. Authority for the government it- 
elf actually to construct and operate 
ndustrial plants in certain vital in- 
ustries wherein the private owners, 
ither on their own or with the aid 

federal loans, have failed to pro- 
ide what the government thinks is 
ufficient productive capacity. 

1. Stand-by authority to impose 
rice ceilings on scarce commodities 
lus authority in the government to 
ompel the withholding of price ad- 
ances for a reasonable period “‘while 
ublic inquiry into their justification 
s being made.” 

5. Priorities and allocations powers 
ver key materials coupled with a 
emporary extension of the Taft Act 
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(Public Law 395) permitting volun- 
tary allocations agreements such as 
those now in effect for oil and steel. 
6. A strengthening of the antitrust 
laws by, among other things, plug- 
ging loopholes in the Clayton Act 
that permit ‘‘monopolistic mergers 
and consolidations.” 
7. Substitution of the Wagner La- 
bor Act for the Taft-Hartley Law, 
but with the former to be “improved” 
by including provisions for settling 
or preventing strikes in vital indus- 
tries such as oil and _ prohibitions 
against jurisdictional strikes, ete. 
Nowhere in any of three messages 
and reports to Congress did the 
President give a hint that would in- 
dicate an intention of applying any 
of his proposed economic controls to 
oil specifically. 


Oil Gets Prominent Mention 


In each, however, petroleum got 
prominent mention as Mr. Truman 
urged upon Congress the desirability 
of a “new approach” by which gov- 
ernment might “assure a program of 
national resources development that 
is geared into the economic needs 
and potentialities of the country.” 

Among other things, he lent sup- 
port to the idea of controlling the 
end-use of oil by declaring, in the 
economic report, that a “sound” con- 
servation program “should encourage 
the use of water power and coal as 
against the more quickly exhaustible 
oil and natural gas.” 

Again, in the same report, he as- 
serted that “new sources and substi- 
tutes” for oil are needed and that a 
synthetic liquid fuels program “now 
offers the best hope,” following this 
up by calling, in his budget message, 
for the funds with which actually 
to initiate such a program on a com- 
mercial scale. 

In the whole field of natural re- 
sources generally, the President bid 
boldly for a larger federal hand in 
planning their development and use. 








That is necessary, he said, because 
of the “marked changes” that have 
occurred during and since the war— 
changes which made it obvious to 
him that not only must government 
assume _ responsibility for develop- 
ment of its own land holdings and 
public resources such as major 
streams but also that it “must foster 
reasonable standards of concervation 
and development of resources in pri- 
vate ownership in the interest of the 
national welfare.” 

How ready most Democrats on 
Capitol Hill were to go along with 
the Truman “fair deal” was exempli- 
fied by the speed with which three 
of them—Sens. Murray (D., Mont.) 
and Sparkman (D., Ala.) and Rep. 
Patman (D., Tex.)—followed up his 
scheme for expanding industrial ca- 
pacity by introducing legislation 
looking in the same direction. 

The Murray-Sparkman-Patman Bill 
(S.281 in the Senate and H. R. 1177 
in the House) was dropped into the 
Congressional hopper on Jan. 10. It 
would allow the RFC to make loans 
from a $15 billion “kitty” to “private 
enterprises including co-operatives.” 

However, in the event that private 
enterprise does not seek, or cannot 
qualify for, the loans, RFC would 
then be empowered to “offer to state 
governments the opportunity of re- 
ceiving such loans for the purpose of 
constructing needed industrial facili- 
ties for operation by the states re- 
ceiving the loans.” 


Differs From Truman’s Idea 


In this respect, the measure thus 
seems to differ from President Tru- 
man’s idea which is that the federal 
government, itself should step in and 
actually construct and operate the 
plants if industry does not provide the 
capacity the government experts say 
is needed. 

“It is not enough for us to plan,” 
the three authors of the bill declared 
in a joint statement. ‘The Council 
of Economic Advisers has made not- 
able strides toward affording to the 
government the economical advice 
that is needed. But in addition, the 
machinery to enable the nation to 
take advantage of that advice must 
be made available. 

“Already businessmen and econ- 
omists see ominous signs of weaken- 
ing in some lines of business activity 
The time to act is now. This meas- 
ure provides the means for action 

“It should be emphasized that this 
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bill is designed to stimulate invest- 
ment, industrial activity, and produc- 
tion of goods and services. It is not 
a public works project nor is it in- 
tended for emergency use. Rather, 
it hopes to make the American econ- 
omy self-regulating, and thereby, to 
avoid the extreme fluctuations which 
have been the liability of free-enter- 
prise systems in the past.” 

To carry out its provisions, the 
bill would provide a ‘‘Capital Develop- 
ment Advisory Board” to RFC. Mem- 
bership on the 12-man advisory board 
would be divided equally between rep- 
resentatives of the public, business, 
labor and agriculture. In addition, 
RFC’s board of directors would be in- 
creased from five to seven—to be 
sure of getting a “favorable” ad- 
ministration of the huge loan fund- 
and members’ salaries would be hiked 
from $12,500 to $25,000, annually. 

The three authors of the bill saw 
in its enactment a chance to make a 
“positive implementation of the anti- 
trust laws by providing loans for new 
industries in those fields where con- 
centration of control has become ex- 
cessive.” 

They referred to one section of the 
measure which admonishes RFC in 
making loans from the $15 billion 
fund to “give due regard to the wise 
use of natural resources and to the 
promotion of the purposes of the 
Sherman and Clayton” Acts.” 


Urge Science Foundation 


Bills were offered on both sides of 


the Capitol to inaugurate commercial 
production of synthetic liquid fuels 
and to create a National Science 
Foundation, while President Truman, 
anticipating their passage, asked for 
initial funds to get these programs 
started. 

Science Foundation measures were 
introduced by Sen. Thomas (D., Utah) 
and Rep. Wolverton (R., N. J.). The 
bills—S. 246 and H. R. 311—are 
drawn to overcome the objections ex- 
pressed by President Truman to a 
previous science measure which he 
voted during the 80th Congress. 

Mr. Truman, in his budget mes- 
sage, asked a direct appropriation of 
$2,500,000, plus $12,500,000 in con- 
tract authorizations, for the projected 
new Science Foundation. 

To kickoff a commercial synthetic 
liquid fuels program, Mr. Truman 
was not as generous with his ap- 
propriation suggestions as was a bi- 
partisan group of legislators. The 
Chief Executive asked only for a di- 
rect appropriation of $1 million, plus 
“contract and other authorizations” 
totaling $30 million. 

The congressional bills—S. 6 by 
Sen. McCarran (D., Nev.) and H. R. 
966 by Rep. Wolverton—would set up 
a $350 million fund to permit RFC to 
make 30-year loans to private com- 
panies undertaking construction of 
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plants with capacities of 5,000 b/d or 
greater. The measures are indenti- 
cal with the Wolverton bill of the last 
congress. 

In his budget message, Mr. Truman 
said: 

“The country must face squarely 
the fact that a major portion of its 
rapidly increasing energy  require- 
ments is being met by oil and gas, 
which constitute only a small portion 
of our energy. The prospects are 
that we shall become increasingly de- 
pendent on foreign sources of oil un- 
less appropriate (synthetics produc- 
tion) action is taken.” 


Divorcement Bill Not Out Yet 


Not yet in the hoppers was any- 
thing having to do with the contro- 
versial subject of oil-marketing di- 
vorcement, although Sen. Gillette (D., 
Iowa) was promising to introduce his 
divorcement measure within the next 
10 to 15 days. The bill, it was said 
by his office, would be identical with 
a measure (S. 448) which the au- 
thorized during the 76th Congress in 
1939. 


Another familiar bill which has not 





yet emerged is the Oil Control measu: 
sponsored last year by Rep. Heselto 
(R., Mass.). It proposes to place th 
oil industry under _ top-to-botto 
regulation by a National Petroleuw 
Commission, which would govern th 
oil industry in much the same mar 
ner as the Interstate Commerce Con 
mission controls the nation’s rail 
roads. 


Mr. Heselton said he has not y« 
decided whether to reintroduce hi 
bill, but warned: “I’ve got it on th 
shelf, and it can be dusted off an 
introduced again at any time.” 

Oil jobbers, both within and with 
out his Massachusetts district, hav: 
corresponded with him on the bill, h« 
said. Some, he added, favor it and 
some are opposed. 

Jobbers, also, Heselton continued 
have written him in regard to th 
question of oil-marketing divorce 
ment, but the New England legis- 
lator said he hasn’t given this mat- 
ter much thought and probably won’t 
until he sees what direction the 
House Commerce Committee will 
take this session in regard to oil. 

He is a member of this committe 





Battle Lines Take Shape as Tidelands Oil 
Bills Are Thrown into Congressional Hopper 


NPN News Bureau 

WASHINGTON -— The legislative 
and legal lines of battle over the oil 
in the nation’s offshore lands now 
are sharply drawn. 

Familiar bills for federal ‘“‘tide- 
lands” controls and quitclaiming of 
title to the states already are before 
the new Congress, while the Supreme 
Court awaits counter moves by Tex- 
as and Louisiana to the government’s 
steps to sue them. 

Twice in a week, in his state of the 
union message on Jan. 5 and his 
budget message on Jan. 10, President 
Truman called for the “planned use” 
of the petroleum reserves, which are, 
and ‘‘must be,” he emphasized, ‘“‘vest- 
ed in the federal government.” 

Between messages, he and _ his 
Council of Economic Advisors pro- 
posed regulation of tidelands oil de- 
velopment so that waste “is eliminat- 
ed as far as possible.” 

Mhe President apparently commit- 
ted himself firmly in his first mes- 
sage in favor of developing and using 
tidelands oil, as opposed to those who 
contend that it should be held in re- 
serve for the future. 

On the heels of bills by Rep. Cel- 
ler (D., N. Y.) defining areas of fed- 
eral jurisdiction and providing for 
federal administration of the tide- 
lands, three bills giving the states 
clear title to the controversial prop- 
erty were introduced. 

Identical with H. R. 5992, the tide- 


lands bill which passed the House in 
the last session of Congress but died 
in the Senate, the latter measures ar’ 
S. 155, H.R. 860 and H.R. 929, placed 
in the hopper by Sen, Knowland (R.., 
Calif.) and Reps. McDonough (R 
Calif.) and Teague (D., Tex.), re- 
spectively. 

Meanwhile, meetings in Washing 
ton were scheduled by the API Com- 
mittee on Tidelands Oil (this week), 
in which it was to pursue its consid- 
eration of the subject, and by ths 
Submerged Lands Committee of th: 
National Assn. of Attorneys Gen 
eral, which was to plan new moves 
on behalf of the states. 





Reprints of Article on 
Oil Change Available 


NATIONAL PETROLEUM NEWS 
is preparing reprints of the ar- 
ticle “How to Answer Public 
Queries About Government’s 
4,000-Mile Oil Change,” which 
appeared on page 12 of the 
January 5th issue. These re- 
prints may be ordered from 
Reader Service Department, NaA- 
TIONAL PETROLEUM NEWS, 1213 
West 3rd St., Cleveland 13, Ohio. 

Prices are: 


10 reprints $1 
100 reprints $5 
1,000 reprints $50 
(Ohio purchasers add 3% for 


sales tax.) 
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vhich was the most active in oil 
natters of any House group during 
the last session when it was under 
hairmanship of Rep. Wolverton. 

Although no divorcement bills have 
een offered yet, there is a possibility 
hat the whole question of vertical 
ntegration of large industrial com- 
anies will be given a close going- 
ver if the special House Small Busi- 
ness Committee is reconstituted. 

The committee died at the end of 
the year, as did the Senate Small 
Business Committee, but Rep. Patman 
has introduced a resolution (H. Res. 
22) to set up the House group again. 
It was this committee—under Repub- 
lican leadership—which urged last 
December that the question of di- 
vorcement be studied thoroughly by 
the Federal Trade Commission. 


Patman May Back Divorcement 


Mr. Patman, who would be the new 
chairman if the committee is set up 
once more, has said he probably will 
join Sen. Gillette in sponsoring an 
oil-divorcement bill. 

The Senate Small Business group, 
chairmaned by Sen. Wherry (R., 
Nebr.), was given an extension until 
the end of this month—but solely to 
finish writing its reports, not to start 
or pursue any investigation. Sen. 
Murray, who would be its chairman 
if the committee is continued in this 
session of Congress, has high hopes 
of getting the group a new lease on 
life. 


Many Bills on Monopoly, Mergers 


On the questions of monopolies and 
mergers, Congress had before it a 
large group of bills. Sen. O’Mahoney 
D., Wyo.) and Sen. Kefauver (D., 
enn.) jointly re-introduced the same 
bill they had in the last congress to 
“plug the loopholes” in the Clayton 
Act. 

Their bill—S. 56—would prohibit 
corporations from acquiring the 
physical assets of a competitor when 
such acquisition would tend to re- 
luce competition and create monopo- 
lies. Such acquisitions of the stock 
control of competitors is barred, at 
present. The measure is_ identical 
with a bill sponsored last session by 
Mr. Kefauver, when he was a mem- 
ber of the house. 

Sen. O’Mahoney also re-introduced 
i bill (S. 11) to require corporations 
operated abroad to make full dis- 
losure to the federal government of 
such operations. In addition, he of- 
ered S. 10 to require the federal in- 
orporation of certain large com- 
sanies. 

Two measures were presented for 
nvestigations. Rep. Beckorth (D., 
Cex.) would have the House Com- 
nerce Committee, of which he is a 
nember, study the “effect of cartels 
m commerce with foreign nations 
ind among the several states’”’ under 
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H. Res. 10. 

Rep. Klein (D., N. Y.) sponsored a 
resolution (H. J. Res. 72) to “create 
a joint commission on basic indus- 
tries to investigate production facili- 
ties in basic industries.” 

View Basing Point Issue 


The hotly-debated subject of 
whether basing-point pricing prac- 
tices should be permitted or banned 
came in for attention in both Houses. 
Sen. Johnson (D., Colo.) and Rep. 
Philbin (D., Mass.) introduced sim- 
ilar measures—S. 236 and H. R. 1001. 

Mr. Johnson, who is the new chair- 
man of a Senate committee studying 
the question, said his bill would not 
weaken the enforcement powers of 
the Federal Trade Commission but 
would permit “sellers acting individu- 
ally and in good faith and in the ab- 
sence of a conspiracy to absorb trans- 
portation costs when necessary to 
meet competition in distant mar- 
kets.” 

Also, the Johnson bill would allow 
individual sellers, acting in the ab- 
sence of a conspiracy, to sell their 
products at the same prices to all 
buyers throughout the country. 


Other Bills Affecting Oil 


A host of other bills were intro- 
duced, among which were the follow- 
ing of specific interest to oil men: 

H. R. 5—by Rep. Patman, to make 
it illegal for ‘‘any seller to sell at a 
price, discount, or other terms, by 
reason of quantities sold, or seasonal 
orders, or for any other reason, un- 
less he has undertaken in good faith 
to make known to all of his customers 
that such price and (or discount) 
or term is available to them under 
the same conditions to all of his cus- 
tomers for a reasonable period of 
time.” 

H. R. 41—by Rep. Dingell (D., 
Mich.), to repeal the law specifically 
exempting self-employed persons, 
such as service station and bulk plant 
operators, from payment of social se- 
curity taxes. 

H. R. 284—by Rep. Sadlak, (R., 
Conn.), to exempt cutting oils from 
federal excise taxes levied on lubri- 
cating oils. 

H. R. 319—by Rep. Vinson (D., 
Ga.), to authorize the Munitions 
Board to determine from “time to 
time” the “quality and quantity” of 
materials which shall be stockpiled 
for national defense. 

S. 35—by Sen. McCarran, to pro- 
vide for a national resources inven- 
tory of petroleum and other re- 
sources. 

Ss. 211 - by Sen. Wherry and 
others, to increase the capital of the 
Inland Waterways Corp., a federal 
agency which operates oil-barges and 
other craft along the Mississippi and 
Missouri Rivers. A similar bill in the 
House—H. R. 429 by Rep. Jones (D., 
Ala.)—-would, in addition to increas- 
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ing the capital, authorize the govern- 
ment corporation to extend its serv- 
ices to the Tennessee and Cumberland 
rivers and its tributaries. 

H. R. 514—-by Rep. Mansfield (D., 
Mont.), to require certain large cor- 
porations to give 30-day notices prior 
to raising prices, with FTC to have 
power to review and to determine 
whether such price increases shall be 
allowed. Mr. Mansfield said his bill 
is aimed primarily at checking fur- 
ther price hikes for steel. 


Steel Allocations Pacts 
Affecting Oil Extended 


WASHINGTON—tThe oil industry 
finally is getting something definite 
from the steel industry on prospects 
for more oil country tubular goods 
and line pipe. 

This was to come about through 
a meeting arranged by the Commerce 
Department this week between its 
Steel Products Advisory Committee 
and a five-man oil industry committee 
(see NPN Dec. 15, 1948, p. 19). The 
steel industry group earlier was to 
have received information it has been 
insisting on about capacities of non- 
integrated steel operators. 

Underlining the need for more tub- 
ular goods, the Independent Petroleum 
Assn. of America said a survey it has 
just made shows that the producers 
questioned have been having to get 
28% of their tubular goods through 
the “gray” market and other “irreg- 
ular” channels. Among the Inde- 
pendents not buying enough to earn 
preferred positions in tubular goods 
distribution, the percentage is 58, re- 
vorted IPAA. 

Aside from the pray market, the 
irregular channels are oil-for-steel 
trades, conversion agreements, where- 
by the producers buy partly finished 
steel and have it converted in tube or 
pipe mills into the desired items, and 
“tie-in” purchases, whereby the op- 
erators must buy other kinds of 
equipment in order to gt pipe. 

IPAA added that the cost to the 
customer in the gray market aver- 
aged 140% above the regular mar- 
ket price. 

Meanwhile, the approving signa- 
tures of Atty. Gen. Tom Clark and 
Commerce Secretary Sawyer had as- 
sured six-month extensions through 
next August for steel allocations 
agreements for production surface 
equipment, tankers, barges and 
freight cars, including tank cars. 

Also, copy was being prepared for 
a trade journal advertising campaign 
in a drive among oil and other indus- 
tries to turn up 1,000,000 tons of 
heavy steel scrap. 

The oil industry is represented on 
an Advisory Committee for the scrap 
drive by API President Boyd and 
Rankin Peck, of the National Con- 
gress of Petroleum Retailers. 
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Conoco, Ohio Oil, Amerada 
Enter Foreign Oil Program 


Other Overseas Developments Include Ohio Standard's 
Negotiations for Oil Drilling Rights in Guatemala 


By NPN Staff Writers 


Ventures of U. S. oil companies in 
foreign oil fields showed a spurt of 
activity last week. Highlights of de- 
velopments included: 


1—Formation of a joint company 
by three major oil producers to em- 
bark on foreign oil development pro- 
gram. 


2—A congressman’s lukewarm at- 
titude toward a U. S. loan to Mexico 
for oil development. 


3—A major company carrying on 
negotiations for oil drilling rights in 
Guatemala. 


Possibility of participation by three 
more major U. S. oil producers in 
foreign oil operations was revealed 
Jan. 7 as Continental Oil, Ohio Oil 
and Amerada Petroleum made known 
that a joint company had been formed 
by them for that purpose. 


Conorada Formed 


New company is Conorada Petrole- 
um Corp., in which each parent com- 
pany holds a one-third interest. It 
was formed “for the purposes of 
joining efforts to investigate pros- 
pects for the development of oil pro- 
ducing properties abroad,” a joint 
statement said. Conorada’s headquar- 
ters will be in New York. 


Arthur A. Curtice, member of 
Hoover, Curtice & Ruby, New York 
geology and petroleum engineering 
firm, is president of the new com- 
pany. Board of directors is composed 
of: Mr. Curtice; L. F. McCollum and 
James Cosgrove of Continental; J. ©. 
Donnell, II, and W. B. Emory of 
Ohio Oil; and A. Jacobsen and E. 
H. McCollough of Amerada. 


Statement regarding new company 
said in part: 


“Conorada Petroleum Corp. was 
formed with a nominal capitalization, 
and necessary advances may be made 
by the parent companies from time 
to time to enable it to conduct com- 
prehensive investigations, including 
geological exploration, outside of the 
United States and to conduct negotia- 
tions for the acquisition of prospects 
considered to be favorable for the 
production of oil. The actual acqui- 
sition of such prospects and their 
subsequent development will be car- 
ried on either by the parent com- 
panies direct or by subsidiary com- 
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panies to be organized for such pur- 
pose.” 


Minimizes Need for Mexican Loan 


In Washington, Rep. Crosser (D., 
Ohio), incoming chairman of the 
House Commerce Committee, told 
NPN Jan. 7 that he doesn’t consider 
the question of a direct U. S. loan 
to Mexico for oil development as a 
matter of “the first importance.” 


What could be considered “primar- 
ily” in our relationship with Mexico 
in regard to petroleum, Mr. Crosser 
declared, is to see that “justice” is 
done and that Mexico gets fair return 
from private companies for its oil 
resources. 


The veteran Ohio legislater said 
he hasn’t read Mexican oil report 
made by his committee recently 
when committee was still under Re- 
publican direction (Jan. 5 NPN, p. 
14 for report). 

Rep. Crosser was in Mexico as 
personal guest of President Aleman 
at time committee adopted report. 


He did not want to say whether 
he fully endorses idea of direct U. S. 
loan for Mexican oil development, 
in view of his scheduled elevation 
to committee chairmanship. 


Although Rep. Crosser was luke- 
warm on idea of loan to Mexico, other 
committee members are of opinion 
that report should be “followed 
through,” particularly in regard to 
State Department. Latter, in report, 
was urged to use its “good offices” 
in helping complete negotiations be- 
tween private companies and Mexican 
government. 


Rep. Wolverton (R., N. J.), outgo- 
ing committee chairman, said reaction 
in Mexico City to report and recom- 
mendations was “very good.” He 
favors a vigorous “follow through” 
program. 

Cther committee members were op- 
timistic about chances for success- 
ful completion of private company 
negotiations to re-enter Mexican oil 
picture. They are of opinion that 
terms of new proposal by Petroleos 
Mexicanos (Mexican government oil 
monopoly) are subject to “horse trad- 
ing.” 


Under proposal, private companies 
would be reimbursed for capital ex- 
penditures out of 50% of gross pro- 
duction with no deductions for taxes 








Mr. Curtice 


and would be “compensated for their 
efforts and risk out of 13.5% of th 
gross production, without deduction 
for expenses, such 13.5% being net 
over all taxes or any other charges 
whatsoever.” 


One committee member pointed out 
that President Aleman is now in 
better position to bargain with pri- 
vate oil companies because he no 
longer is subject to recall petitions 
of voters. Under Mexican law, a 
president can be recalled by the pe- 
tition procedure during first two years 
of his six-year term. Aleman’s first 
two years were up last month. 


Negotiates for Guatemala Oil 


In Cleveland, Standard Oil Co 
(Ohio) revealed that it is negotiat- 
ing with Guatemala for a contract 
which would give company drilling 
rights in that country. Company has 
been engaged in geophysical work in 
Guatemala since December, 1947. 

If a contract is concluded, Sohi 
expects to drill an exploratory well 
within an area of approximately 2 
million acres, mostly savanna and 
jungle, where’ geophysical studies 
have been made. Company said it 
would be necessary to fly in all drill- 
ing equipment and that this might 
necessitate building of an airstri} 
near the drilling site. An 80 to 100 
mile pipe line, with seacoast terminu 
at Puerto Barrios, would have to b: 
built to bring oil out in the even! 
any discovery should provide comme! 
cial quantities, company said. 


Other Developments 


From Tulsa came announcemen! 
that Sunray Oil Corp.’s foreign o} 
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rations in Canada and the Near 
Bast in the future will be conducted 
through an expanded office and exec- 
itive staff at company’s Los Angeles 
»ffice. 

Jersey Standard said it is con- 
sidering raising a long-term loan of 
$75 million to restore to the company 
treasury substantially the amount of 
cash paid last month to Arabian 
American for a 30% interest in that 
company. Money was paid to Aram- 
co to enable it to retire loans made 
in 1947 and guaranteed by Jersey 
as part of its initial move to partici- 
pate in Saudia Arabian operations. 

Meanwhile, Economic Co-Operation 
Administration last week issued $11,- 
506,000 procurement and reimburse- 
ment authorization for crude and 
products to China for the new quar- 
ter. Oil is to be obtained in Saudi 
Arabia. 

Gulf Oil reported, on behalf of 
Kuwait Oil Co., Ltd., that November 
production of crude in Kuwait 
amounted to 802,294 tons (197,899 
b/d). 


Hilts, ESPA Secretary, 
Registers Under Lobby Act 


WASHINGTON—Harry B. Hilts, 
executive secretary of Empire State 
Petroleum Assn., has registered with 
Congress as lobbyist for ESPA and 
Atlantic Coast Oil Conference. 

Although he registered, Mr. Hilts 
said in declaration to secretary of 
Senate that he doesn’t believe his ac- 
tivities come under provisions of a 
1946 lobbying act. He stated that he 
is ‘“‘not employed primarily to support 
or oppose any specific legislation.” 

His two groups, however, are vi- 
tally interested in increasing imports 
of foreign oil to East Coast, if neces- 
sary, to maintain sufficient oil sup- 
plies. 

His principal job in regard to Con- 
gress, Mr. Hilts stated in his regis- 
tration, is to report to his boards of 
directors on status of pending legis- 
lation which affects the associations 
and oil industry, in general. 

He said he draws an annual salary 
of $17,500 and will be compensated 
for actual out-of-pocket expenses in 
regard to his congressional work. 

Also registered under lobbying act 
since opening of new Congress were 
Gordon C, Locke of Washington, $13,- 
900-a-year representative of the Com- 
mittee for Pipe Line Companies, and 
Ira Bradford of Arlington, Va., rep- 
resenting Indiana Standard. 
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Administration Not 
Optimistic on Prices 


NPN News Bureau 
WASHINGTON—Although it costs 
a little less to live now than it did 
last August, administration feels it 
is “too early” to conclude that in- 
flationary forces are licked. 


President Truman’s economic re- 
port to Congress Jan. 7 notes that 
average of whosesale prices at end 
of 1948 was 4% below last August, 
and just below December, 1947, level. 


It notes also that consumers’ prices 
were down more than 1% from Au- 
gust in November, and preliminary 
reports for December indicate “some 
further slight declines” in those 
prices. 


However, report emphasizes, de- 
clines in first quarter of 1948 were 
followed by upsurges to new peaks 
in August. 

Also, it points out, price pattern 
has been uneven. 


In field of whosesale prices, farm 
prices broke sharply early in year, 
while industrial prices remained rela- 
tively steady on average. 


Industrial prices by last Dec. 31 
average more than 5% above De- 
cember, 1947, and were practically 
unchanged from August, 1948, re- 
port relates. It lists fuel and lighting 
materials among items “substantially 
higher,” while others were lower than 
in December, 1947. 


Similarly, in consumer prices, food 
has been moving downward and other 
groups upward since last summer. 


“Further,” says report, “retail food 
prices have not fully reflected the 
decline in wholesale food costs, nor 
have declines in the wholesale prices 
of textile products been accompanied 
by a significant similar movement in 
regular retail clothing prices.” 


Cites Higher Fuel Index 


Labor Department’s latest “cost of 
living” report, for Nov. 15, shows 
price index for fuels other than gas 
and electricity at 191.6, as compared 
with 191.4 for Oct. 15, 190.1 for Aug. 
15, 169.1 for Nov. 15, 1947, and 95.2 
for Aug. 15, 1939. 


In contrast, Nov. 15 index for all 
consumer items was 172.2, down from 
174.5 for Aug. 15, and that for all 
foods was 207.5, down from 216.6 
for Aug. 15. 


“Caution” is called for in apprais- 
ing situation, administration believes. 
It sees different parts of the economy 
not responding with equal sensitivity 
to change in supply and demand re- 
lationships, and price responsiveness 
to shifting of demand leaving un- 
answered question “whether the fall- 
ing off in demand at one place in the 
market is a healthy reaction to the 
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Industry's Living Cost 
Rises Above Worker's 


Special to NPN 

LOS ANGELES — Industry’s 
“cost of living’ has risen more 
than that of individuals since 
1941, Reese H. Taylor, presi- 
dent of Union Oil Co., told the 
Rotary Club here. 

Emphasizing a point that 
was made during the recent 
West Coast oil workers strike, 
Mr. Taylor said: “The Depart- 
ment of Labor’s index shows 
that the ‘personal’ dollar cur- 
rently is worth 60c, as com- 
pared to 1941, but the index of 
wholesale prices for all com- 
modities—the yardstick of pur- 
chasing power—shows that the 
industry’s dollar is worth only 
53c on the same comparison.” 











satisfaction of accumulated needs or 
an unhealthy reaction to a growing 
discrepancy between continuing needs 
and declining ability to buy.” 

“We are moving,” says report, “into 
a period where much more highly 
selective efforts will be needed to 
achieve workable price relationships 
for the maintenance of economic sta- 
bility.” 


Degree Days Lag Behind 
With Warm Weather 


NPN News Bureau 
CLEVELAND—Omaha is the only 
one of 13 cities in latest check made 
by NATIONAL PETROLEUM NEws to 
show more degree days for the pres- 
ent heating season from Sept. 1, 1948, 
through Jan. 9, 1949, than during 
comparable period in previous heat- 
ing season. Degree day average for 
all 13 cities checked continues much 
warmer for current heating season 
than last, and warmer than normal 
Birmingham, Ala., usually included 
in degree day check was unreported 
at NPN press time.) 


Degree Day Summary 


This Last 
This Year Sea- Sea- 
Month Ago son son 
Jan, dan. Sept. Sept. Nor- 
1, 1, 1, 1, mal 
1949 1948 1948 1947 Sept. 
thru thru thru’ thru 1 
Jan. Jan. Jan. Jan, thru 


9, 9, 9, 9, Jan. 
1949 1948 1949 1948 9 

Boston ... - 226 303 1996 2392 2397 
Charleston, 8S. C. 98 134 568 810 829 
Chicago ... 268 321 2466 2602 2763 
Cleveland . 223 279 2093 2261 2566 
ae 264 320 2412 2600 2723 
Minneapolis 354 389 3133 3420 3457 
Nashville, Tenn 159 209 1487 1547 1632 
New York . 219 289 1703 2092 2144 
Omaha, Nebr 343 312 2634 2573 2690 
Philadelphia 207 280 1672 1968 1969 
Raleigh, N. C 129 187 1184 1499 1478 
St. Louis 213 241 1786 1887 2022 
Washington 187 285 1644 1845 1983 
\verage 222 273 1906 2115 2204 
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Second Self-Serve 
Gasoline Station 
About to Open in Va. 


ROANOKE, Va.—-Claim to building 
the first made-to-order self-service 
Station on the East Coast is made 
by Roy Pollard, Jr., here. Another 
self-serve outlet is operating in 
Portsmouth, Va., but it is an adapta- 
tion of a conventional station 
NPN Jan. 5, p. 16). 

Under business name of Self-Serv- 
ice Stations, Inc., Mr. Pollard expects 
to have customers filling their own 
automobile tanks in his initial new- 
style station by end of next month. 

Station will incorporate features 
of California ‘‘self-serves’” which Mr. 
Pollard studied last summer. On large 
site, 150 x 175 ft., it will have eight 
pumps on four islands, two 10,000- 
gal. storage tanks, and small (15-ft. 
v 21-ft.) office-comfort station build- 
ing. 

Pump islands will be at right angles 
to route (U. S. 11) which has es- 
timated 6,000-per day vehicle flow 
at that point. Thus, it will be poss- 
ible for eight customers to handle 
pumps simultaneously. 


(see 


Pumps will be 
puting type, but 


conventional 
with 


com- 
crankhandles 


removed to prevent customers from 
resetting computers after obtaining 
gasoline. 


Mr. Pollard’s operation will repre- 
sent certain departures from Cali- 
fornia pattern, however, instead of 
girl cashiers, he intends to have male 
attendant-cashiers, who will, in in- 


clement, weather, handle pumps for 
women customers on request, and 
will check crankcase oil levels and 


add lube oil. 


Expects to Sell at 4¢ Off 


He is of “opinion” he will sell gaso- 
line at 4c per gal. under local market, 
which is currently 30.5c and 28.5c. 
He plans to have a “price-seller, cut- 
rate” lube oil, but also to offer a 
nationally advertised premium oil at 
“fair-trade” price. Customary dealer 
spread on gasoline in area is 6.1c, he 
reports. 

He plans to install more of the 
self-service outlets as business war- 
rants. 

He adds he has arranged to have 
“a major oil company” supply him. 

Mr. Pollard and his father, Roy 
Pollard, now operate several parking 
lots, one of which has a service sta- 
tion. Also, they have 32,000-gal. bulk 
plant (fuel oil), which they now in- 
tend to expand as Independent oil 
jobbers under newly formed partner- 
ship known as Pollard Oil Co. They 
will market under their own brand 


names. 
Senior Pollard has been in gasoline 
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business 
years, and the son for several years, 


“off and on” for about 30 


latter relates. He will operate Self- 
Service Stations, Inc., individually. 


Gasoline Octane Ratings 
Push Upwards in 1948 


NPN News Bureau 
WASHINGTON — Joint semi-an- 
nual survey by Bureau of Mines and 
American Petroleum Institute shows 
octane ratings of both regular and 
premium grade gasoline edged up- 
wards again last summer, continu- 
ing the postwar improvement in 
quality. 
Based on analyses of 2,997 samples 
of gasoline from 17 marketing areas, 
octane rating of regular gasoline av- 


eraged 75.2 (ASTM) last summer 
compared with 75.1 the previous 
summer and 74.4 in 19416. 

Premium ratings averaged 79.5, 
against 79.2 and 78.3 for 1947 and 
1946, respectively. 

Following tabulation gives aver- 


age octane numbers by districts for 


the 1948 summer: 


Regu 

Premium = lar 

District Grade Grade 
1. Northeast Area: Maine, Mass., 
New Hampshire, Vermont, and 


northern N. Y. . SO.1 77 
2. Mid - Atlantic Coast States 

Rhode Island Connecticut 

New Jersey, Delaware, Mary 

land Virginia central and 

southern N, Y. and eastern 

Pennsylvania 79.4 77 
3. Southeast area: North Caro- 

lina Georgia Florida Ala 

bama, and eastern and central 

Tennessee . : 79.7 76.7 
1. Appalachian area: Ohio, West 

Virginia, western N. Y., west 

ern Pennsylvania, eastern Ken 

tucky, and a small portion of 

Maryland 79.4 76.8 
5. Michigan 78.9 74.8 


6. North Illinois area: Northern 
Indiana, northern Illinois, east 
ern lowa ind Wisconsin ‘s.4 74 


7. Central Mississippi area: West- 
ern Kentucky, southern Indi 
ana southern Illinois, and 
eastern Missouri 79.2 74.6 
8. Lower Mississippi, Louisiana 
eastern and southern Arkan- 
sas, and western Tennessee 79.9 76.2 
'. North Plains area: Minnesota 
North and South Dakota 78.3 73.7 
10. Central Plains area Nebras 
ka, central and western Iowa 
northwestern Missouri and 
northern Kansas 77.7 43.2 
11. South Plains area Southern 
Kansas, southwestern Missouri 
western Arkansas, Okla and 
northern Tex 78.3 ta. ¢ 
12. Southern Tex S04 76.0 
13. South Mountain states: South 
western Kan panhandles of 
Okla, and Tex., western Tex 
New Mexico Colo Utah 
Ariz., Nev and eastern Calif. 78.6 72.8 
14. North Mountain states: Wyo 
Mont Idaho, eastern Wast 
and eastern Ore 77.8 73.1 
15. Pacific Northwest Western 
Wash, and western Ore 2.1 76.3 
16. Northern Calif S1.S 76.5 
17. Southern Calif $1.3 75.9 


Free copy of report of investiga- 
tions, 4444, “National Motor-Gasoline 
Survey, Summer 1948,” may be ob- 
tained by writing to Publications 
Distribution Section, Bureau of Mines, 
1800 Forbes St., Pittsburgh 13, Pa. 









Exempt from Antitrust Law, 
Wis. Dealer Group Claims 


Special to NPN 

MILWAUKEE—A brief contending 
that it is specifically exempt from 
provisions of the Wisconsin Antitrust 
Act was filed in Circuit Court Jan. 10 
by the Retail Gasoline Dealers Assn. 
of Milwaukee. 

Association was tried on charges 
of price fixing before Circuit Judge 
Charles L. Aarons late last Novem- 
ber. It took the case under advise- 
ment and asked both sides to file ad- 
ditional briefs. 


In its brief, association quotes from 
one section of the Wisconsin act 
which specifically exempts from its 
provisions “associations or organiza- 
tions intended to legitimately pro- 
mote the interests of trade, com- 
merce or manufacturing. is 


The association contended that it 
was merely performing a legitimate 
function of a trade association when 
it informed its members of price con- 
ditions in the oil industry and argued 
that this action did not constitut« 
an attempt to fix prices. 

Judge is not expected to rule for 
several more weeks. 





Deaths 


Paul R. Johnson, president for 
more than 20 years of Union Gas 
System, Inc., and its producing sub- 
sidiary, Sagamore Oil & Gas Co 
died at Independence, Kans., as the 
result of a brief illness. In addition 
to distributing LP-gas and appliances 
he was actively engaged as direct- 
ing head of a varied group of in- 
dustrial concerns, including: a cream- 
ery, alfalfa dehydration, and ice busi- 


nesses. 


Willard T. Bauer, manager sinc 
1946 of the rate and valuation depart- 
ment of Petroleum Advisers, Inc 
Cities Service Co, subsidiary, died 
Jan. 4 at his home in South Orange 
N. J., at the age of 60. With Cities 
Service organization since 1917, h 
was a native of Newark, N. J., and 
graduate of Northwestern University 
Surviving him are his wife and tw 
daughters. 


James D. Stirling, who retired a 
traffic manager with Socony-Vacuun 
Oil Co. in 19438, died Jan. 5 at his 
Sea Girt, N. J., home, He was a 
member of the Traffic Club, New 
York, Downtown Athletic Club, New 
York, and Woodlawn Park Lodg« 
F. & A. M., Chicago. He is sur 
vived by a daughter, brother, an 
three sisters. 
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Refiners Start Off New Year by Setting New 
Production Records; Shortage Over, Krug Says 


3y NPN Staff Writers 


The oil indutry came up with a 
ew set of refinery production rec- 
rds to give 1949 an auspicious send- 
ff. New marks were set for crude 
uns to stills, refinery production of 
asoline and gas oil and distillate 
fuel. 

At about the same time the Jan. 1 
new records were made known in 
\PI statistics, Interior Secretary 
Krug decided there is no reason at 
this time to renew his public appeal 
f Jast winter for reduced oil con 
sumption. Citing ‘adequately high 
stocks of petroleum products,” Mr. 
Krug said the ‘emergency shortage’’ 
1as now passed. He added: 

“Although oil remains a compara- 
tively scarce commodity, with sup- 
ply and demand too closely bal- 
inced for comfort or safety, there 
hould be enough for all consumers 
luring the year ahead.” 

He tempered this somewhat by as- 
serting there has been “no material 
mprovement in the long range pic- 
ture,”’ with the result that “‘the Unit- 
ed States may continue to be in a 
precarious position in oil if present 
strenuous efforts to find and bring 
nto production new sources of liquid 
fuels, including synthetics, are nol 
vigorously prosecuted.” 

The secretary said improvement 
n supply and demand situation in the 
past six months had exceeded ex- 
pectations of both government and 
ndustry. He credited a steadily in- 
creasing supply with the primary 
responsibility for this improvement, 
but said a “considerable part” also 
came as a result of the response of 
consumers, the industry and oil burn- 
er manufacturers to his conserva- 
tion appeal. 

Factually, this was the industry 
supply-production picture as of Jan. 
1 on the basis of API statistics: 


Crude runs to stills—New all-time 
record of 5,888,000 b/d, a gain of 
97,000 b/d over previous high re- 
corded July 10, 1948. This figure in- 
cludes 401,000 b/d of foreign crude 
runs. 


Gasoline production—New mark is 
18,859,000 bbls. for week ended Jan. 
1. Previous record was 18,244,000 
bbls. July 10, 1948. 


Gas oil and distillate fuel - Old 
record was 8,127,000 bbls. set Feb. 
21, 1948. New mark is 8,200,000 
bbls., a gain of 73,000 bbls. 

Refinery operations — 92.4% of 
rated capacity compared with 95.2% 
for the preceding week. API pointd 
out that lower figure reflects re- 
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sults of a new capacity survey as of 
the 1948 year-end. 

Crude production — Down 30,100 
b/d from previous week. 

Other supply-demand developments 
the week past brought these reports: 

An overstock of heavy fuel oil 
caused Talco Pipe Line Co., Dallas, 
to make substantial reductions in its 
crude oil purchases in four East Tex- 
as fields, all producing low gravity 
heavy crude. 

Crystal Refining Co., Carson City, 
Mich., completed a contract for 18-20 
months’ supply of crude to meet part 
of its requirements and was back on 
stream last week. Refinery has been 
operating only part time during 
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1948, processing crude for other 
Michigan refiners. 


Texas produced 977 million bbls. 
of petroleum liquids during 1948, an 
all-time record. Since production al- 
ready has been cut 150,000 b/d for 
January, Railroad Commission Chair- 
man William J. Murray, Jr., predicts 
the 1948 mark may stand for some 
time. 


Magnolia Petroleum Co. started on 
an expansion program at its Sabine 
gasoline plant near Kilgore, Tex., 
which will boost plant’s liquid by- 
products production by 20,000 gals. 
daily. Present capacity is 40,000 
gals. daily. 

Middle East crude imports during 
November increased about 14.5% 
over the previous month to a total of 
3,514,000 bbls. Included was a car- 
go of crude from Iraq, the first in 
some months. 


OWIU-Union Oil Strike Ends; West Coast Loss 
Set at 11,370,000 Bbls. Due to Labor Tie-up 


By NPN Staff Writers 


The strike of OWIU against Union 
Oil Co. ended Jan. 9 at midnight, ter- 
minating a four-month-old labor dis- 
pute which began Sept. 4. Coinci- 
dental with this news was a Bureau 
of Mines report that 11,370,000 bbls. 
of crude runs to stills were lost as a 
result of the over-all West Coast 
strike. 

sureau of Mines said that since 
workers for other companies hit by 
the strike began returning to work 
early in November, runs to stills in 
California were below “normal” only 
in September and October. Though 
Union Oil strike continued after 
other settlements, company’s expan- 
sion of its sub-contracting program 
enabled it to maintain normal or 
near-normal operations. 


On basis of B. of M. statistics, 
314,000 b/d was lost in runs to stills 
during September, and 65,000 b/d in 
October. However, bureau says some 
of the ground lost has been regained. 
November runs were 905,000 b/d, or 
26,000 b/d above the so-called July- 
August normal period. For Decem- 
ber, bureau indicates runs’ were 
about 914,000 b/d, or 35,000 b/d 
above “normal.” 


The Union Oil-OWIU settlement 
was agreed to by a 52% majority of 
Local 128. Main feature of the set- 
tlement is the creation of a “strike 
settlement pool” through which strik- 
ers will be channeled to ultimate jobs. 
Terms of the agreement are substan- 
tially the same as those between 
OWIU and other companies reached 
in November. 


Meanwhile, OWIU spokesman re- 


ported that negotiations with Lloyd, 
Inc., and Ohio Oil on the West Coast 
have collapsed and that these cases 
will go to NLRB. They have not yet 
been docketed. 

Other labor developments the past 
week included: 


Work contracts for 1949 between 
OWIU Local 346 and Pure Oil Co. at 
Toledo, Ohio, were signed Jan. 8. 
New contracts replace those signed 
Jan. 19, 1948, covering 400 Toledo 
refinery, laboratory and office work- 
ers. Wages were not a major is- 
sue, company said. 


Deep Rock Oil Corp. and OWTIU 
have agreed that pipe line depart- 
ment, production department and re- 
finery employes constitute three ap- 
propriate groups for bargaining. 
Agreement came only after submis- 
sion of the case to NLRB. Board 
said that inasmuch as it considered 
the agreement correct, it saw no need 
for a ruling in the case and dismissed 
it. 

NLRB last week directed elections 
by workers of three oil companies to 
enable employes to select bargaining 
representatives. Three companies 
and unions involved were: 

Phillips Petroleum Co., Phillips, 
Tex., and International Union of Op- 
erating Engineers (AFL). 

Anchor Gasoline Corp. and Chen- 
neyville Gasoline Co., Eola, Easton and 
Chenneyville, La., and International 
Chemical Workers Union (AFL). 

Nassau Utilities Fuel Corp., .Ross- 
lyn and Oceanside, N. Y., and Fuel 
Oil Transportation and Maintenance 
Employes Assn., or Local 806 of In- 
ternational Teamsters (AFL). 
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S. Carolina Jobbers More Optimistic 


Despite Sharpening of Competition 


Independent Marketers Heartened by Improved 
Supply, Better Margins, Halt in Price Rise 


By PAUL WOLLSTADT 
NPN News Editor 


COLUMBIA, S. C. Jobbers of 
South Carolina appear to be more 
optimistic than at any time in the 
past two years, even though they be- 
lieve that the major oil companies 
plan increased direct wholesale opera- 
tions in the Southeast. 

In the words of W. L. Heinz, secre- 
tary of the South Carolina Oil Job- 
bers Assn.—which held its annual 
meeting here last week——the associa- 
tion is disturbed because “intensified 
competition by the majors. could 
wipe out all jobber wholesale opera- 
tions” and because “the jobbers can- 
not expand substantially with present 
margins.” 

But on the brighter side, they see: 

1. The greatly improved supply 
situation as helping the jobber com- 
pete with the majors on more neariy 
equal terms. Because of a low price 
structure, the Carolinas were partic- 
ularly hard hit during last winter's 
supply-demand pinch. 

2. Moderate increases in margins 
have recently been allowed by a few 





Co-Ops Approve Meeting 
With Oil Independents 


Special to NPN 
MEMPHIS, Tenn. Approval was 
voted last week by National Co-op- 
erative Oil Committee of National 
Council of Farmer Co-operatives on 
suggestion for a conference of Inde- 
pendent oil refiners and marketers 
with leaders of petroleum co-op- 
eratives to discuss common problems. 
Howard A. Cowden, committee 
chairman and president of Consum- 
ers Co-operative Assn., said that only 
the time and piace of the meeting 
remained to be worked out with In- 
iependent refiners and jobber group 
Mr. Cowden’s committee acted on 
a suggestion made by Gordon Duke 
of Southeastern Oil (see NPN, Jan. 
5, p. 17). The conference will be the 
first ever held by the two groups. 
Later a resolution demanding that 
tidelands oil “be developed for the 
best interests of all our people” was 
adopted by National Council of Farm- 
er Co-operatives. Council’s resolu- 


tion failed to take a stand on wheth- 
er tidelands should be under federal 
or state control although the oil com- 
mittee earlier had expressed itself as 
favoring federal control. 





supplying companies operating in this 
area. Some suppliers still have not 
acted and the increases are less than 
jobbers have been asking, but at 
least the margin situation has im- 
proved. 

3. The apparent halt in the upward 
price spiral. Tank wagon advances 
in the Carolinas did not keep up with 
the increases in refinery prices fol- 
lowing the general crude oil boosts of 
1946 and 1947, and this pinched many 
jobbers. 

4. The South Carolina association, 
while numerically small, has been 
growing in interest and strength. The 
jobbers believe that they are in an 
increasingly better position to com- 
bat any moves that might be un- 
favorable to them. 

5. They regard the new adminis- 
tration in Washington as ‘‘sympathe- 
tic to the problems of small busi- 
ness.” They expect to find a ready 
ear in Washington for any com- 
plaints. 


Hear Gov. Thurmond 


The only speaker on the conven- 
tion program was J. Strom Thur- 
mond, governor of the state and 
Dixiecrat candidate for president in 
1948. Governor Thurmond outlined 
his state legislative program and 
asked the jobbers, as leading busi- 
nessmen of the state, to take a more 
active part in government. 

During the short business session, 
a proposal was discussed to seek a 
state law requiring licensing of anti- 
freezes, but the group decided not to 
act at this time. 

Secretary Heinz suggested that the 
competitive situation on antifreeze is 
such now that an antifreeze licensing 
law is unnecessary. When anti- 
freeze was critically short, he said, 
there might have been need for such 
a law to keep products harmful to 
automobiles engines off the market, 
but with antifreeze in better supply 
there is no excuse for a motorist to 
buy an unsatisfactory brand. 

Fred Herlihy supported Mr. Heinz’'s 
stand, as did L. A. Odom. Mr. 
Herlihy said that the association 
should not try to obtain enactment 
of any unnecessary law. Mr. Odom 
said that it is virtually impossible 
to make laws “to save a fool from 
his own folly.” 

President H. L. Benson, who was 
unanimously re-elected, made a brief 
talk in which he recommended that 
South Carolina continue to have rep- 







resentatives attend meetings of the 
National Oil Jobbers Council. 
“All of us who have attended these 


meetings,” he said, “realize that 
there has been a great effort to help 
the jobber.” 

In his annual report Secretary 
Heinz said that the 0.7c summer dis- 
count on fuel oil by Esso Standard 
“would have been disastrous if they 
had taken competitive accounts, but 
it did permit them to take practical- 
ly all new fuel oil business.” 

Mr. Heinz reviewed last winter’s 
fuel oil shortage, praising President 
Benson and several members of the 
association for their efforts to help 
the entire state. 

“It was proven,” Mr. Heinz said, 
“that organized Independents could 
do an emergency job that the majors 
were afraid to tackle.” He pointed 
out that many members made various 
trips at their own expense “even 
though they were doing much to 
help the whole group.” 

The meeting, which was held at the 
Columbia Hotel, concluded with a 
banquet at which T. W. Thornhill, 
president of Charleston Oil Co. at 
Charleston, was toastmaster. 


Georgia Oil Jobbers Name 
Walter McKee Secretary 


Special to NPN 

ATLANTA, Ga. — Walter McKee 
has taken on duties as first full-time 
executive secretary of Georgia Inde- 
pendent Oilmen’s Assn., following his 
resignation as assistant to the vice 
president of sales, 

southeast area, 

Republic Oil Re- 

fining Co. Asso- 


ciation headquar- 
i ‘ ters have been 


se > 
X 


moved from the 

i address of Presi- 
_ dent Ike Long, 
' Cordele, Ga., to 
1783 Ponce De- 
Leon Ave., At- 
lanta. 

Mr. McKee has 
had considerable 
experience in leg- 
islative problems during his more 
than 30 years in the wholesale and 
retail marketing and refinery sales 
branches of the oil industry. While 
with Republic in Mississippi, he was 
credited with initiating a state legis- 
lative amendment of 1946 which 
proved favorable to barge importers 
Amendment provided for payment of 
gasoline and oil tax liability on the 
basis of shore tank receipts, rather 
than on basis of invoiced gallons of 
the shipper at the point of origin as 
applicable to marine terminals. 


Mr. McKee represented Republic in 
Georgia during 1939-40, then was in 
Mississippi for several years before 
returning to Atlanta Jan. 1, 1947 






Mr. McKee 
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Independent Marketers Should Prepare to Combat 


Plans to Pile Heavier Taxes on All Business 


T rather begins to look as if the small business man 
is going to get a much bigger tax burden than ever if 
only half the plans of the Truman administration and 
the labor unions materialize and other representatives 
of the “common man” at Washington have their way 
n the next several months. 

It also looks as if the additional tax burden will be 
especially hard on the average oil marketing unit. In ad- 
lition to facing heavy tax increases and trying to find 
money to make the necessary postwar improvements 
in his equipment and for his necessary expansions, he 
still will have to compete with the tax-exempt co-ops. 
These co-ops for years have been adding steadily to 
their working capital the large amounts they have not 
had to pay out for taxes to support the government 
and the large sums in “patronage dividends” many of 
them have withheld from their stockholders and cus- 
tomers. 


Labor Will Put on Pressure 


Reports from Washington are that the CIO is going 
to try and get every family with an income of less than 
$4,200 a year exempt from any income tax whatever. 
This, CIO estimates, will free 20,000,000 families—not 
just individuals but whole families—from the duty of 
contributing to the expenses of their government by di- 
rect taxes. Then CIO wants to repeal all excise taxes, 
such as are on furs, liquor, cosmetics, cigarettes and 
gasoline. This heavy loss CIO would have made up by 
increasing corporation taxes, including assessment of 
excess profits taxes, by more than $6 billion and an 
idditional $1,800,000,000 in heavier taxes on estates, 
capital gains, gifts, etc. 

No one can dismiss these threats lightly. President 
Truman’s “fair deal’ program is one of spending the 
money of those who have it in good amounts for those 
he says don’t have quite so much. There can be no 
juestion but that he and his Democratic followers, but 
perhaps not all of that party, will fight hard for this 
maximum spending. His health and security proposals 
ill call for widespread distribution of the taxpayers’ 
money. 

Then the unions are going to back all these spending 
measures to the limit. Victor Riesel, whose daily labor 
reports are getting wider circulation in a newspaper 
syndicate, seems to be giving the reader a far better in- 
sight into what is going on in labor circles than any 
‘ther writer perhaps ever has. He reports that the CIO, 
or illustration, is pushing a ward by ward political 
rganization stronger and more skillfully than ever 
ind that even now they are putting next fall’s candi- 
lates for office, no matter how small the offices, on 
he stove to let these candidates know that “labor 
‘lected Truman” and to beware. 

It would seem to be exceedingly wise for the asso- 
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ciations of oil marketing companies to begin planning 
a defense against these more general business attacks 
which can cost them more money in the long run than 
some of the issues these associations raise on matters 
entirely within the oil industry. Oil marketing companies 
have to depend for increases in their working capital 
on the reinvestment of their own profits. Occasionally 
a company may get some new stockholders who don’t 
want jobs in it, but seldom can a relatively small com- 
pany launch any sizable stock issue through the usual 
investment channels or borrow any amount of capital 
from banks or insurance companies. 


Yet these small companies—and they are not dinky 
as we are not talking about individual filling stations 
—have to compete with the big major companies whose 
very bigness and public standing due to that bigness 
makes it possible for them to get money freely from 
the open market and by long term loans from banks 
and insurance companies. The small companies also 
have to compete with the thousand and one co-op oil 
marketing companies who are allowed by the govern- 
ment to keep as capital what their competitors have to 
pay to support the government, the same government 
that protects the co-ops. 


The Independent oil marketing companies are in a 
worse squeeze from these national government policies 
than ever and the squeeze promises to get tighter. Cor- 
poration taxes probably will be increased above the pres- 
ent 38% and an excess profits tax may also be added. 

While the per cent of net earnings of many of these 
small companies may seem large against their original 
investment, you take 38%, or 50% or even 65%, as is 
proposed, out of a small company’s “good” profits of 
$25,000 to $75,000 or $100,000 or more a year and what 
is left won’t buy so many new tank trucks, or pumps, 
or rehabilitate service stations that cost upward of 
$25,000 to $50,000 to meet today’s absolute needs. Nor 
will what is left permit the marketer to expand com- 
fortably to meet even the normal increase in volume 
of consumption in his area. If the average small busi- 
ness did not make a much larger per cent on the invest- 
ment and on its volume than the big companies, there 
would not be much competition with those big compa- 
nies. And this does not mean that the costs to the con- 
sumer are any higher because the smaller companies 
can operate more efficiently in many ways than the 
great big ones. 


The thinking of the politicians and of the reformers 
has always been to consider “corporations” as the great 
big ones or even as “monopolies” whatever that may 
mean in today’s political vernacular. Higher corpora- 
tion taxes and excess profits taxes are always talked 
of in relation to the big companies. Profit taxes are sup- 
posed to keep down the size of the big companies where- 
as they do a far more effective job, we have every 1ea- 
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son to believe, of keeping down the size of the smaller 
competitors. 

So obvious should this be that one may be quite in- 
clined to consider the shrill and vicious attacks on the 
big companies for more taxes to be nothing but camou- 
flage of an attempt to hamper and even destroy the 
vast number of small businesses of the country. The 
advocates of these higher taxes would be the first to 
deny this, but how else can one interpret the very ob- 
vious results that must flow from what they advocate? 

While Congress has held many hearings on behalf of 
“the small business man,” which have undoubtedly done 
much good, still when profits are thought of they are 
still the profits of the big companies, and when taxes 
are talked of they are still related to only the big com- 
panies because the big companies, seemingly, have the 
biggest pile of money and, for lack of explanation by 
the companies, they don’t seem to have any need for it 
except to put it in the pockets of ‘Wall Street.” 

However, the campaign on behalf of the small busi- 
ness man has gone far enough to develop some advo- 
cates of a specified minimum exemption of profits from 
all taxes such as up to $50,000 of net profit. That would 
be helpful and it would be in line with Congressional 
policy of applying income taxes according to one’s abil- 
ity to pay and of exempting the co-ops because they, 
allegedly, represent a class of people who are least able 
to pay and whose food raising activities should be sub- 
sidized even beyond the big crop subsidies of today. 


State Associations Strong Politically 


The state oil marketers associations can be the strong- 
est political influence on behalf of the smaller oil mar- 
keting man because these marketing associations are 
right down in the grass roots of state politics. In fact 
many members of them are generally deeply involved 
in local and state politics. These state associations, 
through the National Oil Jobbers Council, could lay out 
a plan of campaign, gather the necessary facts to sup- 
port it and then have their members tell the story to 
their Congressmen and Senators just as the CIO is 
doing it, and as the co-ops have long been doing it. Yes, 
we mean put the pressure on and put it on hard just 
like the CIO and the co-ops. Then when hearings are 
held at Washington let the council send an able repre- 
sentative to speak for it, but at no time should the mar- 
keters overlook the fact that their big power is right 
there at home. 

The story of the marketers should be well organized 
with facts and not opinion, facts that do not dodge 
questions. Those facts should include certified audited 
profit and loss statements of a representative number 
of marketing companies in each area. This should be 
easily obtainable by marketers clearing their statements 
through a reputable firm of public accountants so as 
not to disclose names. An outstanding weakness in the 
plea of the marketers for wider margins is the absence 
of such figures. The marketers’ argument should be 
supplemented by conservative estimates by the individ- 
ual companies of the new capital they actually need in 
their business and what they would do with it to in- 
crease their competition. 

All of this calls for collecting a little money, but 
whatever it will cost, the amount is insignificant to 
what the savings may be and to the good that a stronger 
lot of small competitors in the industry can do for the 
country. 
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Petroleum Council Will Protect Itself 
By Protesting Political Appointments 


F every political Pooh-Bah around the country gets t 

putting on the pressure to have a friend of his ap 
pointed to the National Petroleum Council and if th: 
Secretary of the Interior “caves,” that council is not 
going to be worth a hoot as representing the oil indus 
try. It will be of value only to the politicians. 


NPN expressed this fear when the council was first 
proposed as an adjunct to the Interior Department. NPN 
opposed government having anything to do with estab 
lishing it or having anything to say as to the appoint- 
ments to it. Rather NPN insisted such a council should 
be organized either within or else by the American 
Petroleum Institute and be representative of the best 
thought in the entire industry and the politics withir 
the industry. 

But neither the API nor any other association saw 
fit to make this fight, which was a serious mistake in 
view of the strong trend toward government control 
of -industry. Even if the API and the industry wer 
licked in any such endeavor, it would be good for th 
morale of the industry and would show the people at 
Washington that the industry can fight. Experienc 
during the code days was that industry men, when s¢ 
lected to jobs such as these by a government official 
are entirely too much inclined to kowtow to the ap 
pointing official which they did in the code days and 
much to the detriment of the industry and themselves 
because they found that government officials are fal 
from steadfast in their promises. 

This comment is prompted by the second time a poli 
tician has placed a friend on the council regardless ot! 
the fact the friend is not now in the oil business. But 
even if the friend were an outstanding and currentl) 
active oil man, when a politician can dictate his ap 
pointment it reflects on the council. 

We have reference to the reappointment of Joseph F 
White of Cambridge, Mass., an ex-oil marketer. He was 
originally appointed a year ago on the demand of Rep- 
resentative John McCormack (D., Mass.), who is now 
majority leader in the House. Mr. White was not in- 
cluded in the original list of reappointees for 1949. H: 
was dropped, council headquarters said, because he was 
not connected with the oil industry. But a few days afte 
this was reported, Mr. White was back on the council 
The only reason NATIONAL PETROLEUM NEWS has been 
able to get for Mr. White’s reappointment is that he is 
a friend of Representative McCormack. 

Mr. White may be a fine fellow. He may know a 
lot about oil. The fact remains, however, that he was 
named not for his standing in the oil industry, for his 
knowledge about it, or as the chosen representativ: 
of an oil association, but as the friend of a politician 

It would be most in order if the National Petroleum 
Council at its next meeting, even though it was given 
no authority as to its members when Curmudgeon Ickes 
set it up at the end of the war, if the council by reso- 
lution protested this appointment. This could be dons 
on the grounds that, while it may be helpless to protect 
itself from political rape, nevertheless if the council 
is to truly represent the industry the council should 
have a voice in selecting its members and that it pro 
tests the White appointment if for no other reason than 
that it was obviously made for purely political purposes 


NATIONAL PETROLEUM NEWS 





designer, builder, 


lessor of tank cars-= 


GENERAL AMERICAN 


No matter where a GATX car rolls, 
it’s never far from one of the many 
General American Maintenance Shops. 
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Style Used by Gulf in Eastern Marketing Area 
Incorporated in Latest Postwar Toledo Station 
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FLOODLIGHT 
By FRANK C. STURTEVANT 
NPN Staff Writer 
The two-stage lube bay, a style 


of service station design first used by 
Gulf Oil Corp. in its eastern market- 
ing areas and a few west-of-Missis- 
sippi spots before the war has been 
incorporated into Gulf’s latest post- 
war station in Toledo, Ohio. 


The two-stage, or double-depth 
service bay steps up the capacity 
of a service station for handling a 


rush of lube jobs. A car is up on 
the lift just long enough to com- 
plete the under-car work. It is im- 
mediately rolled forward into the sec- 
ond section of the bay where another 
man, or preferably a team of two 
men, can finish the job. 

While the second team puts motor 
oil in the crankcase, cleans windows, 
vacuum cleans interiors or performs 
other second can be 


services, a Car 
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moved on the lift to be lubricated. 
Bays are open at both ends, so that 
finished jobs can be rolled out to the 
driveway in either direction. At the 
Toledo station the service area of 
the station is three bays in width. 
Two bays are equipped with lifts, 
while the third is set up as a wash 
rack. All three of the bays are double 
in depth, with doors opening into 
the drive at both ends, so that service 
work of some kind can be performed 
on six cars at one time inside the 
station. In actual operation, it is 
entirely practical to line up nine cars 
for service work, with three waiting 
to get on to lifts or wash racks. 


Other Service Jobs Don’t Block Lifts 


Service jobs which consist of tire 
changing, spark plug testing, battery 
installation and other work not in- 
volving the use of a lift can be done 
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Line drawing at left shows layout of 

Gulf Oil’s new Toledo, Ohio, 

Gulf Oil’s new Toledo, Ohio, station. 

Dotted pump islands indicated on 

drawing are for possible relocation of 

pump island when street widening re- 
duces driveway area 


station 


without blocking the lifts. Profitable 
service work can be freely solicited 
with every lube job without fear of 
overloading the service capacity of 
the station. 


Customers like to see cars moving 
in one door and out the other. It 
appeals to them as an application of 
the straight line production tech- 
niques, borrowed from factories. It 
not only gives a visual impression of 
speed and efficiency, it does result 
in getting the car back to the custo 
mer in the shortest possible time. 


Quick handling of lubrication and 
allied service is, in fact, worth a lot 
to some classes of customers. Fo! 
example, doctors from a hospital not 
far from the Toledo station like t 
get their cars serviced with a mini 
mum of lost time. The work must 
be done at their convenience, but 
they also prefer to have everythin; 
done at once, resulting in plenty o 
$10 sales. 


To get best results from the two 
stage bay design there has to b: 
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lenty of driveway space at both 
front and rear. Best of all is a station 
facing opening onto two streets as 

Toledo. The property is located 
just short of the converging point 

two main streets, Central and 
Monroe. It is far enough back from 
the extreme tip of the triangle so 
that a third street, Midwood, inter- 
venes thus providing street frontage 
along three sides of the station prop- 
erty. 


The city has plans of a somewhat 
indefinite nature to convert the land 
remaining at the tip of. the Monroe- 
Central triangle into a small park. 
This will, if carried out, increase the 
long range visibility in two directions, 
but the site has been developed in 
such a way as to attract a large vol- 
ume of trade without the benefit of 
that added feature. 


The Monroe-Central-Midwood sta- 
tion, as it is called, is in the center 
of an outlying retail district. In its 
advertising the company refers to its 
location as “at the Colony”. Across 
the street from the station, on the 
north side of Central Avenue is a 
two-story block of stores ending at 
the corner with the Colony Theater, 
vhich lends its name to the shopping 
enter. The original Colony block 
vas built in 1940, but destroyed by 
fire in 1942, and rebuilt in its present 
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Interior of Gulf's new Toledo station salesroom. Glass walls on three sides are 
kept free of signs, and unobstructed by merchandise 


shape in 1943 and is, therefore, but 
five years old. 

The two principal streets, Monroe 
and Central, are main automobile 
routes, one to central Michigan and 
the other east and west to Chicago 
and Cleveland. These insure a con- 
tinuous and moderately heavy flow 
of tourist traffic. But the principal 
reliance of the station is on Toledo 
motorists living in the expanding, resi- 


Three lube bays in Gulf’s new Toledo station are double-depth, providing ample 
space for service work without tying up lifts 
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dential areas just beyond the station, 
and those located in the immediately 
adjacent districts. 


The community can be roughly de- 
fined as of the medium and upper 
economic level. Within a two-mile 
radius is Toledo University, Ottawa 
Hills suburban development, and nu- 
merous new homes under construc- 
tion. 


Showroom Statistics 


The’ station showroom facing 
toward Midwood Avenue is 44 ft. long 
by 23% ft. wide. It is enclosed in 
glass on three sides, and care is taken 
to keep windows completely free of 
signs of any kind. This is another 
example of the trend in modern sta- 
tion design which aims to invite the 
customer inside. From the accompany- 
ing photograph it can be seen that 
no merchandise is displayed against 
the glass walls. Tires are placed on 
a tire rack against the rear wall. 
Compact display islands are located 
in the center of the floor with plenty 
of space between them. Only stand- 
ard TBA items are sold. 


As is now common practice in new 
stations, the whole place, service 
areas included, is brilliantly lighted 
with long rows of fluorescent tubes. 
In the display room the fixtures pro- 
vide a combination of fluorescent and 
spot lighting for better illumination 
of nearby merchandise. 


A 3% ft. canopy extends outward 
over the glass walls. On each side 
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USE J&L STEEL BARRELS and DRUMS 


Your products deserve the best protection from contamination and leakage. 


Be sure they will arrive safely, stay safe—uvuse J&L Steel Barrels and Drums. 


J&L STEEL BARREL COMPANY 


A SUBSIDIARY OF JONES & LAUGHLIN STEEL CORPORATION 


70 EAST 45TH STREET, NEW YORK 17, NEW YORK 
PLANTS 
BAYONNE, N. J. * CLEVELAND, OHIO ° PHILADELPHIA, PA. * NEW ORLEANS (GRETNA), LA. 
NORTH KANSAS CITY, MO. * PORT ARTHUR, TEXAS 


NATIONAL PETROLEUM NEW 














vf the building, as the canopy ap- 
proaches the rear of the salesroom, 
it is flared out to a width of 5 ft. 8 in. 
just above the entrance doors. At this 
point also are entrances to restrooms, 
placed at right angles to the sales- 
room doors. 


Driveway Area Floodlighted 


The large driveway area is com- 
letely floodlighted. The outside and 
nside lighting, combined with a build- 
ng of white porcelain steel and glass 
fronting in three directions, provides 
i powerful nighttime attraction. It 
has even attracted the attention of 
iirplane pilots, one of whom made 
inquiry as to the source of the bright 
light on Toledo’s west side. 


Eventually the size of the station 
property will be cut down slightly 
by street widening operations. At pres- 
ent the land dimensions are: 134 ft. 
on Midwood, 156 ft. on Monroe, 129 
ft. on Central and 220 ft. across the 
back line. About 10 ft. will be taken 
off the Monroe and Central sides 
when those streets are widened. It 
was necessary to mark out new lo- 
cations in the concrete for two new 
pump islands adjacent to the two 
streets, and to run underground lines 
to the new spots which can be con- 
nected to the pumps when they are 
moved. 


Underground storage consists of six 
5,000-gal. and two 3,000-gal. tanks, 
with 3-in. fill lines and 2-in. vents. 

The station building is 85 ft. 6-in. 
long by 57 ft. deep. It contains in 
the center an unusual feature consist- 
ing of a stockroom 26 ft. 10-in. long 
by 14 ft. wide, completely equipped 
with steel shelving for stock storage. 
Another feature, used before by Gulf, 
but otherwise not common, is the 
rectangular tower rising above the 
station. It is a form of architectural 
ornament which has become a sort 
of Gulf trademark on its larger sta- 
tions. 


The Service Area 


The service area of the building, 
in which is contained the three double 
length bays, is 48 ft. by 46 ft. Lube 
bay doors, as well as the spaces be- 
tween the doors, are almost entirely 
of glass. In this building Gulf has 
used, for the first time, all glass 
doors without vertical mullions. Ex- 
tensive use of glass carries out the 
interior visibility idea so strongly 
emphasized in the showroom. 

Between the two bay sections where 
lifts have been installed, is located 
the lubrication equipment, with hori- 
zontal hose reels housed in a white 
enameled steel cabinet. Between the 
two bay sections immediately ahead 
of the lifts are located two overhead 
hose reels, one for air and one for 
water. The wash rack in the end 
bay is divided from the lifts by a 
low, corrugated glass splash wall. 


At intervals during the construc- 
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tion of the station—which was begun 
in May of 1948—photographs were 
taken of the progress of the work. 
These were reproduced on postcards, 
the address side bearing a facsimile 
pen and ink message printed in blue 
ink calling attention to the new sta- 
tion. The first card carried a picture 
of the old Gulf station as it was be- 
fore being torn down, while the sixth 
and last in the series announced the 
opening on Aug. 14. They were 
mailed to several thousand motorists 
in the community. 


Shortly after the opening a larger 
card, size 54-in. by 9-in. was mailed, 
which also carried a picture of the 
completed station, plus a message 
calling attention to the one stop serv- 
ice now available, and listing the 
TBA merchandise offered for sale. 

Opening of the new station was 
advertised extensively by means of 
full-page space in newspapers. The 
event was made the occasion for giv- 
ing away a variety of souvenirs, in- 
cluding roses for women customers, 
and balloons and other novelties for 
children. The station, therefore, got 
off to a good start, and it is felt that 
volume will show a steady increase 
until maximum potential is reached 
sometime during next summer’s driv- 
ing season. 


The station is open 24 hours a day, 
seven days a week. Manager Sye 
Hummer, who had charge of the old 
Gulf station formerly on the site, 
now supervises a crew of 18 full 
time, plus six part time employes. 

R. R. Johnston is division manager 
for Gulf Oil Corp. in Toledo. In 
charge of the Ohio district is assist- 
ant division manager William A. 
Bourne. Taking a leading part in 
planning this station was Charles K. 
Powers, assistant manager of serv- 
ice stations, Pittsburgh, and Toledo 
division service station supervisor N. 
W. Hastings. 


Cameron Brown is division super- 
intendent of construction, while the 
general contractor was Compte Con- 
struction Co., Toledo. 





Principal items of equipment used in 
the Gulf Oil Corp. new Central- 
Monroe-Midwood station at Toledo are: 

Fluorescent lighting — Westinghouse 


Electric Corp. 

Sealed beam floodlights — 
Equipment Co. 

Red floor mix—Master Builders Co 

Plate glass and paint — Pittsburgh 
Plate Glass Co 

Porcelain steel—Erie Enameling Co. 

Liftse—U. S. Air Compressor Co. 

Alr Compressor—U. 8S. Air Com- 
pressor Co 

Lubrication equipment—Balcrank Inc. 

Vacuum cleaner—Ferrv. 

Car washer—Curtis Pneumatic Ma- 
chinery Div. 

Overhead water and air reels—sServ- 
ice Station Equipment Co. 

Hot water heater—Crane Co. 

Wheel balancer — Stewart Warner 
Corp. 

Pumps—National Pumps Inc. 


Rutledge 
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Fleet Supervisor Training 
Course Programs Set up 


NPN News Bureau 

WASHINGTON — First draft of 
subject material for this year’s train- 
ing courses for motor vehicle fleet su- 
pervisors has been completed by the 
Program and Standards Subcommit- 
tee of the National Advisory Com- 
mittee for Motor Vehicle Fleet Su- 
pervisor Training. 

Subcommittee chairman, E. J. Buh- 
ner, board chairman of the American 
Trucking Assns., Inc., said that 
courses are scheduled for colleges 
and universities all over the country 
and will include the following princi- 
pal subjects: work of the supervisor 
and what he should know; develop- 
ing driver attitudes; selecting and 
training the driver trainer; and limi- 
tations and value of driver tests. 
Other subjects listed in first draft are: 
training new and in-service drivers; 
accident investigation; record keep- 
ing; analysis and methods of combat- 
ting high-frequency accidents; main- 
taining driver interest in safety; how 
to program for safety; and how to or- 
ganize the program for action. 


’49 Schedules Set 


Schools that held courses this year 
already have scheduled a definite time 
for 1949 courses, Mr. Buhner said, 
ranging from January through No- 
vember. He added that material for 
1949 will be considerably more ad- 
vanced than that used heretofore and 
that much will be completely new. 
As outlined at present, the course 
reflects the recommendations from 
truck operators all over the country 
and their comments on previous 
courses. One new proposal calls for 
written examinations at the end of 
the course. 

Besides Mr. Buhner, those from 
ATA who attended the recent two- 
day session of the subcommittee here 
included: J. V. Lawrence, managing 
director; R. G. Atherton, general 
manager; G. D. Sontheimer, director 
of safety; and Neil Darmstadter, safe- 
ty department. 

Other subcommittee members in at- 
tendance were: J. W. Lord, Atlantic 
Refining Co., chairman of the Na- 
tional Advisory Committee; Amos 
Neyhart, Carl Seashore, Joseph In- 
torre, D. A. Weaver and Mr. Pyle 
of Pennsylvania State College; Wil- 
liam Simon, safety director, National 
Highway Users Conference; Charles 
Ray and John Bowden of Markel 
Service, Inc.; Dwight McCracken, 
Liberty Mutual Insurance Co., repre- 
senting the American Mutual Alli- 
ance; Carlton Alexander, McLean 
Trucking Co.; Norman Damon, vice 
president, Automotive Safety Founda- 
tion; and Thomas Boate, accident pre- 
vention department, Assn. of Casual- 
ty and Surety Companies. 
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Aided by members of the Oklahoma Highway Patrol, S. S. Mr. Allen, Stanolind driver training instructor, and officers 
Allen measures the distance needed to stop a car traveling measure distance between chalk marks following detonator 
at 20 miles per hour. At left is Troopsr O. B. Patterson, who test. Left to right are: Trooper O. B. Patterson, Oklahoma 
first taught Stanolind instructors in 30-hour course in Tulsa. Highway Patrol, Mr. Allen, Lt. W. S. Abbott of the H'ghway 
Watching at right is Lt. W. S. Abbott, in charge of the Clare- Patrol, Sgt. W. P. McGuire of the Tulsa police, and Sgt. H. J. 
more district of the Highway Patrol Harmon of the Highway Patrol 






































Driving Defects 





Shown by Driver 


Training Program 


NPN News Burea 

TULSA—More than 2,000 Stano- 

lind Oil and Gas Co. drivers hav 

learned about their own limitations in 

operating cars and trucks. In addition 

they have reviewed traffic regulations 

by taking the two-hour course give! 

by the company since last January 

S. S. Allen, Stanolind driver training instructor, is shown demonstrating how he 

fires the detonator on test car by pulling string. Detonator fires piece of chalk Said to be the first driver training 

which marks pavement at the spot program of its kind in the oil pro- 

ducing industry, it was developed in 

co-operation with the Automobil 

Club of Oklahoma and the Oklahoma 

Highway Patrol. The company has 

established permanent driver training 

committees in each of its four di 

visions, and the course will be given 

to all new employes who drive com- 

pany cars and trucks. Instructors als« 

will do further work with employes 

J. G. Potter, Stano- who demonstrated poor driving habits 
lind employe, in the first tests. 


tomes sont sometion Stanolind installed the course in an 
time test as Mr. effort to reduce its motor vehicl 
Allen operates the accident rate, which is already on 





panel. Driver of the lowest in the oil industry 
holds foot on ac- Over 1,800 company drivers in 11 
celerator until states have completed the training 
light changes and several hundred general offic 


from green to red: employes are being given the cours: 


then he steps on 


During the two hours of testing 
brake pedal od Ag: . 


each driver takes vision tests an 
reaction time checks, and also go¢ 
through an actual driving run wit! 
an instructor, which includes a tes 
of how long it takes to. stop a movin; 
car. 
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JOBBER MANAGEMENT 


A Jobber Starts in Business 


Independent Puts His Money, Ideas and Faith 
In Small-Town Venture; Hard Work and a Good 
Service Policy Pays off in Good Will, Profits 


This is the story of a new jobber in a small Illinois town. It 
tells how and why he started his own business about a year ago 
and what he has done to build it. For many jobbers, large and 
small, the story will recall the days when they started out on their 
own, risking their savings, experimenting with their own ideas of 
how to run an oil business, working day and night to establish 
themselves. This is one of several exclusive NPN stories on jobber 


management. 


By ANDREW R. PATLA 
NPN Staff Writer 


An investment of $20,000 and two 
years of personal work clearing land 
and building a bulk plant got a young 
man started as a new Independent 
oil jobber in a town of 1,000 popula- 
tion—Windsor, Ill. 

Leo C. Bennett, Bennett Oil Co., 
received his distributor’s license in 
January, 1948, and now after 12 
months, supplies more than 200 fuel 
oil accounts (most of whom bought 
burners from him), more than 200 
gasoline and kerosine accounts, and 
nine retail outlets—three of which 
he owns and leases out. 

The start of personalized, 24-hour 
service began last winter with open- 
ing announcments in a full-page ad 
in the local newspaper. Advertising 
has been consistently used each week 
since then. Cost of oil product and 
TBA ads are shared on a 50-50 basis 
with Bennett Oil’s supplier, Skelly 
Oil Co., but burner ads are designed 
and financed entirely by Mr. Bennett. 

Advertising, however, represents 
only a portion of Mr. Bennett’s sell- 
ing and good will program. He be- 
lieves that direct mail and personal 
selling play the strongest role in pro- 
moting business and furthering cus- 
tomer relations, and he devotes the 
greater part of his time to the more 
personal promotional efforts. 

All accounts are now receiving, 
and will continue to receive once a 
year, a personal letter of thanks 
from Mr. Bennett. All new accounts 
immediately receive a letter of appre- 
ciation. Burner purchasers receive 
written and verbal assurance of free, 
24-hour service for a year. Last win- 
ter when fuel oil supplies were 
scarce, Bennett Oil, to be certain of 
oil for present customers, stopped 
all burner sales and new account 
solicitation. 

Does Own Service Work 

All service work and installing of 
oil burners is done by Mr. Bennett 
himself. He sends furnace sales and 
installations to an outside firm. 

What resistance to higher prices 
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he encounters, Mr. Bennett finds is 
generally overcome with his free 
service offer. He is certain that the 
majority of burner installations in 
the area are being handled by him 
and that about 50% of all homes 
have oil heat, with about 90% of 
new homes turning to oil heat. Ben- 
nett Oil stocks two brands of heaters 
in its neat, simple display room in 
the front of the office building, which 
faces out on the highway. 


Home storage tanks are still being 
pushed, and Bennett Oil has sold 
more than 70 to date—mostly of the 
300 to 500-gal. type. All were filled 
during the summer at about 1c above 
prevailing major company prices in 
the area. 

Feeling that a supplier’s regard for 
a jobber is in direct relation to the 
number of service station outlets 
that the jobber actually owns, Mr. 
Bennett has been seeking out stations 
within the 12-mile radius that he be- 
lieves to be the limit of efficient op- 
erations from a single bulk plant in 
his particular area. When one station 
failed to pay off this summer, it was 
dropped and two others in more 
promising locations were purchased. 
His aim is to own at least one station 
in each town in the area. 


Plans to Push TBA Sales 


“TBA sales volume at Bennett Oil 

is not too significant at this time, 
due mainly to lack of personnel and 
Mr. Bennett’s preoccupation with 
other phases of his new business. 
Under future plans, however, TBA 
sales will be more strongly pushed 
and will be handled by Mr. Bennett’s 
brother who now owns one of the 
service stations in Windsor which 
Bennett Oil supplies. Although limit- 
ed, TBA sales at present are pro- 
moted through co-operative ads with 
Skelly Oil. 

The self-built bulk plant, not yet 
fully completed, was started two 
years ago after many months of pre- 
liminary investigation among other 
jobbers by Mr. Bennett, deciding on 
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Mr. Bennett 


Leo C. 3Sennett’s new oil 
company represents 17 years of 
oil industry work and realizes 
a desire carried from prewar 
days to be an Independent job- 
ber. 

He started in at the age of 20 
in 1932 as a lessee operator of 
a service station in Windsor for 
Morrison Bros. Home Oil Co., 
Merion, Ill., distributor for 
Sinclair Refining Co. In 1935 
he purchased a service station 
in Windsor, then a tank truck, 
and began working for Morri- 
son Bros.’ bulk plant agent in 
Windsor on a commission basis. 
Then in 1939, he was made bulk 
plant agent at Windsor. He 
continued in that capacity until 
forming his own business. 

Mr. Bennett always has par- 
ticipated actively in civic af- 
fairs. He currently serves as 
mayor of Windsor (receiving a 
$1 salary for each weekly 
meeting); is chairman of the 
Shelby County Committee of 
the Petroleum Industries Com- 
mittee; is on the board of his 
church; is past president of the 
Chamber of Commerce, and is 
district deputy grand master of 
the Illinois Grand Lodge. 

As to how Mr. Bennett feels 
about his new role in the oil in- 
dustry, he says: 

“I have been very well 
pleased with the first nine 
months of operation and have 
a deep and abiding faith in the 
future of the small-town petro- 
leum jobber, I believe he is 
destined to play an important 
part in the marketing and dis- 
tribution of the products of this 
great industry as he has the 
privilege of living in and being 


a vital part of the community | 


he serves. This is a privilege 
no major company can enjoy.” 











31 


| 
} 
i 
: 





NATIONAL PETROLEUM NEWS 


THAT KEEPS YOUR RECORDS STRAIGHT 


THE MOST important business machine ever 
developed for the petroleum industry. It has revolu- 
tionized the sale and purchase of gasoline in the fif- 


teen years since it was developed by Wayne. 


























WAYNE 4, LULL 


THE WAYNE PUMP CO., TORONTO 
LTD., ADELAIDL 
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HOW TO MAKE UP YOUR 
MIND ABOUT METERS 


can put it on the job and forget it. Here are the 


features an outstanding meter should give you: 


TROUBLE-FREE OPERATION. . . ...  Geencr 


|.) 


GUARANTEED ACCURACY. ...... A Praner 
LONG SERVICE ......... aed 


LOW INITIAL and MAINTENANCE COST . 
ACCURATE PERFORMANCE at al viscosities W] Goécoets 


QUICK, EASY CALIBRATION. . . . ”\ Jraner 


ONLY GRANCO HAS THEM ALL! 


Unique rotary action and fewer work- 
ing parts give precise measurement, 
“& trouble-free operation and longer life. 
™'| GRANCO Meter action is as simple as 
=) a mill wheel turning in a brook. Rotor 
turns directly in line of flow 
with friction-free “feather 
weight’ action. No eccentric or 
reciprocating movements to 
interrupt the smooth flow of 


liquid, cause slippage or turbu- 





lence in the metering chamber. 
GRANCO Meters have an 
extremely low pressure drop. 
Easy, accurate calibration. Dial 
on outside of meter tells you 


how at first glance. 


THERE'S A GRANCO METER 
TO FIT YOUR NEED 

See your distributor, or write today 

for full particulars. GRANCO sales 

and service “at your service” through- 

out the nation. 





GRANBERG CORPORATION 


Oakland 8, California 


Also makers of Granco Rotary Positive Displacement Pumps 
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Naturally, you want a meter so nearly perfect you — 






what facilities he would need and 
the manner in which they should b« 
arranged. 


Total storage of about 70,000 gals 
consists of one vertical tank of 15.- 
000 gals., four verticals of 12,00( 
gals. each, plus three small horizon- 
tal tanks with aggregate capacity 
of 6,500 gals. for kerosine alone. In 
the summer, three of the vertical 
tanks store gasoline, one is for No. 1 
fuel oil, and the remainder for No. 2 
furnace oil. In winter months one of 
the gasoline tanks is switched to No 
1 fuel oil. Tanks are flush on th: 
ground, metered at ground level, and 
are enclosed within a five-foot earth- 
en dike soon to be surmounted by 
a steel stile. 


Two-inch lines are painted in red 
orange and grey for product distinc- 
tion throughout their length from 
tank, through pump house to loading 
rack. Pump house adjoins a tanl 





Bennett Oil's name is displayed in large 
letters on sides of storage tanks fac 
ing Big Four Railroad running from St. 
Louis to Indianapolis. Main highway 
runs on opposite side of bulk plant 


car siding where most of Bennett 
Oil’s products are received. Three- 
pump unit is 90-gallon per minut 
capacity. 

The loading rack, although still 
not completed—it has no cover—is 
a steel, three-arm structure which 
easily handles the loading demands 
of the regular truck and an emer- 
gency delivery 400-gal. truck with re- 
movable __ tank. Latter unit—on 
which the tank can be installed or 
removed in five minutes with a hand 
winch—is used mostly for package 
deliveries and service work. An em- 
ploye, one of two at Bennett Oil 
makes regular deliveries with th« 
larger unit. The other employe han- 
dles the company books, and offic« 
and display room calls in Mr. Ben- 
nett’s absence. 


Room for Expansion 


Company property, between a mail 
highway and Big Four Railroad, in- 
cludes unused land on which a nev 
warehouse and garage building wil! 
stand, according to future expansion 
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Bennett Oil's three-arm loading rack has yet to be covered. It can be approached 

from either of two drives fronting on main highway in Windsor. Masonry pump- 

house with door and roof of corrugated steel also was built by Mr. Bennett. Steel 

stile will be built between loading rack and pumphouse to surmount five-foot 
earthern dike 


plans. At present one _ building 
fashioned by Mr. Bennett himself 
from a former general store, now 
houses the office, warehouse, garage 
and burner display room. Gravel- 
covered driveway runs on either side 
of the building to the loading rack 
in the rear. 


Cites Oil Heat Opportunities 


Mr. Bennett cites the opportunity 
in oil heat as his primary reason for 
entering the jobbing business, but he 
intends to maintain a balance be- 
tween gasoline and heating oils so 
that a market drop in either product 





Equipment installed at Bennett Oil's 
new bulk plant includes: 


Storage tanks—Alliance Tank Co 
and McNamar & Crowley Tank Manu- 
facturers 


Loading pump—Geo. D. Roper C« 


Motors—Brown Brockmeyer Co 


Pumphouse controls—Cutler Hammer 
Co. 


Valves and manifolds——A Y Mc- 
Donald Manufacturing Co Morrison 
Bros. Co., Wheaton Brass Works, and 
Milwaukee Valve Co. 


Truck tanks—Progress Manufacturing 
Co, 


Truck meters—Neptune Meter Co 
and Brodie Co. 


Trucks — Dodge Division, Chrysler 
Corp. 
Computor pumps — Service Station 


Equipment Co. and Erie Meter Systems. 
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will be cushioned somewhat by the 
other. His gasoline sales are now 
slightly more than double fuel oil and 
kerosine, and he expects to carry that 
same ratio so far as possible. No 
Diesel oils are handled. Mr. Bennett 
feels that sales would not be large 
enough to justify bulk plant facilities 
for the product. 
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Drag Chains Frowned Upon 
In Tank Truck Standards 


Special to NPN 

BOSTON—National Fire Protection 
Assn., in its 1948 Tank Truck Stand- 
ard just issued, specifies that drag 
chains or other devices of electrically 
conductive material are not suffi- 
ciently reliable for draining off static 
electricity. Standard recommends 
that all tank trucks be electrically 
bonded and that provision be made 
prior to each filling of a tank vehi- 
cle for the bonding of vehicle to the 
fill pipe. 

Prepared by association's Commit- 
tee on Flammable Liquids in co-opera- 
tion with the oil industry and fire 
protection authorities, tank truck 
standard also restricts the size of 
an individual compartment of a truck 
delivering gasoline to service stations 
but imposes no over-all limit on tank 
vehicle capacity. Regarding this, 
standard states: 

“Every cargo tank having a total 
capacity in excess of 1,500 gals. and 
used for the distribution of Class ‘A’ 
flammab!e liquids to service stations 
or other premises to which the public 
is invited shall be divided into com- 
partments, no one of which shall 
exceed 1,200 gals. A tolerance of 10% 
shall be allowed for capacities of in- 
dividual compartments or tanks.” 


Accordingly, the 1948 standard spe- 
cifies details of construction and op- 
eration with substantial tanks and 
all features of the equipment de- 
signed to minimize the likelihood of 
accidental escape of gasoline. 

For the first time the fire protec- 
tion standard recognizes use of alu- 
minum as a material for tank con- 


Tank car in background empties its Skelly products into the storage tanks of Ben- 

nett Oil. Standing by are Bennett's 800-gal. tank truck (foreground) and emer- 

gency delivery-pick up combination of 400-gal. capacity on the far side of loading 

rack. In right foreground are 500-gal. home storage tanks for Bennett fuel oil cus- 
tomers 
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SPECIALIZED SERVICE 
TO THE PETROLEUM INDUSTRY 




























A Bulk Station and Central Ware- 
house at Houston, Texas, for the | 
Humble Oil and Refining Company. 





LUNDSTRUM & SKUBIC, INC. 


53 WEST JACKSON BOULEVARD, CHICAGO 4, ILLINOIS 


Consulting Architects and Engineers for all 
facilities in the marketing and distribution of refined 
oils and gasolines. 






























































If your prob- 
lem is to 
pump any of 
these or similar liquids, look to Viking for your answer. 
Capacities 2 to 1050 gpm—pressures to 200 psi,—500 
psi on hydraulic oils. Send for free bulletin 405R and 
1500R today. 


a = 
cok aT Pump Company 
Cwatt q Cedar Falls, lowa 



















struction, by giving material speci- 
fications for this type of tank. 

Under heading, “Protection Against 
Intermixing,” 1948 standard recom- 
mends, among other things, that: 

“In the event that a tank vehicle 
is equipped with a meter, or meters, 
for the purpose of measuring the 
quantity of fluid withdrawn from a 
tank vehicle, no such meter shall be 
alternately used for the measurement 
of Class ‘A’ and Class ‘B’ flammable 
liquids unless the meter and its ac- 
cessory equipment has been flushed 
or otherwise cleared of Class ‘A’ flam- 
mable liquid prior to being used for 
delivery of Class ‘B’ flammable liq- 
uid.” 

A similar recommendation is made 
regarding pumps. 

Copies of 1948 standard are avail- 
able from National Fire Protection 
Assn., 60 Batterymarch St., Boston 
10, Mass., at 25c per copy. 


Pipe Line Revenues Up 9.9%, 


W ASHINGTON—Oil pipe line com- 
panies with annual operating rev- 
enues of more than $500,000, reported 
transportation revenues totaling $86,- 
397,059 for 1948 third quarter, an in- 
crease of 9.9% over the $78,643,909 
reported for 1917 third quarter, ac- 
cording to Interstate Commerce Com- 
mission’s Bureau of Transport Eco- 
nomics and Statistics. It said oil orig- 
inated on line and received from con- 
nections totaled 641,369,142 bbls., com- 
pared with 604,915,418 bbls. for cor- 
responding 1947 quarter. 





Snow on a Clear Day 
Tip-Off to Line Leak 


The formation of snow on a 
clear day was the clue to a re- 
cent leak in the Cleveland-Can- 
ton products pipe line of Sohio 
Petroleum Co., subsidiary of 
Standard Oil Co. (Ohio). Bu- 
tane, in this case, was the prod- 
uct supplementing the work of 
nature. 


The line walker who discov- 
ered this butane leak saw no 
ground discoloration or even 
liquid pools which accompany 
leakage of other petroleum 
products. The leaking butane 
evaporated so quickly that the 
temperature of the immediate 
area was sufficiently lowered 
to cause moisture in the air to 
freeze into small particles which 
fell to the ground forming two 
mounds of snow. 

The leak was repaired after 
fuel oil was pumped through 
to push the butane past the 
leakage point and permit the 
uncovering and repairing of the 
line in safety. 
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Small Businessmen Organization Calls on DJ 
For Vigorous Enforcement of Antitrust Laws 


NPN News Bureau 
WASHINGTON—Based on a poll 
of some 130,000 members, an organ- 
ization of small businessmen has 
called on Justice Department to step 
up its enforcement of antitrust laws 
against exclusive dealing contracts in 
oil and other industries. 


Recommendation was made by Na- 
tional Federation of Small Business, 
Inc., which terms itself ‘‘the largest 
business organization in the U. S. in 
point of direct individual membership.” 
Group said a poll of its members 
showed 93% in favor of “more in- 
tense” trust-busting action to “stop 
the increasing tendency on the part 
ef some giant firms to dominate the 
activities of their Independent 
dealers.” 


Cites Ploeser Hearings 


Federation report, released through 
its Washington office, called attention 
to the recent antimonopoly hearings 
by the House (Ploeser) Small Busi- 
ness Committee, adding: 


“These same hearings disclosed 
that Independent oil and gasoline 
dealers are being deprived, by their 
suppliers, of their most elemental 
rights as Independent businessmen. 
Findings of the House Small Business 
Committee confirmed complaints that 
have long been called to the attention 
of Congress and the antitrust agen- 
cies. 

“Quite notable in this connection is 
the fact that reports to the committee 
by Independent petroleum men 
pointedly contradict reports submit- 
ted, some months ago, to the Wolver- 
ton (House Commerce) Committee by 
the major oil firms. Independents in 
these fields are following with in- 
terest the progress of the Justice De- 
partment antitrust suit against Stand- 
ard Oil of California and its subsi- 
diary, Standard Stations, by which 
the department is seeking to break 
allegedly monopolistic control exer- 
cised by the oil firm over its retail 
outlets.” 


Other Questions Asked 


In addition to exclusive dealing, 
federation said it asked views of 
its membership on four other ques- 
tions, with following results: 


1. Shall Justice Department stop 
manufacturer operation of retail 
stores? Yes—92%. 


2. Shall FTC take greater steps in 
enforcing Robinson-Patman Act to 
“prohibit allegedly unfair manufac- 
turer or supplier price discrimination 
between various of their retailers?” 
Yes—83%. 


3. Shall “pricing methods involving 
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freight absorptions to create or main- 
tain monopolies” be allowed? No 
75%. 


4. Do you oppose “all systems of 
agreements between manufacturers 
to pay transportation charges to local 
or distant markets for the purpose of 
creating or maintaining industry-wide 
price fixing agreements?” Yes—68%. 


Federation said responses to each 
question ranged from a low of 94% 


to high of 99% of all members. 


Meanwhile, Supreme Court has 
agreed to hear a Justice Department 
appeal from an order of Federal Dis- 
trict Judge Leon R. Yankwich in Los 
Angeles transferring to Chicago DJ's 
civil antitrust case against National 
City Lines and others, including two 
oil companies. 


Previous similar order was voided 
by the high court. After issuing the 
latest order in the face of Supreme 
Court’s action, Judge Yankwich ex- 
plained he did so under new rules 
of judicial procedure. 

Oil company defendants are Phillips 
Petroleum Co. and Standard Oil Co. 
of California. 





*& Voluntary statement of Mr. Earl Nelson, owner of service station located at 


the intersection of highways 45 and 30, Frankfort, Iil. 


Installation consists 


of four 320 watt Post-Lites on pump islands and four 160 watt Half-Lites on 


the building. 


Super-light1ng was accomplished without any increase ir the 


electric bill. Total current consumption is only 1920 watts 


-” 





Complete Line 
. . . 
FOUR-TUBE 
POST-LITES 
160 watts 
(For Posts, Walls) 
. _ . 
SIX-TUBE 
POST-LITES 
240 watts 


. . * 
EIGHT-TUBE 
POST-LITES 

320 watts 

. . * 
APRON BASE 
POST-LITES 

240 and 320 watts 

. . . 
HALF-LITES 
FOR WALLS 

160 watts 


$78.19 and up 











the New Outside Fluorescents 


STEAL THE STREET 


The largest, most glamorous outside fluorescents built. 
dominate surroundings against any other type of lighting. While 
ordinary light is an expense, “super-lighting’” pays the profits. 
Users everywhere report business increases. 


Completely 


Easy to Install 


Post-Lites are easy to install on present posts. They give you bright, 
glareless light at your “working level’ where you need light— 
and do away with flash-light servicing. 


Let us show you how you can get up to 10 times more usable 
light per dollar spent for current. 


Simply mail the coupon. 


W. H. LONG COMPANY 


Est. 1911. 37 Years of Guaranteed Service. Supplying 100,000 teading concerts. 


61 W. Hubbard St. 


Chicago 10, Ill. 


MAIL COUPON for NEW CATALOG, NEW LOW PRICES 


W. H. Long Co., 61 W. Hubbard St., Chicago 10, Ill. 


[_] Please mail me your New Catalog and Prices. 


Attention of: Mr. 
Company Nome 


Address 
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60% of Distillate Used for Oil Heating, 
Breakdown of Fuel Oil by Uses Reveals 


















By NPN Staff Writer mained about the same during the years. The other 40% is spread 


: — ae first nine months of 1948. among eight different classes of users, 
Sales of distillate fuel oil in 1947 


Other significant facts revealed in as shown in Tables 2 and 3. 
were 21% larger than in 1946 (see a 27-page Bureau of Mines report Industry has. now replaced _rail- 
Tabie 1). The rise continued into are: roads as the leading consumer of 
1948 when sales for first nine months Not all distillate fuel goes for oil residual fuel (see Tables 4 and 5). 
held at a level 18% above 1947. Re- heating. It now accounts for 60%, Industry also took 15% more distil- 


= 


7% in 1947, and re- showing a steady increase in recent late. 
Railroads on the other hand in- 
creased their use of distillate fuel 
Chart 1—Sales of Distillate Fuel Oil by Uses, 1937-47 by a third. 

' _— . Sales to vessels and to utilities of 
| both distillate and residual showed 
sharp increases. 

Siales of distillate fuel oil and re- 
sidual fuel oil by uses, 1937-47, are 
shown graphically in Charts 1 and 2, 

Range oil is also an important 


sidual sales rose 


sour 





e SS and a fast growing market. New 
w v. England is the leading range oil area. 
c pes ee \ There was a 38 increase in fuel 
” 200} re NS SARACITS : 
— WN peso Table 3—Sales of Distillate Fuel 
° Oil by Uses on a Percentage 
wee Basis, 1943-1947 





” : E reiite Uses 1943 1944 1945 1946* 1947 
= N Railroads .... 4.1 7 62 73 47.9 
o WSs x Vessels (including 

\ ssels I g 
_ ERMA FACTURIN' 
4 SS S 3 . e (tankers) ... 5.3 5.9 6.1 5.1 4.9 
os 1°, ete" e"e"e' Gas and electric 
= power plants.. 2.9 2.6 3.0 4.4 4.8 





































. Smelters, mines, 
-*.*.*."."6"20. ote and manufac- 
HEATING OIL®, ata turing industries 7.3 7.6 8.2 ) 8.2 
*." *." sf Heating oils 54.2 49.9 92.4 58 19.9 
es No 1 fuel oil 
=]: sold as range 
me oil... 28 3.0 3.2 3.5 3.9 
eas A ee Seeseeeeseeeenaesn U. S. Navy, 
J . s Seee ee epeses Sseasees . Seeee eae eae eee A , « i 
Oe a a aa 2 ‘an a Me i ire rae Bi « 
1937-39 1940 1941 1942 1943 1944 345 1946 947 Coast Guard.. 16.1 19.2 13.1 3.9 1.7 
Average O:!l company fuel 0.4 0.4 0.5 0.8 0.7 
Miscellaneous 
uses . ‘ 6.9 6.7 7.3 7.8 8.0 
Chart 2—Sales of Residual Fuel Oil by Uses, 1937-47 Total U. 8...... 100.0 100.0 100.0 100.0 100.0 
6( ' < * Revision 
Table 5—Sales of Residual Fuel 
on XW < Oil by Uses on a Percentage 
“2 oN SO My WH : 
4 DG \ Basis, 1943-1947 
ms Uses 1943 1944 1945 1946* 1947 
a : are ; Railroads 24.1 21.6 20.7 20.6 18.8 
<.40( Rowe 00,0. 0.0-0-0,0- 0-0 ; fone 0ntnn Vessels (including 
: : : tankers) 12.9 17.4 18.5 18.1 19.6 
Gas and electric 
“ power plants 6.4 6.5 6.4 10.5 11.7 
o%3 Smelters mines 
and manufac- 
turing industries 17.5 16.4 16.8 20.3 22.1 
” Heating oils S.S 7.6 s.1 10.2 10.8 
2 20 U.S. Navy, Army, 
© PRA LROAOSS ind Ganes re 
- @ sens ~< NS Guards 19.2 19.1 18.0 7.4 3.7 
= : CORE WAN SEES ~< . Oil company fuel 9.8 10.5 10.6 11.9 12.0 
= | CORRES AN Qi 01°WW AS NN SNS Miscellaneous 
NN \ uses ; 1.3 0.9 0.9 1.0 1.3 
eeses a,ee.2..,2.2.® Fretetatetatatatatatatetetets etete® HEATING O1L 85a etsy none ,8.8.e.8 8. | Total U. S. .. 100.0 100.0 100.0 100.0 100.0 
0 
1937-39 1940 194) 1942 1943 1944 1945 946 137 Revision 


Average 
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Table 1—Sales of Distillate Fuel Oils in 1947 and 1946 


(Thousands of barrels of 42 gallons) 
—Other light+—— 


—Diesel Fuel— 








1947 1946 1947 
COE: Skdbwees cn esse ce 11,604 8,145 8,877 
Oregon oseee ere 1,799 1,565 3,92 
Ww ashington 2,230 1,731 7,4 
Sere 469 452 
Nevada 335 243 
Idaho 358 272 
Montana 719 539 
Wyoming 268 185 
Utah 573 374 
Colorado 660 560 1, 
New Mexico 364 339 ‘ 
North Dakota 262 209 
South Dakota 392 179 
Minnesota 983 675 8,344 
Nebraska $32 543 2,508 
lowa 1,643 1,180 4,456 
Wisconsin 1,191 576 7,012 
Illinois 3,829 2,217 17,077 
Indiana 1,188 631 4,965 
Michigan 1,692 1,316 10,5585 
Ohio 1,432 1,169 5,747 
Kentucky 1,006 611 580 
Tennessee 1,133 773 885 
Missouri 1,340 1,036 5,732 
Kansas 1,563 1,063 1,318 
Texas 5,829 7,606 2,206 
Oklahoma 483 286 
\rkansas 622 777 
Louisiana 2, 1,820 953 
Mississippi 357 292 
\labama a 753 S02 
Maine er y 136 2,040 
New Hampshire 55 1,308 
Vermont iw ees 28 751 
Massachusetts 1,3 913 18,041 
Rhode Island 36 3,345 
Connecticut 6.0 7,959 
New York 2, 1,592 36,267 
New Jersey 4: 3,886 21,479 
Pennsylvania 2, 2,299 17,462 
Delaware 44 735 
Maryland 1,4 1,119 6,320 
l).strict of Columbia , 168 2,492 
Virginia ‘ 1 S47 3,040 
Vest Virginia 4 222 176 
North Cafrol:na 814 1,578 
South Carolina 523 773 
Georgia 955 552 1,001 
Florida 2,186 1,895 1,574 
Total U. S. 1947 69,857 — 228,157 
Total U. S. 1946 54,063 


Includes Grade 


* Revision 


No 


1 


fuel oil sold as range oil 


1946 
9,695 
3,027 
5,964 
674 
523 
515 
842 
352 
465 
957 
231 
707 
730 
5,445 
173 
969 
530 
418* 
199 
226 
BS5 
547 
786 
,326 
,219 
,080 
218 
741 
942 
420 
720 
,304 
946 
671 
11,892 
3,061 
6,134 
31,784 
8,315 
12,482 
526 
,152 
871 
299 
152 
363 
621 
,012 
,376 


_ 
Co 200 m Oto to 


We oT 
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—_ 











Total 

1947 1946 
20,481 17,840 
5,720 4,592 
9,602 7,695 
1,173 1,126 
951 766 
1,034 787 
1,660 1,381 
643 537 
1,223 839 
1,724 1,517 
708 570 
1,067 916 
1,338 909 
9,327 7,120 
3,340 2,716 
6,099 5,149 
8,203 6,106 
20,906 16,635* 
6,153 3,830 
12,277 8,542 
7,479 5,054 
1,586 1,158 
2,018 1,559 
7,072 6,362 
2,881 2,282 
8,035 10,686 
1,084 701 
1,733 1,363 
3,27 2,762 
912 777 
1,473 

1,440 

1,387 1,001 
816 69% 
19,290 12,865 
3,389 3,097 
8,635 6,784 
38,SS8S 33,376 
26,011 22,201 
19,916 14,781 
783 570 
7,551 5,271 
2,733 2,039 

4,539 3,146 
475 374 
2,552 2,177 
1,427 1,144 
1,956 1,564 
3,760 3,271 

298,014 


Table 2—Sales of Distillate Fuel Oil 1943-47, by Uses 


(Thousands of barrels of 42 gallons) 


Uses 
tailroads 
Fosene (including 
Gas and electric 
Smelters, 
industries 
Heating oils ‘ 
No. 1 fuel oil sold 
U. S. Navy, Army 
Oil company fuel 
Miscellaneous uses 
Total 


United States 


Export and Shipments 


Grand total 


* Revision 


tankers). 
power 
mines, ard 


as range oil 


1943 1944 

8,608 10,627 

‘on 11,069 13,187 

plants 5,954 5,827 
manufacturing 

15,125 16,953 

112,581 111,729 

5,876 6,619 

and Coast Guard 33,383 42,879 

SS4 981 

14,232 15,060 

207,712 223,872 

24,957 45,491 

232,669 267,363 


1945 
14,458 
14,120 


6,824 
19,071 
121,342 
7,481 
30,366 
1,12 
16,825 
231,625 


33,496 


265,121 


1946 
17,570 
12,064 
10,581 


21,317 
139,637* 
8,459 
9,385 
1,890" 
18,647 


239,550 


269,037* 


Percent 
change 1947 

1947 to 1946 
23,619 +-34.4 
14,475 + 20.0 
14,216 +-34.4 
24,489 +-14.9 
178,359 +-27.7 
11,632 +-37.5 
5,176 44.58 
2,191 15.9 
23,857 +-27.9 
298.014 4.24.4 
29,929 4. 1.5 
327,943 +21.9 


Table 4—Sales of Residual Fuel Oil 1943-1947, by Uses 


(Thousands of barrels of 42 gallons) 


Uses 1943 1944 
Railroads 116,278 114,535 
Vessels (including tankers) , 62,196 92,069 
Gas and electric power plants. . 30,858 34,476 
Smelters, mines ind manufacturing 

industries 84,219 $6,661 
Heating oils 412,670 40,474 
U. S. Navy, Army, and Coast Guard 92,713 101,347 
O!l company fuel 17,123 55,363 
Miscellaneous uses 6,420 4,484 


Total United Sta 


Exports and st} 
Grand total 


* Revision 
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pm 


ents 


029,412 


1945 
112,297 
100,365 
34,532 
91,176 
13,874 
17,485 
7,336 


5.200 


942,265 


1946 
100,205 
SS_185 


0,921 


9011" 
19,734 
30,822 


5S,.054 


5,028 


457.060" 


4.188 


$06, 248* 


Percent 
change 1947 


1947 to 1946 
97,500 2.8 
101,900 15.6 
60,964 19.7 
115,108 +-16.3 
56,402 +-13.4 
19,147 46.5 
62,649 7.9 
6,859 36.4 
20,524 6.9 
10,745 +16.9 
931,274 7.1 


Fuel Oil 





oil and kerosine use for miscellane 
ous purposes, in which are included: 
Tractor fuel, wood burning, fuel for 
heavy equipment such as trucks, 
tractors, dredges, scrapers and ex- 
cavators, and for road oil, insecti- 
cides, orchard heating, fruit ripen- 
ing, tobacco curing, etc. 

Complete figures are contained in 
Mineral Market Report No. MMS 
1666 issued by the U. S. Dept. of the 
Interior, Bureau of Mines, written by 
A. T. Coumbe, the Bureau's petro- 
leum economist, and based on statis- 
tics assembled by I. F. Avery, com- 
modity specialist for the Bureau, and 
on a Pacific Coast survey by E. T. 
Knudsen, supervising economist, Bu- 
reau of Mines, Los Angeles, 


New Edition of Fuel Oils 
Standard Now Available 


NPN News Bureau 

WASHINGTON Printed copies 
of Fuel Oils (sixth edition), Commer- 
cial Standard CS12-48, have now been 
made available by the Commodity 
Standards Division, National Bureau 
of Standards. 

This is fifth revision 
mercial Standard for 
Industrial Fuel Oils, originally estab- 
lished in 1928. Pamphlet contains 
brief history of the development of 


of the Com- 
Domestic and 


this and previous editions, and a 
roster of the Standing Committee 
which endorses the publication. 


Copies of the printed edition can 
be obtained from the Superintendent 
of Documents, Government Printing 
Office, Washington 25, D. C., at 10c 
per copy. 


Oil Burner Shipments Up 


WASHINGTON A 6% gain in 
shipment of oil burners and burner 
units over September's 56,228 total 
is shown in Census Bureau's prelim- 
inary report on heating and cooking 
equipment for October. 

teport, designated “Industry 558,” 
following details (September 
figures in parentheses): 

Oil Burners Shipments, 59,351 
(56,228) of which 56,969 (53,866) 
were residential units 

Oil-Fired Warm Air Furnaces 
Shipments, 26,718 (26,658). 

Oil Floor Furnaces—-Shipments, 9,- 
548 (8,941); end-of-month inventory, 
2,495 (7,135). 

Kerosine, 
Heating Stoves - 
141 (282,061); inventory, 173,907 
(181,230); unfilled orders at end of 
month, 433,091 (597,892). 

Liauid Fuel Cooking Stoves, Ranges 

Shipments, 19,978 (26,416); inven- 
tory, 40,958 (34,796); unfilled orders, 
54,603 (60,398). 


gives 


Gasoline and Fuel Oil 
Shipments, 265,- 
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9-Month Sale of Oil Burners in 1948 Below ‘47 


Vaporizing oil burner sales were 
off about 20% from 1947 at the end of 
the first nine months of 1948, accord- 
ing to statistics collected by the In- 
stitute of Cooking and Heating Appli- 
ance Mfrs., Shoreham Hotel, Wash- 
ington 8, D. C. It is estimated that 
at the end of the same nine-month 


period sales of power oil burners were 
off about 50% from the previous year. 
Sales in the final months of 1948 in 
both classes of burners were expected 
to change these percentages materi- 
ally. 

In terms of fuel oil requirements, 
the average space heater uses about 


Space Heaters on 
Analysis of Distribution by Major Refining Districts 
Oil-Fired Vaporizing Pot-Type Equipment 


Jan. 1, 1946 


First Nine First Nine Thorugh 
Months, 1948 Months, 1947 Sept. 30, 1948 

% Of % Of % Of 
District One Units U. S. Total Units U. 8S. Total Units U. 8S. Total 
DD cn. bb ds ab.ne ene Ce ae ewe 6,716 95% 5,234 57% 20,569 80% 
New Hampshire .......... 3,174 45 2,159 23 8,655 .34 
Vermont wae 3,579 51 2,600 .28 9,379 .37 
Massachusetts 8,822 1.25 12,978 1.42 38,493 1.50 
Rhode Island 3,513 50 4,077 .45 11,774 46 
Connecticut peeeanbans 6,199 batt 6,233 .68 21,513 84 
Se SE éstseeresccces Se 5.31 33,979 3.72 113,351 4.43 
New Jersey conor ve 12.638 1.79 13,019 1.43 39,022 1.52 
PONMONOUEEUE ccccccccccscses Bee 3.39 20,901 2.29 70,179 2.74 
D- wes weceboeo en ces 3,397 48 3,189 .35 10,160 .40 
DE. sccascusee 20,120 2.85 13,600 1.49 47,155 1.84 
District of Col, phaw baud 3,332 47 *11,024 1.21 17,416 -68 
Virginia .. 29,927 4.24 20,612 2.26 75,146 2.93 
West Virminia ..icecceee 2,470 .35 3,909 43 9,860 .38 
North Carolina . 33,696 4.78 36,476 3.99 105,453 4.12 
South Carolina .. 11,374 1.61 11,291 1.24 34,491 1.35 
Georgia CbeeaewK ene , 13,649 1.94 14,920 1.63 49,824 1.95 
DP eewneus eer t 21,416 3.04 19,471 2.13 66,724 2.61 
Distri@t One Total 245,342 34.79 % 235,672 25.80% 749,164 29.26% 
District Two 
EE eee ee eee 4.50% 42,789 4.68% 113,449 4.43% 
0 eer ee 10,962 1.55 10,676 1.17 36,434 1.42 
Tennessee ...... 25s ee 1.80 33.583 3.68 86,186 3.37 
eres ee teoccen ae 4.57 35,874 3.93 100,596 3.93 
Michigan ... ca mew a . . $3,477 6.16 73,938 8.09 182,918 7.14 
DED: s69bceeeruese csece Cae 8.91 75,980 8.32 208,636 8.15 
Wisconsin ........ 2+» 25,169 3.57 36,519 4.00 91,006 3.55 
Minnesota . ona ae . 34,295 4.86 48,060 5.26 121,979 4.76 
Pr ee eee rr 30,425 4.31 37,396 4.09 98,938 3.86 
SL acess sees e0-6a . 30,219 4.28 54,634 5.98 133,904 5.23 
0 Se 1,467 21 4,934 .54 17,768 .69 
EP errrerre rr Te 1.59 14,936 1.64 39,267 1.53 
er 12,553 1.78 19,985 2.19 50,835 1.99 
BO BORE ccs ccscawcss 8,567 1.21 10,097 1.10 27,670 1.08 
North Dakota 7,811 1.11 9,180 1.01 24,483 96 
District Two Total ........ 355,642 50.41% 508,581 55.68 % 1,334,069 52.09 % 

* Probably includes a large government purchase 
District Three 
Alabama iu 00d0068.00 008 8,431 1.20% 11,995 1.31% 36,285 1.42% 
Mississippi tenes 6,013 S85 5,041 .55 16,101 .63 
rere eee 991 14 3,797 41 11,358 .44 
Arkansas .... rere ve 4,054 57 8,295 91 24,929 97 
Texas us reer pad 5,903 84 15,118 1.66 52,234 2.04 
New Mexico . 2,014 .29 3,355 .36 9,350 .36 
District Three Total ...... 27,406 3.89 % 47,601 5.20% 150,257 5.86 % 
District Four 
Montana acreseus 5,065 72% 8,768 96% 20,530 80% 
Wyoming . ‘ ‘ 1,491 2 3,681 .40 7.998 .31 
Colorado eek deat ; 6,089 86 15,554 1.70 36,763 1.44 
Utah aa bue 3,674 52 8,183 90 18,149 oon 
Idaho re Pree 5,176 73 7,661 .84 19,019 -74 
District Four Total ..... 21,495 3.04% 43,847 4.80% 102,459 4.00% 
District Five 
DO set deneeseece 970 14% 2,047 22% 7,325 -29% 
California 7,400 1.05 24,115 2.64 67,180 2.62 
Nevada 1,312 19 2,502 27 7,175 .28 
Oregon ~<a 21,717 3.08 19,836 2.17 61,391 2.40 
Washington .. ‘i 3 24,074 3.41 29,417 3.22 81,857 3.20 
District Five Tota] ... 55,473 7.87% 77,917 8.52% 224,928 8.79% 
Summary 
% Of % Of % Of 
Units U.S. Total Units U.S. Total Units U.S. Total 

Dremtsiet GMO cicces . . 245,342 34.79 % 235,672 25.80% 749,164 29.26% 
District Two ; 355,642 50.41 508,581 55.68 1,334,069 52.09 
District Three ....... 27,406 3.89 47,601 5.20 150,257 5.86 
District Four . ca 21,495 3.04 43,847 4.50 102,459 4.00 
3 ae | were , 55,473 7.87 77,917 8.52 224,928 8.79 
— a. are 705,358 100.00 % 913,618 100.00 % 2.560.877 100.00% 
Exports ... , 2,415 42,096 82,181 
Grand Total ‘ 707,773 955,714 2,643,058 
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600 gals. per year, while the average 
power burner consumption is 1,800 
gals. per year. 

A state breakdown of space heater 
sales is shown (left), from which it 
can be seen that Illinois is still the 
leading state, followed by Michigan 
and New York. Summaries by re- 
gions for water heaters, floor fur- 
naces and central heating plants and 
state figures on these groups are con- 
tained in the complete report issued 
by the institute. 

Space heaters are oil burning heat- 
ers without pipes or ducts for con- 
veying heat away from the unit; 
floor furnaces are space heaters 
mounted behind grille openings in 
floors or walls; central heating plants 
are vaporizing oil burner units built 
into conventional heating systems. 
The term water heater is self-explan- 
atory. 

Figures on which the statistics are 
based came from manufacturers of 
an estimated 75% of the space heat- 
ers, 80% of the water heaters, 95% 
ef the floor furnaces and 80% of the 
central heating plants. 


FTC Labels ‘Polar Zone’ 
Antifreeze as Harmful 


NPN News Bureau 

WASHINGTON — Federal Trade 
Commission has loosed a blast 
against an automotive antifreeze— 
“Polar Zone”—declaring it may have 
“highly injurious effects” on cooling 
and ignition systems, and may even 
“completely ruin” the engine. The 
complaint was issued against Saul 
Fehlden, Federal Chemical Manufac- 
turing Co., Baltimore. 

Describing the product as having 
calcium chloride base, FTC alleges 
that such solutions will cause ‘‘serious 
corrosion” of cylinder block, water 
pump, radiator and especially alu- 
minum parts, such as cylinder heads. 

Solution itself, complaint adds, may 
get into cylinders and cause “serious 
damage or even completely ruin the 
engine,” while corrosion products will 
cause partial or complete stoppage 
of radiator water passages, leading 
to overheating. 


Oil Company Sponsors Contest 


Standard Oil Co. (Ohio), sponsor 
of a state-wide junior and high school 


student essay contest conducted 
through Ohio newspapers, has ar- 
ranged a five-day Washington trip 


for the two winners, accompanied 
each by a parent, school teacher and 
a newspaper representative. Part of 
the program will be the presidential 
inauguration on Jan. 20. 
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VUMBER 7 IN A SERIES 


The important question 
- In foreign refinery 





construction is “Which 
Master Contractor?” 


REAT pressure for refinery expansion and 
refinery modernization is now being 
felt in foreign fields, where both a ten year 
hiatus in building and major war destruction 
must be overcome. The new capacity re- 
quired is large and presents serious capital 
outlay problems to both foreign national 
refiners and foreign subsidiaries of American 
companies. 
The master contract type of operation, 
concentrating all engineering, mate- 
rial procurement and construction re- 
sponsibility at any one refinery site in 
one organization’s hands, is especially 
desirable in this work because of the 
inherent potential for major capital 
savings which has been established 
previously in this series. 
Thus, the question facing refiners under- 
taking projects for installation outside the 
United States becomes not whether to use 
the master contract type of operation but, 
rather, which “master” contractor to engage. 
To clarify consideration of this latter ques- 
tion, Kellogg presents what it believes to be 
the most important factors which should be 
taken into account when selecting a master 
contractor for foreign work. 
First, it would appear most important 
to select an engineer-contractor that 
has had repeated experience with the 
multitudinous responsibilities of varied 
types of master contract operations 
and naturally a successful record. 
Further, the contractor's extsting estab- 
lishment, in manpower and resources, should 
be capable of handling the entire project 
both expeditiously and efficiently within his 
own organization. 
Second, this contractor should have 
had experience in foreign operations— 
not necessarily at the particular loca- 
tion of the proposed job, but most 
assuredly at a sufficient number of 





foreign locations so that the contrac- 
tor’s organization shall have learned 
previously the many unusual, and in 
many respects more difficult, require- 
ments of foreign operation. 
Third, the contractor's design groups—labo- 
ratory, process and mechanical—should have 
a secure and unquestioned engineering repu- 
tation, eliminating any desire or need to 
build “monuments to advanced processing’ 
for prestige purposes, when such retinements 
are not justified by immediate and specific 
economic need. In short, the contractor's en- 
gineers should be mentally conditioned to 
approach the planning of each project on one 
basis only—to design facilities which will 
meet the immediate and foreseeable market 
demands and in so doing earn the most pesos 
cruzetros, dinars, pounds, or francs over a 
pe riod of years for the least immediate capt- 
tal outlay. 
Fourth, under present world supply 
conditions, the contractor’s ability to 
perform effectively the complex and 
difficult task of procurement of mate- 
rials and equipment will prove critical 
in accelerating the on-stream date of 
the plant. Maximum speed and final 
economy in the conduct of this respon- 
sibility requires three basic capabili- 
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ties: An existing procurement group 
large enough and experienced enough 
to purchase, inspect and expedite with 
thoroughness and dispatch the thou- 
sands of items of material and equip- 
ment which comprise a major refinery 
project; an up-to-the-minute detailed 
knowledge of world-wide sources of 
supply, which can be maintained only 
through active purchasing activity car- 
ried on constantly over the years in 
the major markets of the world; to- 
gether with the “know-how” to utilize 
local currencies to the utmost in the 
procurement phase. 
Fifth, the contractor must be capable of put- 
ting into the field when construction begins, 
a quality of field supervisory and technical 
personnel equal to the magnitude of the task 
. men accustomed to handling large-scale 
field administrative problems equivalent to 
those of a small city men equipped by 
education, training and experience to solve 
problems in the field without need for refer 
ence to home office rulings and engineering 
advice. 
Experience is the basis for this evalua- 
tion of the major considerations to be 
resolved by any refiner undertaking 
refinery construction outside the 
United States. Experience that has 
paralleled the growth of the refining 
industry, extended over a period of 
some thirty years, and embraced re- 
finery projects of all kinds in practi- 
cally every corner of the globe. It is 
ex perience that is further substantiated 
by foreign contracts currently en- 
trusted to Kellogg totalling more than 
a hundred million dollars embracing 
21 separate projects in Argentina, Bel- 
gium, Brazil, Canada, France, the 
Middle East, the United Kingdom and 


Venezuela. 





Our company —M. W. Kellogg—is completely staffed and equipped for refinery and chemical plant 
design and construction, from the step of laboratory research through the initial operation of com- 
pleted plants. It periodically issues a publication called the KELLOGGRAM, which de- 


scribes many of these services. If you are not already receiving it, we will be glad to add 
your name to the list if you will drop us a line at 225 Broadway, New York 7, N. Y. 


NEW YORK JERSEY CITY 


LOS ANGELES TULSA 


HOUSTON 


== 


A SUBSIDIARY 
OF PULLMAN, INC, 


TORONTO LONDON PARIS 
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EOPLE WHO REGARD advertising as 
Pi economic waste are fond of 
pointing out that it’s the customer 
who pays the bill. 


And they are right. 


The customer also pays for your 
power supply, your production tools, 
your plant maintenance, your salaries. 
All these are figured into the price of 
your product, along with the cost of 
your advertising. 


Does this mean that the customer 
pays more for your product because 
it is advertised? Not at all. No more 
than he pays anything ‘‘extra’”’ for 
the machinery on your production 
line! 










One of a series of messages to help you increase your understanding of business paper advertising, and its effect on your job. 


Who pays your 


company’s 
advertising bill ? 


The truth is, your production tools 
enable you to reduce your manufac- 
turing cost-per-unit — and hence 
your price to the customer. 


Advertising works the same way. 
For it is simply the application of 
assembly-line methods to the manu- 
facture of a sale. 


How can selling be mechanized? 
Just consider the five basic steps 


_ 


. Seeking out prospects 

Arousing their interest 

. Creating a preference for 
your product 

4. Making a specific proposal 

5. Closing the order 


tn 


“a 


Advertising performs the first three 


of these jobs. And it performs them 
far more economically than any other 
means, leaving your salesmen free to 
concentrate their valuable time on 
the two jobs they alone can do, and 
do best. 

As with any other capital invest- 
ment, the yield from advertising 
depends on how efficiently it is put 
to work. But this much you can be 
sure of: nowhere does advertising 
work more efficiently than in busi- 
ness papers, with their tremendous 
concentration of hand-picked read- 
ers. Nowhere will your advertising 
dollar go so far toward reducing 
the cost of manufacturing a sale! 


NATIONAL PETROLEUM NEWS 


is a member of The Associated Business Papers, who have published 
an interesting folder entitled, ‘10 ways to measure advertising 
effectiveness.”’ We'll be glad fo send you a copy. And if you’d like 
reprints of this advertisement (or the entire series) to pass along to 
others in your organization, just say the word, 
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Substantial Sales Boost 
In Oil Burners Predicted 


NPN News Bureau 
CHICAGO—Sales of power driven 
il heat equipment in 1949 should 
be approximately 550,000 to 600,000 
units, a substantial increase over 
1948. This was the prediction made 
last week by R. S. Bohn, president 
of Oil-Heat Institute of America, 
Inc. 


In a statement on the business out- 
look for 1949, Mr. Bohn said sales 
f space heaters should reach 1,000,- 
000 units, somewhat greater than 
last year. This yearly rate of sale 
for space heaters “is considered a 
conservative estimate extending 
through the next five years.” 

“With improved oil and steel sup- 
ply, we look forward to a wholesome 
high rate business volume in 1949,” 
he said. 

Steel, he said, is “in a much more 
tolerant condition’ than previously 
while the oil companies have in- 
creased and improved production, re- 
fining, distribution and storage of oil 
products. There is every reason to 
believe, he reported, that the oil sup- 
ply will continue to be ample. 

Hard, consistent selling will be 
the activity keynote for the success- 
ful dealer, distributor or manufac- 
turer in 1949, he observed. 

Last year, he said, sales of oi! 


burners totaled 460,000, about 10% 
below the January estimate for the 
year. During the early part of the 
year sales were retarded by short- 
ages of oil and material but “the 
sales curve showed a steady upward 
trend during the latter months of 
the year.” 


Chicago Gets Its First 
Diesel Commuter Train 


CHICAGO This metropolitan 
area’s first Diesel suburban service 
was inaugurated Jan. 6 by the Rock 
Island Railroad with one of two new 
Diesel locomotives pulling train leav- 
ing the La Salle Street Station for 
Joliet. 

The new Diesels, built by Fair- 
banks, Morse & Co., eventually will 
be augmented by 10 more units. These 
12 Diesels will replace 19 coal fired 
steam engines now in use. Only eight 
more units will be required to Diesel- 
ize the Rock Island’s commuter serv- 
ice completely, the company said. 

Officials commented that introduc- 
tion of Diesels is considered signifi- 
cant forward step in improvement of 
Chicago suburban service. 


Texas May Boost Oil Taxes 


AUSTIN, Tex.—Higher taxes on 
crude oil, gasoline and natural gas 
are in prospect in Texas. 

State legislature, which convened 
this week, will receive report of Gil- 


mer-Aikin Committee calling for ex- 
penditure of about $180 million a 
year in state money on education, or 
$30 million more than present out- 
lay. Sen. James E. Taylor, committee 
chairman, told mid-winter meeting 
of Texas school administrators that 
if legislature adopts recommenda- 
tions, part of additional funds prob- 
ably would come from natural re- 
source taxation. Committee was ap- 
pointed by legislature two years ago. 


Book on Oil, Gas Taxation 
Compiled by Texas Lawyer 


Oil and Gas Federal Income Taxation by 
Kenneth G. Miller; Commerce Clearing House 
Inc.; 6” x 9”, stiff, cloth binding, 251 pages 
indexed, $6.50 


Author Kenneth G. Miller, member 
of the Houston and Texas Bars, has 
designed his legal work to correlate 
the law, regulations, rulings and de- 
cisions applicable to the specialized 
oil and gas tax field. Book features 
appropriate quotations from the lead- 
ing cases and rulings, and includes 
an alphabetical table of cases to sup- 
plement the topical index. 

Subject matter is devoted to dis- 
cussions of: depletion allowances; in- 
terests in oil and gas in place; bonus; 
lease, sublease or sale; intangible 
drilling and development costs; lease 
costs; delay rentals and losses due 
to abandonment of leases and equip- 
ment and worthlessness of royalties; 
and special problems affecting drill- 
ing contractors. 












No cold starts here 


KIM Hotstart preheats engines, makes them 
start instantly, regardless of weather. 


Despite cold winter weather, Spokane 
County keeps its trucks outdoors all year 
round — and engines start easily every 
morning. Depreciation is reduced and 
maintenance costs are unusually low. 

KIM Hotstart engine pre-heaters have 
made this record possible. These are 
plugged into the electric circuit at night, 
keep the engines warm and instantly ready 
to go again. 

Engine wear is reduced. 
Batteries give longer service. 
No lost warm-up time. 
Gasoline consumption is less. 
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For Gas and Diesel Engines 

KIM Hotstarts will perform equally 
well for you. They are used wherever 
electric current is available. Fleet own- 
ers, bus systems, fire departments, con- 
tractors, farmers, automobile owners— 
all use them profitably. 


Write for Literature 


Let us show you how to avoid winter 
damage to your equipment. Fill in and 
mail us the coupon below, and you will 
receive descriptive literature and the 
name of your nearest KIM Hotstart 
dealer. 


Part of fleet of 27 trucks of 
Spokane County, Washing- 
ton, equipped with KIM 
Hotstarts. This installation 
makes costly garage build- 
ing unnecessary. 
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KIM Hotstart Manufacturing Co. 

West 917 Broadway, Spokane 11, Wash. 
Please send literature, prices and name of local decler 
Nome 

Company 


Address Zone 


City Stote 
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LP-Gas 








Louisiana Public Service Commission Grabs 


For Control of LP-Gas as a Public Utility 


By NPN Staff Writers 


The liquefied petroleum gas indus- 
try this week viewed with more than 
passing interest the effort in Louisi- 
ana to declare the LP-gas industry a 
public utility. 


Louisiana Public Service Commis- 
sion filed suit in Baton Rouge Dis- 
trict Court to have the industry de- 
clared a public utility and to have 
it placed under the authority of the 
commission. 


Defendents named were the three 
members of Louisiana Liquefied Pe- 
troleum Gas Commission—Chairman 
William Fischer, Lewin N. Semon and 
Secretary of State Wade O. Martin, 
Jr. Commission Director Kieth O. 
Jones also was made a defendant. 

The Public Service Commission 
contends that the 1942 legislative act 
giving Louisiana Liquid Petroleum 
Gas Commiscion supervision of deal- 
ers in LP-gas products was uncon- 
stitutional. 


Under present operations, Public 
Service Commission has regulatory 
and rate-making powers over elec- 
tric power and gas companies, tele- 
phone systems, railroads and motor 
carriers. 

Also affecting LP-gas—transporta- 
tion-wise—-were temporary freight 
rate increases granted railroads by 
Interstate Commerce Commission. De- 
spite requests by Liquefied Petroleum 
Gas Ascn., Socony-Vacuum Oil Co. 
and Sun Oil Co. that the effective 
date of about 50 tariffs providing 
rates on LP-gas at an estimated 
weight of 4.7 lbs. per gal. be sus- 
pended, ICC ruled that the rates go 
into effect Jan. 11. Petition was op- 
posed by the railroads. 


Rail Rate Increases Listed 
Increases, including those on pe- 


troleum and petroleum products, were 
granted Dec. 30, 1948, as follows: 


6% within eastern and southern 
territories, and between those terri- 
tories; 


ats 


5% within Zone 1 of western trunk 
line territory (Zone 1 including Iowa 
and parts of Wisconsin, Minnesota, 
and Missouri) ; 


4% within western territory other 
than western trunk line Zone 1; 
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5% on inter-territorial movements 
except those between eastern and 
southern territories. 


ICC granted these “interim” rate 
raises pending hearings on railroads’ 
petition for a permanent increase. 


Basis of association’s request for 
suspension was the fact that it filed 
on Dec. 3 a petition for reargument 
and reconsideration of the eastern 
case by ICC. ICC had found the pro- 
posal of eastern rails had not been 
shown to be just and reasonable. It 
ordered the rails to cancel the pro- 
posal without prejudice to re-estab- 
lishment of rates equal to 45% of 
first class rates in effect Dec. 31, 
1946, plus subsequent general in- 
creases, and subject to estimated 
weight of 4.7 lbs, per gal., effective 
on or before Jan. 27, in 30 days’ 
notice. 


The association said the rails were 
given until Jan. 5 to reply to its 
petition; that it had been informed 
of this extension of time on Dec. 8 
by railroad counsel and that on Dec. 
9, rails filed “tariffs in question.” 


Association also said railroads were 
seeking to make the ICC decision ef- 
fective before the commission had 
reasonable opportunity to consider 
and pass on its petition for reargu- 
ment and reconsideration. 


Railroads said no increases in “per 
car” charges, but rather reductions, 
would result from proposed tariffs. 
They said if tariffs were suspended 
they would be put to considerable ex- 
pense in publishing new tariffs in 
accordance with suspension order. 


In Longview, Tex., Lone Star Steel 
Co. announced it plans to operate 
three blast furnaces and a steel mill 
at its Daingerfield plant in an effort 
to assist in meeting demand in the 
Southwest for oil-steel. Plans were 
revealed at a meeting of steel fabri- 
cators from five southwestern states, 
principally makers of butane and 
propane tanks and other equipment. 
They reported a need for 300,000 tons 
of plate steel annually, which will 
become more expensive from distant 
mills under the new “basing point’ 
decision, according to William J. 


Iawson, executive secretary for Tex- 
as Butune Dealers Assn. 








Unitization Law 
For Oil Fields 
Asked in Texas 





By NPN Staff Writers 


Two Texas legislative development 
drew oil industry interest the weel 
past. 

Chairman W. J. Murray, Jr., o 
Texas Railroad Commission wants ths 
state legislature (convening this 
week) to pass a unitization law for oi 
fields. At about the same time it was 
made known that State Senato: 
Moffett of Chillicothe would intro 
duce a bill permitting pooling agree- 
ments for oil producers in a field, but 
prohibiting marketing agreements. 


A unitization bill was defeated by 
Texas legislature two years ago 
mainly upon objections that it would 
favor large companies and permit 
violation of the antitrust laws. Mr 
Murray believes that legislation car 
be drawn which will overcome both 
objections. He also said he does not 
believe it is mecessary to legalize 
antitrust violations on the processing 
and marketing levels in order to per 
mit unitized production and pressur 
maintenance. 


State Sen. Moffett’s bill, sponsored 
by North Texas Oil & Gas Assn 
would permit joint operation of gaso 
line extraction plants where residu 
gas is returned to the reservoir in 
secondary recovery operations. It 
specifically forbids co-operative ma! 
keting of any kind, and says that gas 
liquids obtained in the cycling process 
shall be delivered to the several own 
ers insofar as practical. 

On a national basis, Interior De- 
partment removed the one-year limit 
within which holders of federal oil 
and gas leases had to choose whether! 
to bring their leases under provisions 
of the amended Federal Leasing Act 
of 1946 or remain under the original 
act of 1920. As a result, elections 
now may be filed at any time befor: 
the expiration of a lease. 


In Congress Chairman O’Mahoney 
(D., Wyo.) of the Senate Interior 
and Insular Affairs Committee re- 
vealed that he plans hearings soo! 
to get a “complete review” of all 
Interior activities, including the dé 
partment’s oil functions. 


On the military side, the reserv 
of recoverable oil in pool in the west- 
ern end of the Navy’s Buena Vista 
Hills petroleum reserve is expected 
to be increased by 20 million bbls 
under a proposed unit operating 
agreement for repressuring the poo! 


A pact has been drawn up betwee! 
the Office of Naval Petroleum Ré 
serves and Standard Oil Co. of Cal 
ifornia, Union Oil Co. of California 
Tide Water Associated Oil Co., Hon 
olulu Oil Corp. and Murvale Oil C 
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UALITY! 


Cities Service Dealers 
are Solidly Sold 
on Top Quality 
Cities Service Products 


civties 


CITIES Ask the customers. Ask the dealers. pletely modern, every one—way ahead in scientific 


Ask anyone who knows and uses advancements and with a remarkable record of 
Cities Service petroleum products. achievements—new methods—new and better 
You'll get the same enthusiastic products. 
SERVICE answers. “Cities Service petroleum Then as a clincher . . . try any of these famous, 
products are as fine as money can buy—anywhere.” widely known Cities Service products: CISCO SOL- 
Start with the raw crudes. They’re right out of VENT ... CISCO PEP... CITIES SERVICE MOTOR OILS 
the best Pennsylvania and mid-continent fields. Go ...CITIES SERVICE GASOLENES. .. plus 
on to the refineries—massive, modern, highly effi- four hundred others. They’re all top 
cient refineries such as the world’s record breaking quality, right on down the line. And 
plant at Lake Charles, Louisiana. every one is paying off in a big way 
Then look into the laboratories. They're com- for Cities Service dealers. 





CITIES SERVICE OIL COMPANY 


NEW YORK -+- CHICAGO 


In the South: ARKANSAS FUEL OIL COMPANY 
LISTEN TO CITIES SERVICE ‘‘-BAND OF AMERICA” EVERY FRIDAY ON NBC 8:00 P.M. (E.S.T.) 
January 12, 1949 
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Oil Company Sales Promotion 


Winter advertising campaign of 
Standard Oil Co. (Indiana) was 
touched off with an ad running in 
1,500 newspapers during the week 
of Jan. 10, emphasizing the start- 
ing qualities of Indiana Standard 
gasoline. This same theme will high- 
light ads scheduled for the weeks of 
Jan. 24, Feb. 7 and Feb. 24. In addi- 
tion to the newspaper gasoline ad- 
vertising, Indiana Standard’s pro- 
gram also includes promotion of 
gasoline, motor oil and tires in Jan- 


uary, February and March through 
the following media: 131 radio pro- 
grams on 22 radio stations each 
week; an average of 1,788 24-sheet 
billboard posters; and a tie-in pro- 
gram of monthly curb signs and 
window displays to identify dealers 
as headquarters for products adver- 
tised. 
. * * 

Facilities for branch distribution 
of Shell Oil Co. institutional and edu- 
cational films have been established 





of our “HOLD-THE-LINE 
at once! 


Refiners of i 
Highest Quality 
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Attention... 


CARLOAD BUYERS OF 
BRIGHT STOCKS, NEUTRALS, 
FINISHED MOTOR OILS 


Write, wire or phone for details of our New 
1949 Contract which guarantees supply and 
price ... protecting you regardless of market 
conditions and price fluctuations. 


We now have sufficient crude commitments and refinery capa- 
city to take care of your estimated Bright Stock, Neutral and 
Motor Oil requirements at prices that assure you excellent profits 
regardless of market fluctuations. 


Our products are known everywhere for their fine, consistent 


quality. We believe you will find us pleasant people to do 
business with. Get ahead of your competition by getting details 


Write, Wire or Phone Today! 


ELK REFINING COMPANY 
KANAWHA VALLEY BLDG. @ PHONE 2-8161 
Charleston 1, West Virginia 


—bbsars 


itis 


100! PURE 
— PEM MSTLVANIA 





DELIVER-THE-GOODS” policy 


Bright Stocks 
Neutrals 
Cylinder Stocks 


Waxes 















at Shell’s Chicago and Houston of- 
fices to supplement distribution op- 
erations of the New York and San 
Francisco offices. Thirteen differ- 
ent 16-mm. sound motion pictures ars 
available for showing, free of charge 
to schools, clubs, church groups and 
general audiences. 


* * « 


Donations of scientific equipment 
to the Universities of Oklahoma and 
Texas are being made by Stanolind 
Oil & Gas Co., according to Georg 
Roberts, Jr., manager of Stanolind’s 
research department. The Texas 
school has received equipment used 
in doing research on drilling muds 
and Stanolind’s Tulsa laboratory is 
now building for the University of 
Oklahoma a device for testing move- 
ment of oil through rock. 


Abandonment of Pipe Line 
Probe Completed by ICC 


NPN News Bureau 

WASHINGTON — With publica- 
tion of 10,000-bbl. minimum tender 
rules by seven defaulting carriers, 
Interstate Commerce Commission has 
completed process begun last Sep- 
tember of dropping its 14-year-old 
investigation of reduced pipe line 
rates and gathering charges (ICC 
Docket No. 26570). 

In September, ICC discontinued 
proceeding in all respects except that 
of allowing the seven companies 91 
days in which to apree to accept 
minimum tenders of 10,000 bbls. as 
single shipments. Now, said ICC, it 
has been advised by all seven that 
they have so provided in their rules 


Tank Truck Safety Rule 
Waiver Extended by ICC 


NPN News Burea 

WASHINGTON Interstate Com- 
merce Cornmission has extended from 
Dec. 31, 1948, until Dec. 31, 1949 
its order permitting common, con- 
tract, and private carriers to retain 
in service tank trucks which do not 
entirely meet specifications in ICC 
safety regulations. Original order 
was issued Dec. 31, 1943. 

ICC said, on showing by Amer 
ican Petroleum Institute, that be 
cause of continued short supply ot 
steel for equipment, parts and ma 
terials, it was necessary to extend 
1943 order. 


Pipe Line Contract Let 


HOUSTON — The Texas-Empir¢ 
Pipe Line Co. has awarded a con 
tract to Sheehan Pipe Line Constru: 
tion Co., Tulsa, for construction 
@ 22-inch, 55-mile long, crude 0 
line from Wood River, Ill., to Patoka 
Ill. Construction will begin thi 
month, R. B. McLaughlin, Texas 
Empire president, said. 
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J. P. Mosher, Jr., Market Editor, NPN and Platt’s OILGRAM Price Service, 50 West 50th St., New York (20), COLambus 5-1695 
Other GILGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 e Chicago (5), 59 East Van Buren 8t., HArrison 7- 
5001 e Tulsa (3), 901 World Building, 3-7132 e Washington (4), 1046 National Press Building, NAtional 3477 e Houston (2), 320 


First National Bank Bidg., Atwood 8-0413. 





1949 Poses More Than Usual Problems in Oil Prices 
To Refiners; Esso Cuts Gas Oil Cargo Prices at Gulf 


The promise of an expanded buyer’s market for oil 
products during the coming year continued in the past 
week to shake out some of the upper levels of fuel oil 
prices in the nation’s refining districts. The return 
of keener competition for 1949 business was marked 
by a minor price war at the yard level at New York 
Harbor; and to many marketers elsewhere, price 
problems figured as the biggest question mark for 
the coming year. 

Esso Standard’s reduction of 0.125c in its Gulf 
Coast cargo prices for gas oil was the principal price 
development of the week; company now quotes 8.125c 
for 48-52 D.I. gas oil and 8.25c for 53-57. In most 
other areas, prices continued to decline, and, in some 
instances, there were unconfirmed reports of prices 
penetrating the low quotations reported by refiners. 


Principal problems on refiners’ dockets were as 
follows: Whether current crude oil prices will hold; 
whether recent price declines in heavy fuels can be 
offset by 0.5c advances in gasoline prices recently 
reported in coastal areas; and whether price declines 
of 1948 in lubricating oils have run their course, or 
will seek new low ground. 


Although sweet crudes continued in good demand 
in the Midcontinent and the Southwest, some oils at 
a distance from refining centers, and asphalt base 
crudes were reported in supply greater than current 
demand. Reports from West Texas indicated crude 
was readily available to buyers, and high residuum 
crudes as found in East Central Texas, Mississippi 
and Western Canada were seen in long supply. In 
addition, failure to move high residual oil stocks was 
causing many refiners in the Southwest to cut their 
crude runs substantially. 

Despite the year-end advances posted in gasoline 
prices by leading marketers, prices for 70 octane gaso- 
line in cargoes at the Gulf continued to drift into 
lower ground. One T2 cargo was reported sold for 
export at 10c per gal., and this price was lower than 
any reported for spot business to other than regular 
customers during the previous year. 

One leading eastern marketer commented that gaso- 
line stocks, now almost 9 million bbls. ahead of this 
time year ago, were in “poor statistical position” if 
refiners expected to offset lower returns from residual 
fuels by higher prices for gasoline. In the Midwest, 
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tank car marketers’ offerings of gasoline at 9.75c, 
Group 3 basis, were priced 0.5¢c lower than the Group 
3 prices reported by refiners. 

At New York Harbor, the scramble for new light 
oil business was reflected in a price war at the yard 
level with No. 2 fuel offered by some suppliers at 9.6c 
and slightly lower; Socony-Vacuum’s yard price for 
No. 2 Fuel was 9.8c. 

Heavy fuel continued abundant at coastal and in- 
land points. At the Gulf, long-term cargo business 
could readily be closed at the current low price, 
$2.00, according to reports, and sharp discounts 
were said to be obtainable to buyers for immediate 
shipment. Pemex, the Mexican petroleum monopoly 
reduced its price for bunker “C” fuel oil 20c per bbl. 
to $2.25 at principal Mexican Gulf ports, effective 
Jan. 1. 


Of all oils, kerosine was rapidly assuming the posi- 
tion of product in greatest demand, the nation’s 
stocks showing a drop of about 4% during December. 


Seale wax prices at New York and New Orleans 
continued to weaken, although prices for refined 
grades held relatively firm. At New York, scale was 
offered at 5c in bags or bbls. for domestic business 
and 5.25c for export, down 0.75c and 0.25c, re- 
spectively. 

Trading was light in most refining districts, partic- 
ularly for barge and tank car transactions. One cargo 
of 5-jump premium gasoline was reported sold domes- 
tically at 12c per gal., and a T2 cargo of 48-52 D.I. 
gas oil was sold for late February export with price 
to be based on Oilgram, date of lifting; the low price 
currently quoted for that product is Sc. 


ATLANTIC COAST 
Fuel Price Structures Threatened Again 


To many East Coast sources as the new year began, 
the recently-revised fuel price structures along the sea- 
board appeared to have been built in sand. Protracted 
mild weather was the depressing factor, and weakness in 
fuel prices resulted all along the line—notably in re- 
siduals. From primary to jobber level, storage remained 
full and terminal activity was confined chiefly to ship- 
ments to regular customers. Open market trading was 
at a near-standstill with few buyers in sight. 

The high temperatures that sapped the strength of 
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TO WEATHER EXPERTS, THE SIGN ABOVE STANDS FOR A MIRAGE 





TO EVERYONE, THIS SIGN STANDS FOR TWO GUARANTEES! 


e This Gulf emblem on any product stands for two 
guarantees of excellence. One visible, one invisible. 
The visible guarantee is evidenced by the plant and 
properties that make Gulf one of the country’s largest 
producers and refiners of crude oil. 
The invisible guarantee is the determination of Gulf 


to make the best petroleum products that skill, science, 
loyal employees and alert management can jointly 


achieve, 
. 7 
Gulf Oil Corporation 
e e 
Gulf Refining Company 
General Offices, Pittsburgh, Pa. 
DIVISION SALES OFFICES REFINERIES 
Boston ©¢ New York ¢ Philadelphia ¢ Pittsburgh New York e« Philadelphia ¢ Pittsburgh © Toledo 
Atlanta ¢ New Orleans ¢ Houston e¢ Louisville © Toledo Cincinnati ° Port Arthur 7 Fort Worth . Sweetwater 
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OiL MARKETS 


Summary of Daily Gasoline Prices (Jan. 4 through Jan. 10) 












U. 8. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-80 octane (Premium): Jan. 10 Jan. 7 dan. 6 Jan. 5 dan, 4 
Oklahoma (Group 3) ......e.s-seeeces (1)11-11.75(1) (1)11-11.75(1) (1)11-11.75(1) (1)11-11.75(1) 1)11-11.75¢1) 
Midwestern (Group 3 basis) ......... (1)11.125-11.75(2) (1)11.125-11.75(2) (1)11.125-11.75(2) 41)11.125-11.75(2 1)11.125-11.75¢2 
N. Tex. (For shpt. to Tex.&N.M.dest’ns) (2)11.8-13.175(1) (2)11.8-13.3(1) (2)11.8-13.3(1) (2)11.8-13.3(1) (2)11.8-13.3(1) 
W.Tex. (For shpt. to Tex.&N.M.dest’ns) (1)11.375-11.75(2) (1)11.375-11.75(2) (1)11.375-11.75(2) (1)11.375-11.75(2) (1)11.375-11.75(2) 
i ee, CEE SRD nae cwdusronde (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) 
Cent. W. Tex. (Truck Tnsp.) ....... (1)11.5-11.75(1) (1)11.5-11.75(1) (1)11.5-11.75(1) (1)11.5-11.75(1) (1)11.5-11.75(1) 
73-75 octane (Regular) : 
Oklahoma (Group 3) .......seeeeee0% (3)10.25-10.625(1) (3)10.25-10.625(1) (3)10.25-10.625(1) (3)10.25-10.625(1) (3)10.25-10.625(1) 
Mid-Western (Group 3 basis) ........  (2)10.25-10.75(1) (2)10.25-10.75(1) (2)10.25-10.75(1) (2)10.25-10.75¢1) ¢2)10,.25-10.75(1) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) (2)10.75-13.175(1) (2)10.75-11.3(1) (2)10.75-11.301) (2)10.75-11.341) (2)10.75-11 3(1) 
W.Tex. (For shpt. to Tex.&N.M.dest’ns) (1)10.375-10.75(2) (1)10.375-10.75(2) (1)10.375-10.75(2) (1)10.375-10.75(2) (1)10.375-10.75(2) 
is, Bee, CRUE BERD cesecceccceses (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) (2)10.5-1101) 
Cent. W. Tex. (Truck Tnsp.) ....... (1)10.5-10.75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) (1)10.5-10.75(1) 
63-66 octane: 
Oklahoma (Group 3) .. —Lapewnnet TTT ee er ee ees 
Mid-Western (Group 3 basis) ....... 9.875(1) 9.875(1) 9.875(1) 9.875(1) 9.875(1) 
N. Tex. (For shpt. to Tex.&N.M. dest’ns) rr sank “F 8 
W.Tex. (For shpt. to Tex.&N.M. dest’ns) BASSE) 10.25 ( 10.25(2) 10.25(2) 10.25(2) 
E, Tex. (Truck Tnsp.) .. anbesere - a 
Cent. W. Tex. (Truck Tnsp.) ere fr 0.25(1) 10.25(1) 10.25(1) 10.25(1) 10.25(1) 
60 octane & below: 
Oklahoma (Group 3) .. sieiptataace (1)9.625-9.875(2) (1)9.625-9.875(2) (1)9.625-9.875(3) (1)9.625-10¢1) (1)9.625-10(1) 
Mid-Western (Group 3 basis) ....... (1)9.5-10.25(1) (1)9.5-10.25(1) (1)9.5-10.25(1) (1)9.5-10.25(1) (1)9.5-10.25(1) 
N. Tex. (For shpt. to Tex.&N.M.dest’ns) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1) (1)10-10.5(1) 
W.Tex. (For shpt. to Tex.&N.M. beanbag (1)9.625-10(3) (1)9.625-10(3) (1)9.625-10(3) (1)9.625-10(3) (1)9.625-10(3) 
E. Tex. (Truck Tnsp.) . ie (2)9.75-10.5(1) (2)9.75-10.5(1) (2)9.75-10.5(1) (2)9.75-10.5(1) (2)9.75-10.5(1) 
Cent. W. Tex. (Truck Tnsp.) (1)10- 10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) (1)10-10.4(1) 
Motor Gasoline, 78-80 oct. (Premium) (>) 
i en Ce cee otha awake aes (1)12-13.4(1) (1)12-13.4(1) (1)12-13.4(1) (1)12-13.4(1) (1)12-13.4(1) 
New York harbor, barges: eeeecesseree (1)11.9-13.301) (1)11.9-13.3(1) (1)11.9-13.3(1) (1)11.9-13.3(1) (1)11.9-13.3(1) 
Philadelphia .. ; owacdeececce (apREb-an. ttn) (1)12.4-13.7(1) (1)12.4-13.7(1) (1)12.4-13.7(1) (1)12.4-13.7(1) 
Philadelphia, barges (1)13.15-13.6(1) (1)13.15-13.6(1) (1)13.15-13.6(1) (1)12.65-13.6(1) (1)12.65-13 6(1) 
Baltimore .. ive beese sd tetesuewn (1)11.8-13.5(1) (1)11.8-13.5(1) (1)11.8-13.5(¢1) (1)11.8-13.501) (1)11.8-13.5(1) 
Baltimore, barges vs cae om - (1)11.4-13.15(1) (1)11.4-13.15(1) (1)11.4-13.1541) 11.4(1) 11.4(1) 
Motor Gasoline, 78-80 oct. (Premium) (c) 
New York harbor .. ban ‘ eee ‘* 
New York harbor, barges cnweees o. ‘ ose +. i 
Philadelphia .. is ceincehbkues 14.2(1) 14.2(1) 1412) (1)13.25-14.2(1 (1)13.25-14.2(1 
Philadelphia, barges : - sabes 13.15(1) 13.15(1) 
Baltimore .. pe Skin ; : ; 1341) 13(1) 131) (1)13-13.25(1) (1)13-13.25(1) 
Baltimore, barges ‘ 13.15(1) 13.15(1) 
Motor Gasoline, 74-76 oct. (Regular) (b) 
New York harbor ... ; .e. (1)11-12.4(1) (1)11-12.4(1) (1)11-12.4(1) (1)11-12.4(1) (1)11-12.4(1) 
New York harbor, barges (1)10.9-11.9(1) (1)10.9-11.9(1) (1)10.9-11.9(1) (1)10.9-11 9) (1)10.9-11.9(1) 
Philadelphia .. ; weseee  €2)12-12.7(2) (2)12-12.7(2) (2)12-12.7(2) (2)12-12.7(2 (2)12-12.7(2) 
Philadelphia, barges Eras (1)11.9-12.6(1) (1)11.9-12.6(1) (1)11.9-12.6(1) (1)11.9- i2.6(1) (1)11.9-12.6(1) 
Baltimore Me (1)10.8-12.3(1) (1)10.5-12.3(1) (1)10.5-12.3(1) (1)10.5-12.3(1) (1)10.5-12.3(1) 
Baltimore, barges (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11,.9(1) (1)10.4-11.941) 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
74-76 Oct. (Regular) paardites 12(2) 12(2) 12(2) 12(2) 12(2) 
Western Penna., Other Districts: 
74-76 Oct. (Regular) ..... eococese  €2)08.5-30¢2) (1)11.5-13¢2) (1)11.5-1342) (1911.5+13¢2) (1)11.5-13¢2 
Correct on & since Dec. 13; shown incorrectly in previous issues of NPN 


Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com- 
panies quoting the low & highs of the ranges. 
(b) ‘Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating. 





fuel prices were a boon to the gasoline trade. Recent- MIDWESTERN (Chicago-E. St. Louis Area) 
ly increased gasoline prices for the most part were firm ‘ , 
and open roads kept sales volumes high, according to Light Fuel Prices Soften in Mild Weather 
eports. Yard and terminal prices for light fuels from Chi- 
New York Harbor residual and distillate prices were cago to St. Louis were reported “soft” and price shad- 
the early targets of sniping by price cutters. There were ing was said to be common as mild weather continued 
unconfirmed reports of an unsold cargo offering of to hold light fuel demand at an unseasonably low level 
bunker “C” at $2.07, delivered New York. While no spot in the Midwest in the first week of January. Trade 
sales of light fuels were disclosed at New York, barge sources reported they were “plagued” with daily tem- 
lots of No. 2 oil were reported available at 0.2 to 0.3c peratures ranging from 40 to 65 deg. Lower prices for 
under reported lows. Harbor suppliers generally quoted premium-grade gasoline and No. 6 fuel represented prin- 
$2.55 per bbl. and 9c per gal., barges, for Nos. 6 and cipal price reductions reported by refiners during week. 
2, respectively. Premium-grade gasoline ranged from 11.125 to 11.75¢ 
down 0.125c on the low and 0.25c on the high when two 


At the yard level in metropolitan New York, a price 
war developed, featuring both No. 2 and No. 6, with both 
majors and Independents participating. Slashing of 
prices ranging up to 0.4c per gal. in yard prices for both 
fuels were reported and under-the-rack one seller de- 
clared that he would not be knowingly undersold. So- 
cony-Vacuum, the area’s principal marketer, posted yard 
prices in New York City of 9.8c per gal. for No. 2 
and 7.3c per gal. for No. 6. 


9° 


refiners reported reductions of 0.125c and 0.25c in their 
gasoline quotations. Reductions of 10c and 20c per bbl. 
in No. 6 prices reported by three refiners lowered the 
price range to $1.40, Group 3. Two railroads said they 
were paying $1.40 for the bulk of their January require- 
ments totaling 1.5 million bbls. 

Some urging from jobbers to have tank car shipments 
delivered by Jan. 11, effective date of higher freight rates, 
was reported by refiners, but open market demand was 





Gasoline prices were higher at a number of points light, they said. Sales totaling 10 cars of range oil at 9c, 
following advances reported by several suppliers. In- Group 3 basis, were reported by two tank car marketers. 
crease of 0.3c in his prices for premium and regular A consumer/buyer reported buying three cars of regular- 

q grades reported by a major, raised the lows of price grade gasoline at 9.75c, Group 3, for resale, from an of- 
ranges for regular 0.25c at Albany and 0.3c to l4c at fer of 25 cars for January shipment. Quotations for 
New Haven. At Savannah and Tampa, prices for regu- regular gasoline in tank cars reported by Midwest re- 
—_ lar also were up 0.3c when Independent reported boost- finers ranged from 10.25 to 10.75c, Group 3; for range 
ing his quotations at each place from 11.5c to 11.8c. oil, 9.125 to 9.25c. 
EWws 
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OIL MARKETS 


MIDCONTINENT 
Demand Fails to Revive During Blizzard 


Beginning of 1949 saw little improvement in generally 
weak Midcontinent markets, most trade sources said. 
Even the blizzard that hit the Midcontinent during the 
first week in January did not bring heating oil demand 
up to refiners’ expectations, and they continued to re- 
port a “disappointing season” for both light and heavy 
fuels. Gasoline demand declined as icy roads slowed 
traffic, according to reports. 

Lube demand had not picked up as refiners said they 
anticipated it would after the first of the year, and 
two Midcontinent refiners reported decreases of 1c and 
2c in their conventional bright stock prices, resulting in 
new prices ranging from 26 to 26.5c for 150-160 Vis. D. 
10-25 P.P. 

Five Oklahoma refiners said they had reduced their 
gasoline and light fuel prices in amounts ranging from 
0.125c to 0.5c, and, as the week ended, the following 
new price ranges were in effect: Premium 11-11.75c, regu- 
lar 10.25-10.625c, 60 oct. and below 9.625-9.875c, 41-43 
kerosine 9.25-9.5c, 42-44 kerosine 9.25-9.75c, 58 and above 
Diesel 8.5-9.875c, No. 1 straw 8.875-9.125c, No. 2 straw 
8.5-9c. 

Fuel oil reductions also were reported in North Texas 
and Kansas resulting in these new price ranges: North 
Texas 58 and above Diesel 9.5-10c, No. 6 fuel $1.40, and 
Kansas No. 2 fuel 8.75-9.75c. 





Only sales disclosed during the week were of seven 
cars of range oil at 8.75c, FOB plant, to brokers for 
northern shipment in buyers’ cars by a North Texas re- 
finer. Range oil sale reported by the same refiner a 
week ago was at 9c. 


GULF COAST 
Esso Cuts Gas Oil Cargo Prices 0.125c 


Cargo prices for 53-57 D.I. gas oil were lower dur- 
ing the first week of the year following Esso Standard’s 
0.125¢c reduction to 8.25c, but prices for other products 
generally were unchanged. 

Several sales were reported, but most sources said 
inquiries were relatively light with the possible excep- 
tion of low octane gasoline requirements for export to 
Europe. 

The Esso gas oil reduction applied also to 48-52 D.I. 
which was lowered 0.125c to 8.125c. Another supplier 
reported he was withdrawing his price of 10c for 43-47 
and 48-52 D.I. material; at the end of the week sellers 
quoted gas oil prices ranging upward from 8c for these 
two grades. One T2 cargo of 48-52 D.I. was reported 
sold for export late February with price to be based on 
“Oilgram date of lifting.” 

Notable flat price sales included a T2 quantity of 70 
oct. leaded gasoline at 10c and a T2 of 5-jump premium 
gasoline at 12c; the seller of the gasoline reported both 
cargoes were scheduled for lifting late January. 

With exception of kerosine, offerings of all products 
were reported readily available in cargo quantities. To 
other than regular customers, 70 oct. generally was re- 
ported held for 10.5¢ and 5-jump regular-grade for 10.75c. 
Prices for gas oils and residual fuels continued rela- 
tively weak. 

Although cargo lots of kerosine still were hard to find, 
less-than-cargo quantities were reported available by 
some sellers who said their upriver barge business had 
been especially poor for this season. 
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CENTRAL MICHIGAN 


Lower Prices to Jobbers Become General 


Five refiners reported price reductions to jobbers rang- 
ing from 0.25 to 1c per gal. for all grades of fuel oil in 
the first week of the new year. The fuel oil supply pic- 
ture, however, continued to vary greatly among Central 
Michigan refiners as mild weather brought offerings of 
domestic fuels into open market at reduced prices. Nev- 
ertheless, some refiners said they were operating from 
low working stocks. 

Easing of crude supplies in the state and abandon- 
ment of crude oil premium payments resulted in one re- 
finer’s re-entry into market with a partial list of prod- 
ucts. 

Biggest price reductions were on UGI gas oil and No. 
6 fuel, down 1c and 0.5c, respectively, on the lows when 
refiner reported like reductions in his quotations for the 
two products. Prices for UGI ranged from 9 to IIc; 
No. 6, 8.25 to 9.75c, FOB Central Michigan. Prices re- 
ported for other products were: Range oil 12 to 13c, 46- 
49 kerosine 12.25 to 13c, No. 1 prime white 12 to 12.5c, 
No. 2 11.5 to 11.75c and No. 3 fuel 11 to 11.75c. 


WESTERN PENNA. 
Export Demand for Lube Oil Remains Quiet 


Foreign demand for lubricating oils which reportedly 
holds the key to improvement in the lube sales pictur¢ 
showed little signs of improvement in Western Penna 
during the past week. On the bright side, however, 
there were indications of some increase in demand from 
domestic buyers attracted by current prices. 

While a pickup in foreign calls for wax was noted by 
some sources, wax prices continued weak with frequent 
price shading reported. Gasoline demand generally was 
said to be spotty and prices for 74-76 oct. were off 0.5c 
per gal. in the lower field. Backing up of light fuels 
due to the unseasonably warm weather was reported by 
some sources. 

Most reports told of extremely light export shipments 
of lubricating oils generally. On the other hand, one re- 
finer said he had received numerous inquiries for cylinder 
oils. He disclosed the sale of 2 cars of 630 flash stock 
to an export buyer at 29c per gal. Prices for 630 flash 
reported by other refiners ranged up to 35c. 

The spurt in domestic lube demand came mainly from 
former customers, particularly jobbers in the West and 
Northwest who had been out of the Pennsylvania mar- 
ket for several months. 

A refiner said he had sold “several hundred tons” ot 
white crude scale wax to a New York broker for export 
He declined to disclose the sales price but said it was 
“under 5c per lb.” Prices for 122-6 white crude scal 
reported by other refiners ranged from 5 to 5.75c. 

Reduction of 0.5c to 11.5c per gal. in his price for 
74-76 oct. gasoline, reported by a lower field refiner 
dropped the price range for the product by the sam« 
amount. Refiner said that the downward revision was 
necessary to bring his quotation “in line with the de- 
livered prices being paid by branded distributors” in the 
area. 





Crude Oil Prices 
No changes in crude oil prices reported during 
week ended Jan. 8. See Dec. 29 NPN, p. 42-43, 
for complete schedules. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 





Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting. oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners. by pipeline termina! operators, and by 
tanker termina! operators; for current sales 
and shipments: for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminalis; in cents 
per gal., except per bbi. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
orted; reported as received by OJLGRAM and 

National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OJILGRAM 
Price Service invoice 

For complete price service delivered daily 
from nearest OII.GRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
and (13), Ohio. Annual subscription rate in 

. 8.2 $150 per year, payable in advance. 


Refinery & Terminal Prices 


Gasoline 
Prices in Effect 
Jan. 10 Jan, 3 
OKLAHOMA (Group 3) 
78-80 Oct 
_.(Prem.) ..(1)11-11.75(1 (1)11-12(1) 
73-75 Oct 


Reg a (3)10.25-10 625(1)(3)10.25-10.75(1) 
0 Oct.& below: 1)9.¢ 2) (1)9.625—-10(2) 
MID-W ESTERN (Group 3 basis) 

78-80 Oct 

(Prem. ) (2)11.125-11.75(2)°(1)11.125-11.75(2) 
73-75 Oc Se 





(2)10.25-10.75(1)(2)10.2 
S75(1) 


i ee 5-10.75(2) 
63 66 Oct. 9.875(1) 
60 Oct. & 


below ....(1)9.5-10.25(1) (1)9.5-10.25(1) 


N. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
S-SU Oct 

(Prem. ) - -€2)11.8-13.175(1) (2)11.8-13.341) 
73- a5 Oct. 

(Reg (2)10.75-11.175(1) (2)10.75-11.3(1) 


60 Oct & below (1) 16 10.541) (1)10-10.5/1) 
W. TEX. (For shpt. to Tex. & N.M 


iS-S0 Oct 


(Prem ) (1)11.375-11.75(2) (1)11.375-11.75 


- Gest’ns.) 


73-75 Oct. ) a 
g3568 get TG aaegy 20,3 10.7502) 
48-80 Oct. . (2)11-3-12(1) (2)11.5-12(1) 
60 Oct.& below(2)9. 7510511) (ayn Gdn 


: wi 2) 10.5(1) 
CENT. W, TEX, (Truck Transpt.) <i 


78-80 Oct 

(Prem.) (1)11.5-11.75(1) (1)11.5 7 
73-750ct (Reg 9(1)10.5-10 75(1)(1)10-bcr0 qean} 
63-66 Oct 10.2541) 10.2541) 
60 Oct.& belows1)10 10.4(1) (1)10-10.4(1) 
AKK. a shipment to Ark. & La.) 
7T8-SO Oc 
_, (Prem. ) a 11.5(1) 11.5(1) 
(3-75 Oct Reg. 10.5(1) 10.5(1) 
60 Oct.& below, 

unleaded , 9.75(1) 9.75(1) 
wy (For Kansas destinations only) 

8-<0 Oc 
_,(Prem.) ..(1)11.7-12.75(1) (1)11.7-12.75(1) 
73-75 Oct Reg (1)10.7-11.75(1) (1)10.7-11.75(1) 
60 Oct.& below(1)10—-11(1) (1)10-11(1) 
WESTERN PENNA, 
Bradford-Warren: 
74-76 Oct. Reg 12(2) 12(2) 
Other districts: 
74-76 Oct. Reg. (1)11.5-13(2) (1)11.5-13(2) 


CENTRAL MICHIGAN (FOB Central Michi- 
fan refineries. ) 
U.S. Mctor: 
78-S0 Oct. 
(Prem.) (1)13.25-15(1) (1 
73-75 Oct. Reg. (1)12—-13.75(1) (1 
Str. run gaso- 


line, excl. 

Detroit 

shpt. .....(1)11-12.5(2) (1)11-12.5(2) 
Correct for Jan. 3 also; shown incorrectly 
Jan. 5 NPN 


OHI0—Quotations of S.O. Ohio for delivery 
tv Ohio points: 
73-75 Oct.. 14.75 14.75 


January 12, 1949 


SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding 
public quotations or the pesting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect 
CALIFORNIA 
Los Angeles dist. : 
80-82 Oct. 
(Prem.) (1)14.85-16.1(1) (1)14.85-16.1(1) 
74-76 Oct. 


Jan. 10 Jan. 3 


(Reg.) .(1)13.35-13.6(3) (1)13.35—-13.6(3) 
San Fran. dist.: 
80-82 Oct. 
(Prem.) (1)15.35-16.6(1) (1)15.35-16.6(1) 
74-76 Oct. 
(Reg. ) . (1)13.85-14.1(1) (1)13.85—14.1(1) 
San Joaquin Valley: 
80-82 Oct. 


Go) (1)15.35-16.6(1) (1)15.35-16.6(1) 
(Reg.) .(1)13.85-14.1(1) (1)13.85—14.1(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 


41-43 w.w. . 
kero, .....(4)9.25-9.5(2) (3)9.25-9.625(1) 
42-44 ww, .(4)9.20—-9.1501) (3)9.20-9.515¢1) 


Range oil ..(2)9.125-9.3/5(1)(2)9.125-9.379(1) 
So a abuve 

D.I. diesel. (1)8.5-9.875(1) (1)9-9.875(1) 
No. 1 p.w...(3)8.875-9.3/45(1) (1)58.875-9.3/5(1) 
No. 1 straw. (4)8.875-9.125(1) (1)8.815-9.25(4) 
No. 2 straw.(4)8.5—-9(3) (3)8.5-9(4) 


No. 6 . -(1)$1.35-2.31(1) (1)$1.35-2.31(1) 
14-16 grav. 

fuel ...cee $2.0011) $2.00(1) 
MIDWESTERN ‘Group 3 basis) 
41-43 w.w...(1)9.125-9.625(1) (1)9.125-9.625(2) 
42-44 w.w...(2)9.20-9.75(2) 3 =(1)9.25-9.57501) 


tange oil -(1)9.125-9.25(2) (1)9.125-9.25(2) 


od & above 


D.I. diesel. (2)9.5-9.875(2) (1)9.5—-9.875(2) 
No. 1 p.w (4)8.875-9.125(2)° (4)8.875-9.125(2) 
No. 2 straw.(2)8.5—9(2) (1)8.5-9¢2) 
ee DB séeese (1)8.25—-8.625(1) (1)8.25—-8.625(1) 
No. 6 ..(1)$1.40-2.00(1) (1)$1.40-2.00(1) 


. Correct for Jan. 3 also; shown incorrectly 
in Jan. 5 NPN 
CHitc AGO— FOB Chicago district refineries & 


p.l. terminals; all fuel oil prices in cnt, per 


gal.) 
Sa» & above 

D.I, diesel. 11.2(1) _°11.2(1) 
No. 6 fuel... 7i1) 71) 
N. TEA. «(For shpt. te Tex. & N.M. dest’ns.) 
41-43 ww (19 6-8 62511) (1/9 6-8.625(1) 
42-44 ww... ues 1012) 
58 D.I .- +4199 35-1001) (1)9.6-10(1) 
No. 6 fuel.. $1.4uU61) $1.40(1) 


° Correct for Jan. 3 also; shown incorrectly 
in previous issues of NPN 

*° Correct for Jan, 3 also; shown incorrectly 
in Dec. 29, Jan. 5 NPN 
No. 2 straw Bile 911) 
W. TEX. (For shpt. te Tex. & N.M. dest’ns.) 


41-43 ww ¥y.5¢1) 9.541) 
42-44 ww 10.5(1) 10.541) 
Nu. 1 straw 9.2512) 9.2512) 


No. 2 straw.(3)9-9.25(1) 
No 3 os S.75+1) 
No. 6 fuel... $2.4011) 
hk. TRA. (Truek truspt.) 
41-43 ww (2:9.25-0.5(2) (2)9.25-9.5(2) 
42-44 ww (2)9.5-9.75(1) (2)9.5-8.75(1) 
Ss & above 

D.1, diesel. (1)9-9.5(1) (1)9-9.5(1) 
No. 2 fuel ¥.26+2) ¥.2612) 
No. 6 fuel. ..(1)$1.90-2.55(1) (1)$1.90—-2.55(1) 
CENT. W. TEA, «(Truck trnspt.) 


(3)9-9.25(1) 
S.7541) 


$2.40(1) 


41-43 ww .(1)9.375-9.5¢1) (1)9.375-0.5(1) 
58 & abv. D.I. 

Diesel ‘ 9.25(1) 9.2511) 
U.G.1, gas oil 8.541) 8.511) 
No. 1 fuel... 9.2511) 9.2541) 


No. 2 fuel... 911) gil) 

No. 3 fuel... &.75(1) 8.7511) 
No. 6 fuel... $2.67(1) $2.67(1) 
KANSAS (For Kansas destinations only) 


42-44 wW.w (1)9.625-10.75(1) (1)9.625-10.75(1) 
55 @& abv. D.I 

Diesel (2)9.75-10.25(1) (1)9.75—-10.25(1) 
No. 1 fuel...(1)9.25-10.25(1) (199. 25-10.25(1) 
No. 2 fuel...(1)8.75-—9.75(2) °(1)8.75-9.75(2) 


No. 6 fuel .(1)$1.60-2.00¢01) (€1)5$1.60-2.0011) 
° Effective Jan. 3; shown incorrectly in Jan 


5 NPN 
AKK, (Fer shipment to Ark. and La.) 
42-44 w.w : 1.375(1) 9.375 (1) 
Tractor fuel 9.75(1) 9.75(1) 
Diese! fuel 52 

& below 8.75(1) 8.75(1) 
Diesel fuel 58 

& above .. 9(1) 9(1) 
No. 2 fuel... 8.625(1) 8.625(1) 
No. 3 fuel... 8.375(1) 8.375(1) 


WESTEKN PENNA. 
Brad ford-Warresa : 


45 ww. ~» «€1)911.26-12(1) (1)11.25-12(1) 
No. 1 fuel.. 11.95(1) 11.95(1) 

No. 2 fuel. “C1 7 “wend (1)11-11.95(1) 
No. 3 fuel. 11(1) 

36-40 gravity 1 9502) 11.95(1) 
Other districts: 

45 w.w. ....(1)11.26-12.5(1) tt a Ws he 
47 w.w, ....(1)12-12.5(2) (1)12-12.5(2) 
No, 1 fuel. -(1)11.25-12.5(1) (1)11. 25—12.5(1) 
No. 2 fuel... .(2)11-12.5(1) (2)11-12.5(1) 


No. 3 fuel. ..(1)11-12(1) (1)11-12(1) 
36-40 gravity(2)11-125(1) (2)11-12.5(1) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 


Range oil .(2)12-13(1) (2)12-13(1) 
46-49 w.w. 

kero. .....(1)12.25-13(2) (1)12.25-13(2) 
Py. 


distillate 
No. 2 light. . 


straw 


(4)12-12.5(2) 


(1)12-13(1) 
(4)11.5-11.75(1) (4)11.5-11.75(1) 


j 


Prices in Effect Jan. 10 Jan. 3 
No. 3 straw. (2)11-11.75(2) (1)11-12(2) 
U.G.I, gas oil(1)9-11(1) (3)10-11(1) 
No, 5 fuel...(1)9.25~-10.25(1) 3) 2.26 10.25(1) 
No. 6 fuel (1)8.25-9.75(2) (1 75—9.75(2) 
OH1IO— Quotations of 8.0. Ohio tee delivery to 
Ohio points: 
Kerosine .... 12.9 12.9 
CALIFORNIA 
San Joaquin Valley: 
40-43 w.w. .(1)12.6-15.6(1) 
Heavy fuel... $2.40(2) 
Light fuel 

(PS 300).. $2.60(2) 

-(1)10-11.5(1) 


(1)12.6-15.6(1) 
$2.40(2) 
$2.60(2) 

Diesel fuel 
(PS 200). 


(1)10-11.5(1) 
Stove dist 


(PS 100). .(1)11.5-13(1) (1)11.5-13(1) 
Los Angeles: 
40-43 w.w .(1)12.1-15.1(2) (1)12.1-15.1(2) 


Heavy fuel 


(PS 400). .(2)$2.25-2.35(2) (2)$2.25-—2.35(2) 
Lignt fuel . 
(PS 300).. $2.55(4) $2.55(4) 
Diesel Frel 
(PS 200)..(1)9.5—-11(1) (1)9.5-11(1) 


Stove dist 
(PS 100). .(1)10.7-12.5(1) 
San Ff ranciscu 
40-43. w.w...(1)12.6-15.6(1) (1)12.6-15.6(1) 
Heavy fuel 
(PS 400). 
Light fuel 
(PS 300). 
Diesel fuel 
(PS 200). 
Stove dist. 
(PS 100)..(1)11.5-13.3(1) (1)11.5-13.3(1) 


(1)10.7-12.5(1) 


.(1)$2.30-2.40(1) (1)$2.30-2.40(1) 


7) 


.(1)$2.60-2.73(1) (1)$2.60—-2.73(1) 


.(1)10—-11.8¢1) (1)10-11.8(¢1) 


Lubricating Oils 
WESTERN PENNA, 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only 


em OUS NEUTRALS—No, 3 col. Vis. at 70° 


ose Vis. (180 at 100°) 420- 425 a. 


0 p.t (1)27.5-3 (1) (1 3.8 38.501) 
10 p.t - (1)26.5-3 4 il) (1) 34.501) 
lo p.t (1)2 (1) (1) : 6.9¢1) 
25 p.t 24-26 24-26 
lov Vis, (143 at lou* 400-405 f 
0 p = «1)2 " 6.511) (1)27.5 6.501) 
10 p.t (1)24 »( 1) (1)26.5 5¢1) 
- Be (1 1.5¢1) (1)25.5-34.5¢1) 
t 22-24 





CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 f., No 
8 col. 
10 p.t , (1)28.5—-40.501) (1 (0.540.501) 


15 p.t »* (1)27.5-—39.5(1) (1)29.5-39.501) 

OS Mite «« 26-29 6-29 

600 5.R 
filter’ bl 2 

650 S.R . 26-32 6—32 

600 fl . 28-33 s 

630 fl , 29 

MID(¢ ONTINENT L 1 BES 

(FOB Tulsa basis Bright stock, vis. at 210°. 

Neutrals are 0-10 p.p. oils, vis. at 100°; 15- 

25 p.p. viscous neutrals generally are quoted 

0.5¢ under 0-10 p.p. oils; 15-25 p.p. nonviscous 

oils generally are quoted 0.25c under 0-10 p.p 

oils) 

Neutral Oils-Conventional 

Pale Oils Col, 








60-85 vis 2.(3)10.25-11(1) (3)10.25—11(1) 
86-110 vis. 2(2)10.75-11.25(1)(2)10.75-11.25(1) 
150 vis. 3 (2915-1611) (2)15-16(1) 
180 vis. 3.(3)16-16.5(1) (3)16-16.5(1) 
200 vis. 3.(4)16-17(1) (4)16 17(1) 
250 vis, 3.(3)17-18(1) (3)17-18(1) 
280 vis. 3.(3)18-19(1) (3)18-19(1) 
300 vis 3.(2)19-20(1) (2)19-20(1) 
Red Olls Col, 
200 vis 5. 16(2) 16(2) 

300 vis 5 19(1) 19(1) 
Cylinder Stocks: 
600 s.r., olive 

SOG ».tees 21(2 21(2) 
Black Oljl : 18.5(1) 18.5(1) 
Bright Stock-Conventional 

2 vis ye 
10-! 25 p.p 31(1) 31(1) 
150-160 vis, D: 

0-10 p.p . .(3)26-28(1) (1)26-28(2) 
10-25 p.p (2)26-26.5(1) (1) 28(1) 
150-160 vis. E 27(1 27(1) 
129 vis. D: 

0-10 p.p .(1)25—-27(2) (1)25-—27(2) 


Bricht Stock—Solvent 
150-160 vis. 0-10 

p.p., 95 v.i.(1)34-36(1) (1)34-36(1) 
Neutral Oils—Solvent 
170-180 vis., 

SS VL, esee 27(1) 27(1) 
200-210 vis., 

0-95 v.i.. 
300 vis.. 

95 i 24(1) 24(1) 
soU TH “?WEXAS (Neutral Oils) 

(Vis. at 100° F FOB refineries for domestic 
and/or export shipment.) 

PALF OILS: 

vis. COLOR 

100 1%-2%. .(2)9.5-11(2) 
200 No. 2-3. .(4)12-13.5(1) 
300 Ne. 2-3. .(5)13-14.5(1) 
500 No. 

2%-3% ...(4)14—-15.5(1) 
750 No. 3-4. .(4)15-16.5(1) (4)15-16.5(1) 
1200 No. 3-4. (8)16—17.5(1) (5)16-17.5(1) 
2000 No, 4..(4)17-18.5(1) (4)17-18.5(1) 

(Continued on next page) 


-€1)22-27(1) (1)22-27(1 


(2)9.5-11(2) 
(4)12-13.5(1) 
(5)13-14.541) 


(4)14~-15.5(1) 


51 








Oil Price Section 









Prices in Effect dan. 10 Jan, 3 


100 No. 5-6. (2)9.5-11(1) (2)9.5-11(1) 
200 No. 5-6.(4)12-13.5(1) (4)12-13.5(1) 
300 No. 5-6. (5)13-14.5(1) (5)13-14.5(1) 


500 No. 5-6. (4)14-15.5(1) (4)14~15.5(1) 
750 No. 5-6. (4)15-16.5(1) (4)15~-16.5(1) 
750 No. 5-6. (4)15-16.5(1) (4)15-16.5(1) 
1200 No. 5-6.(5)16-17.5(1) (5)16-17.5(1) 
2000 No. 5-6.(3)17-18.5(2) (3)17-18.5(2) 


CHICAGO (From Mid-Continent p.l, crude) 
Neutral oils vis. at 100° F. 0 to 10 pp. 


Pale Oils: 

Vis. Color 

60-85—No. 2 11.75(1) 11.75(1) 
86-100—No, 2 12.25(1) 12.25(1) 
150—No, 3. 16.5(1) 16.5(1) 
180—No, 3... 17.5(1) 17.5(1) 
200—No, 3 17.5(1) 17.5(1) 
250—No. 2 18.5(1) 18.5(1) 
Red Oils: 

180—No. 5 17.5(1) 17.5(1) 
200—No. 5 17.51) 17.5(1) 
260—No. 5 .. 18.5(1) 18.5(1) 
280—No. 5... 19.5(1) 19.5(1) 
300—No. 5 20.5(1) 20.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ lower. 


ramen Steam wth (Viscosity at =e") 
19.5(1) 1! 


5( 
epee 20. 5(1) 20.5 (1) 
er 21.5(1) 21.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 29.5(1) 29.5(1) 
15 to 25 p.p. 29(1) 29(1) 
30 to 40 p.p 28.5(1) 28.5(1) 
E filtered 


Cyl. Stock 21.51) 21.5(1) 
Note: To obtain prices delivered in Chicago 
add 0.6c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
~~ GROTP 3 


Grade 26-70 8.5(Sales) S.5¢(Sale) 
FOB BRECKENRIDGE 
Grade 26-70 . . 8(Quote) 8 (Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


In- Com- Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 


N.Y. Harbor.. 9(2) 9(1) 9(1) 9(1) 
Philadelphia .. 9(2) ‘eae 

Baltimore ... 9(1) aeed eae 
Hastings, W. Va.8.25(1) .... 8.25(1) 
New . ccenmeaney nes ere eer 
re 9(1) coe OER) 
(a) Tank cars only. 


Naphthas and Solvents 


(FOB Group 3) 
Stoddard 

solvent (4)10.875-11.625(1) (4)10.875-11.625(1) 
Cleaners 

mpth. (4)11.375-12.125(1) (4)11.375-12.125(1) 
V.M.&P. 

Npth. (6)11.375-12.125(1) (6)11.375-12.125(1) 
Mineral 

Spirits. (5)10.375-11.125(1) (5)10.875-11.125(1) 
Rubber 

solv. .(1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 

dil. . (3)11.625-12.625(1) (3)11.625-12.625(1) 
Benzo! * ail. (2)12.125-12.55(1) (2)12.125-12.55(1) 
WESTERN PENNA. 
Other Districts: 
Untreated Npth. 12.5(1) 12.5(1) 
Stoddard Solv. (3)13-14(1) (3)18—14(1) 
OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 
VM&P Naphbtha, Mineral 
Spirits & Stoddard 


Solvent ..... 16 16 
Rubber solvent 15.5 15.5 
E. TEXAS (Truck Trnspt.) 

Stoddard 


solv. ....(1)10.75-11.25(1) (1)10.75-11.25(1) 
KANSAS (For Kan. Dest’n, only) 
Stoddard 

Solv. .(1)11.375-12.375(1) (1)11.375-12.375(1) 


WAX 
WESTERN PENNA, (Bbis, C.L.) 
White Crude Scale: ae 
122-124 A.m.p.(2)5-5.75(1) (2)5-5.75(2) 
124-126 A.m.p.(2)5—5.75(1) (2)5-5.75(2) 
CHICAGO (FOB Chicago District refinery of 
one refiner in bags or 100 lb. cartons, carloads 
Carloads, slabs loose, 0.7c less. Melting points 
are EMP (ASTM methods); add 3° F. to con- 
vert into AMP. 





Fully refined: a 
122-124 z.2 7.7 
125-127 ..... 7.8 7.8 
1237-120 ..... 8 8 
130-132 8.05 8.05 
132-134 ..... 8.3 8.3 
éeeun 8.7 8.7 


Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 





Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Prices are of refiners, 
FOB their terminals. Ships’ 


78-80 Oct. 
Prem. 
District Gasoline** 
N. Y. Harbor 
do barges 
Albany . 
Baltimore 
do barges 
3aton Rouge 11 
do barges 11 
Boston “ 
Charleston 
Corpus C hristi. . 
Houston _ (1)12-13¢1) 
do barges mee 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 
do barges 
Norfolk 
Pensacola 
Philadelphia 
do barges 
Port Everglades 
Portland 
Providence 
Savannah 
Tampa 
Ww —_ crs 
N 


, wa on & since Dee 


Kerosine— Gas-House 
No. 1 Fuel No, 2 Fuel Gas Ol 
N. Y. Harbor 10.3(15) 9.1(17) (1)9.2-9.5(1) 
do barges 10.2415) 9(18) 9.4111 
Albany ... .(6)10.4-10.7(2) (1)9.2-9.5(1) 9.711) 
Baltimore (10)10.3-10.5(1) (10)9.1-9.4(2) 9.241) 
do barges.. 10.2(3) 9(6) 
3aton Rouge 9.7(1) 8.5(1) 
do barges 9.7(1) 8.5(1) 
Boston (13)10.4-10.5(1) (13)9.2-9.301) 4.611) 
Charleston. (1)10.1-10.7(1) (4)9.2-9.7(1) 
Houston .....(1)9.125-10.25(2) (3)9-9.5(1) 
do barges. .(1)9.75-10.541) 5-9(1) 
Jacksonville (7)10.7-11.375(1) (6)10.3-10.8(1) 
Miami ° ..(5)10.7-10.85(1) 10.344) 
Mobile 10.714) 10.341) 
New Haven (7)10.4-10.5(1) (6)9.4-9.5(2) 
New Orleans. (2)9.7-10.113) (1)8.85-9.3(1) 
do barges. .(1)9.7-10.5(1) 19-9.25(1) 
Norfolk (5)10.3-10.7¢1) 19-9.3(2) 9.1(1) 
Pensacola (1)10.5-10.801) 
Philadelphia (8)10.3-10.501) (7)9.1-9.4(2) 9.2(1) 
do barges 10.2(5) 9(7) 
Pt. Everglades(6)10.7-10.85(1) 10.314) 
Portland (7)10.4-10.501) (7)9.3-9.4(1) 4 7i1) 
Providence (8)10.4-10.541) (8)9,2-9.341) 9.611) 
Savannah (7)10.7-10.85(1) 10.344) 
Tampa (8)10.7-10.8501) 10.347) 
Wilmington 
NWN, Cc (6)10.2-10.5(2) 399.2-9.501) 
No. 6 Fuel Bunker © Fuel 
No. 6 Fuel Barges Ships’ Bunkers 
N. Y. Harbor (8)$2.58-2.65(1) (11)$2.55-2.65(1) $2.55(8) 
Albany . 3.0001) 3.0011) < 00(1) 
Zaltimore . 2? 5S8(3) 2.55(3) 29.55(2) 
3aton Rouge 2.08(1) 2.05(1) 2.05(1) 
Boston 2.605(6) 2 575(2) (1)2.575- 
Charleston 2.51(2) 2.4813) 2 18(2) 
Corpus Christ 2.0811) 2.0511) 2.05(2 
Houston (2)2.05-2.1001 2.0515) 2.05(4) 
Jacksonville 2.5415) 2.5116) 2.515) 
Miami . 2.53(1) 2.5011) 2.50(1) 
New Haven 2.585(2) 2.58513) 2 585(2) 
New Orleans (1)2.05-2.08S(2 2.05-2.6311) (2)2.05-2 
Norfolk 2.5513) (4)2.52-3.07(1) 2.52(3) 
Pensacola ' ae 
Philadelphia (3)2.58-2.60(5) 2.55(8) 2.55(7) 
Port Everglades 2.4912) 2.4612 2 46(2 
Portland 2.605(2) 2.575(1 2.575(1) 
Providence 2.5863) 12.55-2.58(1 . 99(2) 
Savannah 2.5413) 2.5113) 2.5103 
Tampa 2.41144) 2.3815) 2.3814) 


a ae 


** Motor Method & Research octane ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 
points above Motor Method rating 


(Additional Gulf Coast prices on page 5: 


bunkers prices 
78-80 Oct. 
Gasoline+ 


(1)12-13.4(1) 
(1)11.9-13.3(1) 


Co He bat et pe Bt 


Pet tet pk et tt 


(2)11.85-12.25(2) 
3; shown incorrectly in previous 


Atlantic & Gulf Coasts 


FOB their refineries & tanker terminals, and of tanker terminal operators, 
are exclusive of lighterage. 


14(1) 
1) 


3.75-14.05(1) 1 
1.8-13.5(1) 13( 
1.4-13.15(¢1) . 
2-14.6(1) 13.8(1) 
1.6-1: 13.25 
2- 

2. 

2- 12(1) 
2 12.8¢ 

, 4 12.8( 
2 12.8( 

4 14(1) 
2 

1 13.4(1) 
2. 

3. 14.2(1) 
3. 

2 12 

3. 13. 

3 13 

2 12. 

2 12 








78-80 Oct. 
Prem. Prem. 
Gasolinet+ 


1 
1 
1 
1 
1 
1 
1 
1 
41)10.5-10.875(1) 1 
1 
1 
1 
1 
1 
1 
1 
1 
1 


13.25(1) 





Prices in effect Jan. 10. 


74-76 Oct. 


Reg. Reg. 
Gasoline** Gasolinet 


(1)11-12.4(1) 

(1)10.9-11.9(1) 
(4)12.3-12.8(1) 
(1)10.8-12.3(¢1) 
(1)10.4-11.9(1) 


(1)11-12.6(1) 
(2)10.6-11.5¢1) 
1(2) 

(1 (1)11-12.501) 
(1)11-11.501) 
(7)11.8-12.25(1 
(4)11.8-12.25(1 

1.8(3) 

2.5(3) 

-19.75¢1 1.5(1) 

1.541) 
(1)10.8-11.4(1 


1 

2-12.7(2) 
1.9-12.6(1 
1.8-12.25(1 
2.34) 


2.3(5) 


(2)10.85-11.25¢ 


NPN 
No. 5 Fuel No. 5 Fuel 
(0-10 p.t.) (15-60 p.t.) 
40(1) $2.75(1) 
40(1 2.72(1) 
2.7541) 
2 72 1 
20561 10901 
(1)2.69-3.02 
(2)2.85 00 
09401 
lesel O11 Diesel Ot) 
Ships’ Bunkers Shere Plants 
(3)$3.95-4.04(2) (4)9.5-9.601 
(1)9.6-9.7(2 
3.9512) (1)9.5-9.8(2 
9(1) 
3.9901 (3)9.6-10.2¢1 
3.95(1) 9.4(2) 
-3.89(1 
1-3. 65(1) (4)9.25-9.5(2 
9(2) 10.315) 
(3)9.8-10.2161 
3S 1 (1)9.3-9.42 
95(1 (1)9.4-9.741 
. 1 1)9.4-9.6(1 
2(1 : 


3.9501 


+ Research octane rating 


+t Research octane rating is minimum of 10 





78-SO Oct. Ethyl 

74-76 Oct, (11 
Kerosine em ; we 
Diesel Fuel 

Se.” ererrerrrrere 

No. 2 Fuel ..... nate 
No. 3 Fuel cone ite 

No. 5 Fuel ...cccccsces : 
No. 6 Fuel .....- ow eke 





Lake Port Terminal Prices 


Prices in Effect Jan. 


Buffalo Cleveiand 
$(1) 
‘ (1) 
10.15(1) 
7(1) 9.75(1) 


{ 
1 ( 
(1)9.05—-9 .45(1) ( 
(1)8.8-9.2(1) ( 


NATIONAL PETROLEUM NEW 





Refinery & Terminal Prices (Continued) Oil Price Section 








SPECIAL NOTICE 


° Owing to present short supply of many products, some sellers are withholding public quotations 
NPN Gasoline Index or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Dealer Tank 
nae . ea” 
sents Per . . 
—— a ai oe a Gulf Coast—Cargoes, -Domestic & Export, All Ports 
San noe 14 50 . = Cargo prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only to other 


refiners, export agents, or tanker terminal operators The figure in parentheses after each price 








Dealer index is an average of ‘‘un- indicates the number of companies quoting that price Prices in Effect Jan. 10, 
| divided’’ dealer prices, ex-tax, in 50 
| cities. Aviation Gasoline 
Tank car index is weighted average Grade 115/145 (AN-F-48) fsb £Uds BERR eW Os 0 18(1) 
of following wholesale markets for Grade 100/130 (AN-F-48) ... 3 16.25(1)-16.75(1 
j regular-grade gasoline, FOB refineries Grade 91/98 (AN-F-48) 14.75(1)-15.75(1 
or terminals: Okla., Mid-Western, W. ~ Grade 80 (AN-F-48) : 14.75(1) 
Penna., Calif., N. Y. Harbor, Philadel- 
| phia, Jacksonville, Boston and Gulf Motor Gasoline Leaded 
Coast. *78-80 Oct, (Premium) ‘ 11.25(1)-11.5(1) 
t78-80 Oct. (Premium) 11.75-12(2)—12.5(1) 
tT78-80 Oct. (Premium) 12(1)-12.25(1)-12.5(1 
*74-76 Oct. (Regular) 9 .541)-10(1)-10.75(2)-—12(2 
+74-76 Oct. (Regular) 9.5(1)—-10.5(1)—11(2)—11 .5(1)—-12(1) 
m o 70-72 Oct 7 9(1)-9.5(1)-1001 10.5¢1)-—11¢1)-11.501 1241) 
Mid-Continent Lubes ; ' 
* Motor Method & Research octane ratings are approximately same. 
(At Gulf; in packages, FAS, New Orleans. t Research octane rating is minimum of 5 points above Motor Method rating 


in bulk, FOB terminals) ++ Research octane rating is minimum of 10 noints above Motor Method rating 

















Prices in Effect Jan. 10 Low of this range correct on & since Dec. 27 
Bright Stock Steel Drums Bulk Kerosine & Light Fuels 
D color, Vis. at 210° . ay : =” 41-43 kerosine ....... 9(3)—9 .75(1)—10(1)-—10.5(1 
50 vis., 0-10 p.p.(1)39.5-43(1) (1)28.5-30.8(1) No. 2 Fuel 7.75(3)—-8(2)-8 .5(1)-911) 
Neutral Oil Coly — 2 o. CON é ‘ 
200 vis. 3. eee6 18.8(1) Diese! & Gas Oils 
43-47 Diesel index 8(3)-8.125(1) ” 
Wax 48-52 Diesel index S(1) : 12511) : 25(2 "rs 7541 
53-57 Diesel index 8 .25(1)-8 .375¢(1)-8 . 54 
Melting points are AMP, 3° higher than . - , 
EMP. Prices are for carload lots. Domestic Menvy Fuste—Onegecs on nts) ae. watt) 
prices are FOB refinery; scale in bags or No. 5 Fuel, 0-10 p.t "s2 00(8)-2 08/1)=-2.50¢ 4) 
bbis.; fully refined, slabs loose. Export prices Bunker C Fuel .... . 2.0: 2.: 
are FAS; scale in bags or bbis.; fully refined x “ - 
in bags or cartons. Heavy Fuels—Ships’ Bunkers (ex lighterage) $3.15(1)-3.36(3)-3.40(1 
s P . ow 2 rrav. heavy Diesel . 7 $3.15 )-~3 .36(3)-3 .40(1) 
Prices in Effect Jan. 10 os Gras ‘ FP cheve Diesel 3 .61(3)—3 oe Ly 89(1) 
New Orleans N.Y. N.Y. Bunker C Fuel : $2.05(10)-2.11(1)-2.50(1 
Crude Scale Export Domestic Export 
22-4 wl er (1)5-5.501) : — . . 
124-6 wh. 5.3(1) (1)5-5.5¢1) (1)5.28-6.25(1) Aviation Gasoline & Jet Propulsion Fuel 
Fully Refined: Prices in Effect om. - 
123-3 4. nee (2)6.9-6.96(1) ose (Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN 
7 - 8(1) (1 )6.96-7( 2) (1 ag -a-eete) F-48, unless otherwise noted, jet fuel meets AN-F-32.) 
28- 96-7.1(2 .7-8. . : 
130-32 * B3t1p (7302) : (1)8-8.25019 , Aviation Gasol 
133-5 .. 8.35(1) (1)7.26-7.35(2) (1)8.1-8.3(1) District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 = Jet Fuel(JP-1-2) 
5-7». 8.6(1) 7.6(2) (1)8.3-8.55(1) 5 (3 (2)16.6-16.7(1) (1)15.7-15.85(1 
138-40 .9(1)  (1)7.86-8(2)  (1)8.4-8.95(1) ee, 19.85(1) eM et hate +7 Tee 
43-5 .. 10.1(1) (1)8.63-9.1(1) (1)9.4-10.05(1) ons "9 aoe mek Se 17.8(1) 
148-50 .12.5(1)  ~—-11.5(1) 12.45(1) cea, ee. os tees ia'302) i6'6(1) - 
Baltimore, Md... .... 18.1(2) (2)16.6-16.7(1) (1)15.7-15.85(1) 
Naphth Sertetion se. ua? SR ss 
Charleston, 8. : aan f r 5.75 i 
Bs ” New Orleans, La. 18.75(1) 17(2) 15.5(2) 14.75(1) 10.45(1) 
Prices in Effect Jan. 10 (Baton Rouge) 2 = Te ons 
Houston, Tex 18 (2 17«3) 15.5¢3) 14.75(2 10.4541 
V.M.&P. ee ouston e) ; 75(2 7(3 
Naphtha Spirits 
New York Tanker Market Report 
Philadelpht “pease 1st4> 1405. Supplied by Dietze Inc., New York, N. Y., oil & a brokers & tank steamer chartering 
Reithnate ss 1 13.5(4) agents. Wherever reference is made to USMC, it is to be considered the USMC rate in effect June 
Boston seeeae 15.5(4) 14.5(5) 30, 1948 for vessels over 14,000 TDW. The rates shown under the headings ‘‘Last Paid’’ & ‘‘Owners 
Providence ..... : 14.5(3) Ask’’ refer to vessels over 14,000 TDW. All rates shown are on basis of tons of 2240 pounds & tu 
” a wrens ee , dollars per ton. Approximate rates in cents per bbl. may be determined, by dividing per-ton Fate 
n ° 7 . ae 7.9: N el. .5: gra y crude 
by following conversion factors: gasoline, 8.7; kerosine, 7.9; oO. 
: 7.3; No. 5 fuel, 6.9; bunker ‘‘C’’, 6.5. 
is Export Prices LAST PAID OWNERS ASK 
i Prices in Effect Jan. 10 Guilt —e (teed $ 2.77875 $ 2.85, 
(1 Mexican Gulf Ports (Dirty) 2.7075 2.7075/$§2.8 
U. 8. Dollars per Bbi. N.W.I U.K. /Continent 6.38625 6.55 
Bunker C Diesel Ras Tanura North Hatteras 12.3825 12.70 
* auakene posters UNITED STATES FLAG CHARTERS 
mpico $2.25 $3.75 VESSEL TDW CARGO TRADE RATI LIFTING 
4d racruz 2.29 ae 1/3 BALTIMORE TRADER 15,500 Dirty USGulf/USNH $ 2.28 Early Jar 
1) linatitlan 2.25 3.49 , R > \ SON 15,500 Dirty USGulf/USNH 2.2% Early Jar 
1 Pacifi ‘ 1/3 R. E. WILSO! 
: acific Coas centers 5.5 dj \ruba/Buenos Aire 7.38 Mid Jar 
1 Guaymas .........-.-. $3.16 a 1/4 DESTINY ae ae eee pont 20 rgentine Pes 
Manzanillo ............ 3.16 3. P chs oe ‘gee sta Jas 
, Saree GN in cccecs 3.16 3.50 1/5 CARRABULLE 9,500 Dirty USGulf/USNH $ 2.422 Lic i 
Effective Jan. 1, 1949 1/5 W. H. FERGUSON 13,000 Clear USGulf/USNH 2.85 Jar 
15 ROANOKE 10,000 Clear USGulf/USNH 8.3 Mid Jar 
(2 consecs. ) 
Pacific Coast sshor: 39g ae aad oe 
1/5 SWEETWATER 15,500 Dirty Pers Gulf/' K. Cor 1¢ " 
Prices in Effect Jan. 10 (Basis Ras Tar ure loading 
tt In Ships’ Bunkers, Diesel Fuel Bunker C Fuel 1/5 MONTEBELLO HILLS 15,500 Dirty Usaut (Vere = . 
er Deep Tank Lots) (P.S. 200) (P.8. 400) Extended for 2 addl. trip 
an Pedro, 1/5 R. E. WILSON 15,500 Dirty USGulf/USNH 2.28 End Jar 
. — wees $3,351 “4 1/5 DAVID T, WILENTZ 9,500 Dirty USGulf ‘New Bedford 10 Mid Jar 
n Francisco 3.56 ( and Bostor 
Wan Seti 1/6 AMERICAN TRADER or SUB. 15,500 Dirty USGulf/USNH 2.4225 Jar 
ee ee = 1/6 HENRY M. DAWES 15,500 Dirty USGulf/USNH 2.4225 Mid Jar 
1/6 MORMACFUEL 15,500 Dirty USGulf/USNH 2.28 End Jan 
* CA PIRGETAR 95 “le USGulf/USNH 2.85 Mid Jan 
r | tum 1/6 CARIBSTAR 500 Clear ; 
WE cRN aa a . arloads; tank 1/6 WANDA 9,500 Clear USGulf/USNH 2.77875 Mid Jar 
eo 5c less.) mie ‘ 1/7 HARVEY W. WILEY 9,500 Dirty USGulf/Bostor 2.9925 Mid Jar 
) ; ow White. (1)6.375-8(1) FOREIGN FLAG CHARTERS 
5(1 y White. . .(2)6.125-7.25(1) ‘ , DIODATO TRIPCOVIC 5.5 Dirt Pers. Gulf/France $10.355 Jar 
re eam White. (2)5.875-6.75(2) 1/4 DIODATO TRIPCOVICH BS, 00 DitY = (Basis. Ras Tanura/Fr 
ght Amber. (2)4.375-5.5(1) Atlantic) 
rel i - ied ; : eit S saniay - The rate shown in this instance was for a vessel of 9,500 tons 
(1) ‘ ».1Z0 
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Commercial or consumer tank car, tank wagon, dealer and service 
station prices for gasoline do not include tazes; they du, however, in- 
clude inspection fees as shown in next column. Gasoline tazes, shown in 
separate column, include 1.5¢ federal, and state taxes; also city and 
county taxes as ‘indicated in footnotes. Kerosine tank wagon prices aiso 
do not include taxes; kerosine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in footnotes. These prices in effect 
Jan. 10, 1949, as posted by principal marketing companies at their head- 
quurters offices, but subject to later correction. 


Tank Wagon Prices 


Inspection fees per gal., included in both gasoline and kerosine prices, 
unless otherwise specified, are as follows: 


Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8c; Ill. 3/100c; Ind. , ree: 
Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/'100¢; Nev. 1/20¢ N , 
1/4c; N. D. 1/20c; Okla. 2/25c; S. C. 1/8c; S. D. 1/40c; Tenn. 2/88: 
and Wisc. 3/100c. 


Kerosine inspection fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 









Atlantic White Flash 
(Regular Grade) 


ATLANTIC 


REFINING Gaso- Gaso- Kero- 
line line sine 
T.W. Taxes T.W. 
Philadelphia, Pa. . 13.7 5.5 13.5 
Pittsburgh i 14.6 5.5 14.4 
Allentown 14.3 5.5 14.1 
Erie. 14.6 5.5 14.4 
Scranton 14.6 5.5 14.4 
Altoona .. 14.6 5.5 14.4 
Emporium 14.6 5.5 14.4 
Indiana 14.6 5.5 14.4 
Uniontown 14.6 5.5 14.4 
Harrisburg 14.3 5.5 14.1 
Williamsport 14.6 5.5 14.4 
Dover, Del 13.2 5.5 13.8 
Wilmington 13.2 5.5 13.5 
3oston, Mass 13.5 4.5 aa 
Springfield 14.3 4.5 
Worcester 13.8 4.5 
Fall River 13.5 4.5 
hartford, Conn 13.9 5.5 
New Haven 13.8 5.5 
Providence, R. I 13.5 5.5 ‘ 
Atlantic City, N. J 13.1 4.5 13.3 
Camden 13.1 4.5 13.3 
Trenton 13.1 4.5 13.3 
Baltimore, Md 13.0 6.5 13.1 
Hagerstown 13.8 6.5 13.9 
Richmond. Va : 13.3 7.5 13.7 
Wilmington, N. C, 13.5 7.5 13.5 
Brunswick, Ga 15.0 7.5 14.3 
Jacksonville, Fla. 14.4 8.5 13.7 


Mineral Spirits V.M.&P. 


T.W. TH. 

Philadelphia, Pa. ... 15.00 16.5 
Pittsburgh, Pa. ee 17.5 18.5 

Fuel Oils—T.W 

' 2 5 

Phila., Pa. .... 13.5 12.0 7.9 7.15 
Pittsburgh ..... 12 9 re 
Allentown ..... 14.1 12 6 
Wilmington, Del. 13.5 12 0 
Dover .. sae 12.3 
Springfield. Mass. 13.1 
Worcester ... ° 12.6 
Hartford, Conn.. ° 12.6 


Taxes: 


Brunswick, Ga., 


kerosine price does not in- 
clude ic state tax. 


Notes: 
Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 


at one time 

Tank Wagon prices are to Dealers & Con- 
sumers. 

Mineral Spirits prices also apply to Stoddard 


Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha., 


(N. B. Prices are Continental’s 
**normal’’ prices. Current sell- 
ing prices may be lower than 
“‘normal’’ because of local com- 
petition. ) 


CONT‘L 
OlL 


Conoco Demand 


N-iaune (3rd Gaso- Kero- 
(regular) Grade) line sine 
Tank Wagen Taxes’ T.W. 
Denver, Col. ... 14.8 13.8 7.5 15.9 
Grand Junc, .... 17.2 16.2 7.5 17.3 
a, err ar 15.8 14.8 7.5 15.5 
Casper, Wyo. ... 15.7 14.7 6.5 14.9 
Cheyenne ....... 15.8 14.8 6.5 16.4 
Billings, Mont. . 17.0 16.0 6.5 16.2 
rer 18.0 17.0 6.5 17.9 
Great Falls . 17.0 16.0 6.5 17.9 
rrr Se 16.5 6.5 17.9 
Salt Lake, U. .. 4 15.4 5.5 16.5 
Twin Falls, Ida. 19.1 18.1 | 19.2 
Albuquer., N. M. 15.5 14.5 7.0 14.9 
eee 14.8 13.8 7.0 14.2 
Santa Fe ....... 15.8 14.8 7.5 15.2 
Muskogee, Okla... 14.0 13.0 7.0 12.9 
Oklahoma City . 14.0 13.0 7.0 12.9 
PUISR ccccccccee 14.0 13.0 7.0 12.9 
Taxes: 
Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 


lc; Cheyenne, 


Notes: 
T.W. prices are to consumers & dealers. 
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lc; Casper, lic. 


Humble H H 
a “(itecular Gaso- California Standard (Cont.) 
ank e ne : 
iL Wagon tail Taxes come tax of 1% to resellers, 2.5% to con 
sumers, 
Dallas, Tex. 13.0 18.0 5.5 
Ft. Worth ....... 13.0 18.0 5.5 Prices for Chevron Supreme (Ethyl) are 1.5c 
Houston ...... 13.0 18.0 9.9 above Chevron (regular). Prices for Chevror 
San Antonio ..... 13.0 15.0 5.5 Aviation 91 are 2c above Chevron Aviation 80 
for Chevron Aviation 100, 5c above Chevror 
Aviation 80; for Chevron Aviation 115, 8 
Kerosine . soggy tas , , 
Tank Wagon Retail above Chevron Aviation 80. 
Dates, TOR. seccecs 12.5 17.0 
DAS Worth .. . 12.5 ie 
ouston 606068606 12.5 17. Esso Gasoline 
San Antonio ..... 12.5 17.0 ESSO (Regular Grade) Kero- 
; lin ine 
Notes: STANDARD Te" £8. 
T.W. prices are to all classes of dealers and ge 
PLR . Atlantic City, N. J. 13.1 4.5 13 
Newark ities a... a 13.2 
Baltimore, Md 13.0 6.5 13.1 
Cemertens .cccccece 14.2 6.5 14.5 
vashingto Ba 5.5 5 
IMPERIAL Senn Gaile Washingt n, 2, ©. 13.4 ) . 13 ; 
(Regular Grade) Danville, Va. ........ 14.0 7.5 14.4 
OIL G “ Gc “i one Petersburg pwn, ee 7.5 14.( 
asoline asoline sine . - 
; 0 eee nx 7.5 13.4 
“W. Taxes T.W. Richmond ........... 13.3 1.5 13.7 
Hamilton, Ont. 21.0 a.@ ag Eee err 7.5 15.3 
Toronto oeeneocee 21.0 Ba. 23. ieee tities , Fo ” - x © 
Brandon, Man 27 2 9.0 24 2 Charleston, W. Va. .. 14 J 6.5 15 2 
WM ccc ccscese BOS 9.0 27.4 PU. acccctcccccs BS 6.5 i8.! 
Regina, Sask. ..... 24.5 10.0 26.5 Parkersburg ......... 14.6 6.5 13.8 
ee ere 26.5 10.0 28 5 PE <.264n mehorne 14.3 6.5 16.4 
Edmonton, Alta. 20.7 9.0 22.7 nics “ va aa . 
ee rrr |S 9.0 22.7 Charlotte, N. ¢ 14.5 oe 14 
Vancouver, B. C. 19.5 10.0 24.0 Hickory ...... sacen's. Save 7.5 14 
Montreal, Que. 21.0 11.0 23.0 OO eee .. 15.0 7.5 14.6 
St. John, N. B. 18.0 13.0 22.0 Rial - 14. 7 & 14.8 
Halifax, N. S. 18.0 13.0 22.0 Raleign ....++++++++5 3 7.5 
Salisbury ..... <<. wae 7.5 13.8 
Taxes: Charleston, S. C. .... 13.4 7.5 
Gasoline taxes are provincial taxes. Columbia ............ 14.8 7.5 
' : Spartanburg ......... 14.0 7.5 
eo a New Orleans, La. .... 13.2 10.5 12 
rices are e 5 c . : ‘ r 5 
U. S. gals. T.W. prices are to divided & un- Baton Rouge .......- 12.9 10.5 12.5 
divided dealers. Alexandria witness ae 10.5 14.( 
Lake Charles ........ 13.0 10.5 13.5 
BOGUENETE cssisvccss BS 10.5 13.0 
Be TE cnscccccne Bes 10.5 12.9 
TEXAS Fire-Chief Gasoline Knoxville, Tenn. .... 14.3 8.5 13 ° 
(Regular Grade) Kerosine BES kdccccccscee RS 8.5 13.7 
Dealer Gasoline Dealer *h: . x, 7 
co. — — “= Chattanooga ......... 14.1 8.5 13.7 
5 26 PUD caciscocccas 2as® 8.5 14.3 
Dallas, Tex. 13.0 5 12. = 3 5 5.0 
Fort Wortn . 13.0 5.5 12.50 Bristol .--scsscccceee 16.8 8.5 eA 
Wichita Falls 13.0 5.5 12.50 Little Rock, Ark. sooo OS 8.0 14.3 
Quarie PPTeT TY -3 ee aot. 
yler eccceccee 1 j 1 
Ei Paso ........ 15.0 5.5 13.85 Mineral Spirits V.M.&P. 
5 Angelo 13.0 5.5 12.50 T.W. T.W. 
" > & 
Wa wesicecens 13.0 5.5 12.50 Newark, N. J. ...... 15.0 16.5 
BOR seccesses 13.0 5.5 12.50 
‘ Baltimore, Md. ..... 17.5 cece 
Houston 13.0 5.5 12.50 
San Antonio 13.0 5.5 12.50 Washington, D. C. .. 17.5 
Port Arthur 13.0 5.5 12.50 
Notes: pi copra ‘ - : —. 
Dealer t.w. prices apply also to all classes —_ RY, BN. doo 13.3 12.0 
of consumers with minimum delivery of 50 gals. Baltimore, i ees oe 13.1 11.9 
Washington, D. Cc. - 13.5 12.3 
Norfolk, Va. ....+.. 13.4 11.4 
Petersburg cena. ee 14.0 12.1 
Richmond ........+. 13.7 11.8 
CALIFORNIA CHEVRON Charlotte, N. C. .... 14.1 12.4 
(Reg- Av. Gaso- Kero- Hickory - 14.3 12.7 
STANDARD ular) 80 line sine Raleigh ‘ oe 14.8 13.3 
T.T. T.T. Taxes T.T. Charleston, 's. Cc. ees eves +e 
Columbia... eeeeees ecee ‘ 
San Fran., Cal. 14.1 17.6 6.0 15.6 ‘ pe ' 
Los Angeles 13.6 17.1 6.0 15.1 SPASAMEETE «0000 33.3 
PEOERO cccccese 15.4 18.9 6.0 16.9 ‘ 
Phoenix, Ariz, 16.8 20.3 6.5 18.3 Taxes: Louisiana kerosine prices do not in- 
mene, WOU, cccsee 16.6 20.1 7.0 18.1 clude lic state tax. 
Portland, Ore. .... 14.7 18.2 6.5 17.7 
ee +7F- 
Seattle, Wash. .... 14.7 18.2 6.5 17.7 Naphtha—Newark t.w. prices are for de 
Spokane .....+... 17.5 21.0 6.5 21.5 s 
Tacoma eeeee 14.7 18.2 6.5 By liveries of 200 gals. or more; less than 20C 
—, wont, eeeee 16 =. a2 =. gals., 0.5¢ over posted t.w. prices; steel barre 
Sa ake, ; . i 5 6 sting . re 
Honolulu, T. H. 15.1 186 7.5 166 deliveries, 2c over posted t.w. prices. Baltimo: 
Fairbanks, Alaska. 26.4 29.9 3.5 33.9 & Washington prices are for t.w. deliveries 
JUNEAU ccc cesceee 16.1 19.6 3.5 19.1 of 25-99 gals., no discounts. 
Taxes: Notes: 
Boise 7.5¢ tax applies to motor fuel only; Gasoline T.W. prices are to consumers 
avgas taxes are 1.5c federal, 2.5c state. Reno dealers 
7c tax includes 1.5¢ county tax. Honolulu 7.5¢ : » 
tax applies to motor fuel only; avgas taxes Effective 12-23-48, minimum retail resa 
are 1.5c federal, Sc territorial; Honolulu TT price of 17.1c for Esso Gasoline post 


prices also do not 


include Hawaiian gross in- 
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Tank Wagon Prices (Continued) 
SOCONY 
VACUUM 


Mobilgas Aircraft 





Oil Price Section 





8/V 8/V 
Grade Grade Grade Mobilgas Mobilfuel MOBILHEAT No. 5 No. 6 
Gasoline 86 91 lou (Regular Grade) Mobil Kerosine Diesel (No, 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. °T.C. OT.W. T.C, Yard T.W. T.C. T.W. T.C, Yard T.W. T.W. T.W. 
as A York City: ‘ 
errr 5.5 19.5 a 13.6 cove ow 14.3 _ 12.9 o06 123.5 °°28.6 °°7.3 
Broax Secvebeves 5.5 19.5 ee 13.6 coee a 14.3 aes 12.9 nee 33.5 °°36.0 °*T.s 
Kings 5.5 19.5 enw 13.6 10.4 11.2 14.3 hae 12.9 9.2 9.8 12.6 °°10.0 °°7.3 
Queens 5.5 19.5 mine ae 13.6 esses rr 14.3 — 12.9 ‘ni rer 13.5 °°16.0 °°7.é 
Richmond 5.5 bee 18.9 esen ease 13.7 10.3 10.7 13.6 wen 12.6 9.1 9.6 12.2 °°10.0 sae 
Albany, N. Y. 5.5 20.3 21.3 23.8 12.3 13.3 10.4 10.6 13.7 9.7 12.4 9.3 9.5 12.0 9.7 8.0 
Binghamton ...... 5.5 ey rr a taie 13.9 15.0 12.4 12.6 15.5 5 ie 14.2 11.3 11.5 13.8 Reet + 
DUD xetcvcscces 5.5 20.0 21.0 23.25 13.3 14.3 11.7 11.9 15.0 11.3 14.1 10.8 11.0 13.7 iow 10.0 
eae 5.5 20.4 osee er 13.8 14.9 12.0 es 15.5 oces 14.7 km or 14.3 : cece 
ME. Vee scacecs 5.5 neta awn hans iwen °13.8 sous 11.3 14.2 ase 12.9 rr 10.0 12.5 10.3 
Plattsburg 5.5 ote ion 14.6 11.7 11.9 15.2 eeee sees 10.6 10.8 13.3 oe* 
Rochester .cccccccs 5.5 19.9 20.9 13.6 14.7 11.6 11.8 14.9 err 13.8 10.8 11.0 13.4 
Syracuse ..... 5.5 20.7 21.7 13.3 14.3 11.5 11.7 14.8 10.8 13.4 10.4 10.6 13.0 
Bridgeport, Conn.. 5.5 cow eo eee 13.8 10.5 10.7 oace eee eeeec 9.5 9.7 12.2 
DGRBUEY ccccccscce 5.5 oes ose 14.4 ccce 11.8 ees cece oese eee 10.7 13.0 
Hartford peoken? ae ee 12.6 13.9 11.1 11.3 cose 10.3 13.0 9.9 10.1 12.6 
New Haven ....... 5.5 19.5 12.5 13.8 10.4 10.6 oman 9.8 12.5 9.4 9.6 12.1 
Bangor, Me. ...... 7.5 24.3 oe — 12.8 14.2 11.4 ocece 15.0 10.6 13.3 10.2 baee 12.9 
Portland Mieiaes ane 21.9 22.9 Sl 12.3 13.5 10.4 one 14.2 9.7 12.6 9.3 — 12.2 stants 
Boston, Mass, .. 4.5 17.2 18.2 20.45 12.3 13.5 10.4 e206 14.3 9.6 12.7 9.2 ee 12.3 °°8 .59 
Concord, N. H. 5.5 eee re hood wen 14.3 coe 12.4 ben coe 13.6 aue 10.9 13.2 
LOMCOSOF .ccccccce 5.5 ae 15.5 eoce 13.1 16.2 esse 14.4 ee 11.7 14.0 
Manchester ....... 5.5 ee 14.1 nee 11.9 15.2 nip ae 13.2 i 10.5 12.8 nee 
Providence, R. I. 5.5 18.3 19.3 12.3 13.5 10.4 11.0 14.1 9.6 12.6 9.2 9.6 12.2 °°8 .68 
Burlington, Vt. 6.0 vie 13.3 14.3 11.3 11.5 one 10.4 13.2 10.0 10.2 12.8 
re 6.0 mie 14.7 eee 11.9 ose 13.6 10.7 13.2 
Tank Wagon Prices: Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
SE SE 96-5 00 00.40.660000 0840000008085 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
Va, Bb 60 284s dandcadeveaensanee 18.5 16.5 19.0 25.0 17.5 19.0 18.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 

Discounts: Diesel—0.5c per gal. for single delivery ef 800 gals. or more. 

Notes: Gasoline T. W. prices are to Consumers & Dealers. 

Notes: Syracuse V.M.&F. price is tm stee] barrels. Jamestown t.c. 
No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; 


° 


Effective Dec, 29; 


shown incorrectly in Jan. 5 NPN. 
°° Effective Dec. 27; 


shown incorrectly in Jan. 5 NPN. 


rices are delivered prices; all other t.c. prices are FOB bulk terminals. 
at other points, for 0-10 p.t. oil. 


OHIO 
STANDARD Aviation Gasoline-Cons, T.W. Sohio X-70 Gasoline 
Sohio Esso (Regular-Grade) Naphthars & eT, =. T.W. 
Avia. Avia. Esso Esso Con- Ke 8.R, D.C. V.M.&P Sohlo 
Gasoline 62 80 Avia. Avia. sumer sell- Sel- Naph- Naph-- Varno- Sol- Kerosine No, 1 No. 3 
Taxes Clear Clear si 100 T.W. ers 8.8. vent tha tha lene vent T.W. Sohie-Heat Sohio-Heat 
Akron .. 5.5 2u u 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Canton 5.5 20 0 22.0 23.0 26.0 18.5 15.0 19 @ 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Cincinnati 5.5 20.0 22 0 23.0 26 0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Cleveland 5.5 20 0 22 0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Columbus 5 5 20 0 22 0 23.0 26 0 18.5 15.0 19 0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Dayton 5.5 20 0 22 0 23 0 260 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
EAE cvcece 5.5 20 0 22 0 230 26 0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Mansfield 5.5 20 0 22 0 23 0 26 0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20 5 14.5 14.5 13.5 
Marion oe ue 20 0 22.0 23 0 26 0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Portsmouth 5.5 20 0 22.0 23 0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Toledo .... 5.5 20 0 22 0 23 0 26 0 18.5 15 0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Youngstown 5 5 20 0 22 0 23.0 26 0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 
Zanesville 5.5 20.0 22.0 23.0 26.0 18.5 15.0 19.0 20.0 20.5 20.5 20.5 20.5 14.5 14.5 13.5 


Taxes: Effective Jan. 1, 1948, 
State Tax Exemption Form A-10 to supplier. 


Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 
Fuel Oils—Prices shown are for t.w. drum deliveries of 50 gals. or more; 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 24 


hangar operators can purchase aviation gasoline less 4c per gal. 


State Road Tax by supporting purchase with 


prices for deliveries of less than 50 gals. are 0.5¢ higher. 
0.5c; 1000 to 2499 gals., 
gals. , 0.50c; 260 to 499 gais., 


0.75¢; 2500 to 4999 gals., 1c; 
lc; 500 gals. or over 1.5c. 


Notes: Renown (third-grade) gasoline prices are same as X-70 unless other wise noted. 8.S. prices are at company-operated stations. 


Blue Crown (3rd Grade) 
INDIANA Ked Crown (Reg. Grade) 


STANDARD Red Ked Blue 


Cr'a. Cr'n. Cr'n, Gaso- Kero- 


Oleum V.M.&P. Stani- 
Spirits Naphiha sol Taxes 
(Prices are base prices before discounts) 








Cous. Dir. Dir. line sine = Dero 0022 2k ee ALB 
T.W. T.W. T.W. Taxes T.W. i] ¢.. Mo. 18.2 19.2 18.7 3.6 
Chicago, Ill, .... 17.7 15.7 15.2 4.5 15.9 uis 18.9 19.9 ; . 
Deeater peneets 17.5 16.0 15.5 4.5 15.7 Milwaukee ... 19.7 20.7 20.2 5.5 
Joliet icemaemate 17.7 16.2 15.7 4.5 15.8 Minneap’ls ... 19.5 20.5 20.0 1.5 
DN. hina ateet 17.5 16.0 15.5 4.5 . 
Evansvilie, Ind. . 17.7 162 15.7 5.5 15.9 ~~ 
Indianapolis suse Ge 16.4 eeee 5.5 16.1 Standard Stanolex 
South Bend ..... 2.8 SS soon CS BS 1 
Heater Oil Furnace Oi 
Detroit, Mich. .. 16.9 15.4 .... 4.5 14.9 
Grand Rapids ... 169 15.4 .... 4.5 14.9 1-99 gals. ....ssse0s 15.5 14.8 
a 16.9 15.4 .... 4.5 14.9 100-149 gals. ...... : 14.5 13.8 
Green Bay, Wisc. 15 1 166 16.1 5.5 16.3 150 gals. & over..... 14.0 sass 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 150-399 gals. ..... . sere 13.8 
be: coven SE GEE sate 5.5 16.0 400 gals. & over.. sees 13.3 
Duluth, Minn. .. 18.0 16.5 .... . ; 
Mpls.-St. Paul .. 17.7 16.2 15.7 5.5 15.9 i —— 
Mankato ....... 17.7 16.2 15.7 5.5 15.9 , 
Des Moines, Ia. 17:1 15.6 15.1 5.5 15.3 t50'eafa & overt... | BS 5.3. 
Mason City ..... 17.5 16.0 15.5 5.5 15.7 , wade ‘ , 
St. Louis, Mo 17.1 15.6 15.1 4.5 15.3 Stanolex Furnace Oil 
Kansas City . 16.4 14.9 14.4 5.0 14.6 100 gals. 
St. Joseph ..... 16.4 14.9 .... 4.5 14.6 1-99 gals. & over 
Fargo, D 18.7 17.2 16.7 5.5 16.9 Indianapolis ........ 14.9 13.9 
Huron, 8. D. ... 18.2 16.7 16.2 5.5 16.4 Detroit ..... 14.3 13.3 
Wichita, Kans. -» 14.9 14.1 13.6 5.5 13.8 Milwaukee ... 14.9 13.9 
Omaha, Neb. ... 17.1 15.6 .... 6.5 15.3 Minneapolis .. 14.6 13.6 
GR. TAGES ces cecceses 14.0 12.0 
Stanavo Aviation Number 80 Kansas City ereesses 13.4 12.4 
Taxes: 
Cons. T.W. Tames Gasoline tax column includes these ety 
Detroit, path. eonsers 22.3 4.5 taxes: Kansas City, 1.5c; St. J & 
Vere, Bi. De ceccccce 21.7 5.5 Louis, le. Naphtha tax column includes 156 
ee. Oh GM waceasce 21.2 5.5 federal & state taxes, lowa kerosine prices do 
ndianapolis, TmG. ccce > rt 5.5 not include 4c state tax. State sales, occupa- 
Kansas City, Mo. . 19.4 5.0 tion, consumer & use taxes to be added where 
(Cont’d in nest column) 


applicable, 
Tanuary 12, 1949 


STANDARD Crown Gaso- Kero- Fuel 
KENTUCKY Net line sine Net 


Dealer Taxes T.W. 


Covington, Ky. ... 13.8 8.5 15.5 15.1 
Lexington ........ 16.0 8.5 15.5 15.1 
EAUIGUERS cccscccs 15.3 8.5 14.8 14.4 
PO a civccecs 15.1 8.5 14.6 14.2 
Jackson, Miss, .... 14.9 7.5 14.2 13.8 
Vicksburg ......++. 14.4 7.5 13.7 13.3 
Birmingham, Ala. . 14.9 8.5 14.7 13.8 
Mobile ...........- 14.4 9.5 14.2 13.3 
Montgomery ...... 15.0 9.5 14.8 13.9 
Atlanta, Ga. ..... 15.1 7.5 14.4 14.0 
Augusta .......05s 15.6 7.5 14.9 14.5 
Macon .c..e8- sce Been 7.5 14.4 14.0 
Savannah ........ 14.4 7.5 13.7 13.3 
Jacksonville, Fla... 14.4 8.5 13.7 13.3 
Milam cccccce 14.6 8.5 13.9 13.5 
Pensacola ........ 14.5 9.5 13.8 13.4 
TAMPA cccccccccecs 14.4 8.5 13.7 13.3 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, ic city & le county; 
sacola, ic city. Other taxes not included in 


rices: Geo kerosine, ic; Montgomery, 

erosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c, 
Notes: 

Consumer t.w. prices are same as net dealer 
prices. 
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Crude Oil Stocks 


(Bureau of Mines figures in thousands 


of barrels) 





Change 
from 
Dec. 25 Jan. 1 Dec. 25 
Pennsylvania Grade 2,918 2.874 44 
Other Appalachiar 1,363 1,455 ). OF 
Lima-Michigar 976 992 + Ie 
Illinois-Indiana 12,144 11,977 167 
Arkansas 3,531 3,452 7 
Kansas 9,337 9,168 165 
Louisiana 12,254 12,147 107 
Nort! 3,165 3,004 161 
Gulf 4,089 9,143 +. 54 
Mississipp 2,782 2,615 167 
New Mexico 6,517 6,321 1%¢ 
Oklahoma 27,268 27,064 204 
Texas 117,918 120,934 +-3,016 
East Texas 16,102 16,600 498 
West Texas $5,598 16,726 +-1,12S 
Gulf Texas 28,843 29,835 +992 
Other Texas 27,375 27,773 +398 
Panhandle 4.576 1,514 62 
North 6,495 6,674 17! 
South 6,169 6,752 5s 
Other 10,135 9,833 302 
Rocky Mountair 12,150 12,547 L397 
California 23.883 24,015 1.132 
Foreign 7,607 7,456 151 
Total gasoline bear 
ing in U. S 240,648 243,017 2,36 
Heavy in California 9,907 4,735 172 
Total located ir Bu 
reau of Mines’ East 
Coast District 14.483 14,282 2( 
Daily Average Crude Runs 
to Stills 
Compiled by National Petroleum Assn., fro 


Week Ended 


Jan, 3, 194% 


eports of all companies refining Pennsylvania 
crude Figures in bbls 
Week Ended Week Ended 
Jan. 1, 1949 Dec. 25, 1948 
9 52 55,641 


9 03: 





NATIONAL PETROLEUM 


NEW 








Statistics 





REFINERY OPERATIONS 


American Petroleum Institute figures in 












housands of barrels of 42 galions each. Gasoline 
gures include reported totals plus esti- Production at Gas OU & 
ate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oil 
herefore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Jan. 1 Dec. 25 dan. 1 Dec. 25 Jan. 1 Dec. 25 Jan. 1 Dec. 25 Jan. 1 Dec, 25 
last Coast eee , 819 S61 88.7 100.8 2,188 2,283 304 206 1,708 1,562 
ppalachian (Dist. 1) ‘ . 10S LOS 91.5 S4.0 322 300 5D 61 118 a2 
\ppalachian (Dist, 2) ‘ 70 77 OS.6 113.2 1 24 se 7 51 
nd., Ill., Ky. snabee 93s 92s S7.7 91.3 3.% 40 13S VOT 988 
)kla., Kans., Mo. ... r > 141 426 92.1 S5.7 1,705 147 206 32 470 
nland Texas ........ ‘ a% ‘ . 278 263 93.6 SS. 1,190 109 101 193 207 
Texas Gulf Coast ..... a wait ee 1,540 1.463 98.3 101.2 1,700 SSS GOs 2.404 2,296 
ouisiana Gulf Coast ........ angele 149 190) 97.6 122.2 1,431 105 567 701 691 
ee I as 26 nk Sasa oman ees S81 SS 79.4 88.9 229 54 63 S4 84 
tocky Mt. New Mexico (Dist. 3) ........ 15 14 100.0 13.3 53 7 7 19 16 
ther Rocky Mt. (Dist. 4) .cccccccccccss 156 156 76.1 S7.2 195 34 3a 178 185 
‘alifornia stile toh - . bee wkaa< 993 913 93.2 84.5 2.973 su 107 1,209 1,144 
Total U. S B. of M 3asis, Jan. 1, 1949 5.888 >. 784 92.4 95,2 18.859 2 526 ® 542 8 200 7.776 
Ss B. of M Basis, Jan. 3, 1948 . 5,637 99.4 17,163 2.346 7.405 
Per Cent 
Residual Total Total Stocks Total Stocks Stocks of Dally 
Fuel oil Stocks Gas Oil and Residual Finished and Un- Refining Oa- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Jan. 1 Dee. 25 Jan. 1 Dee. 25 Jan. 1 Dee. 25 Jan. 1 Dee. 25 Jan. 1 Dee. 25 Jan. 1 
WE GE séscices sa cieenna 1,454 1,618 10,702 10,598 23,598 23,868 12.615 12,198 23,488 23,057 99.5 
Appalachian (Dist, 1) er ; ate 102 99 396 412 948 930 139 431 2.501 2,507 89.6 
\ppalachian (Dist. 2) ..... aw Tre TO TT 99 100 115 113 262 267 224 22s 1,233 1,215 100.0 
i Se bCe naiasa vba umes nin we 1,064 1,124 4,247 4,335 11,111 11,589 », 516 5,561 21,881 20,779 91.5 
Clit... See, BO ose es ses os oes eeeeee 549 546 1,366 1,261 5,447 5,353 2,814 2,880 10,087 0 555 $2.2 
SE WO vce ns as'ee o 135 641 670 881 R82 1,235 1,197 3.943 3,689 75.0 
Texas Gulf Coast PP aes ae te 1,799 3,085 3,107 13,952 14,187 10,966 11,398 17,053 16,344 96.3 
ouisiana Gulf Coast ..... river err Terre 146 2,246 2,253 5, 909 4,050 3. THS 3,924 6,055 6,031 97.4 
No. La. & Arkansas TT rer . 502 4194 992 820 316 304 2 632 9 750 72.4 
Rocky Mt. New Mexico (Dist. 3) 25 25 5; 53 36 32 95 83 23.5 
ther Rocky Mt. (Dist. 4) 225 238 1,573 1,590 1,071 2,473 2,366 79.4 
‘alifornia : GLP! ARO agar wre arene 2 823 S00 14,150 14,313 16,957 12,622 11.910 87.7 
Total U. S B. of M. Basis, Jan. 1, 1949 9,249 ¢ 24,373 24,306 77,151 79,271 86,181 *104,063 100,286 91.2 
. § B. of M. Basis, Jan. 3, 1948 .... 9,392 15,983 419,934 **94,099 
Unfinished gasoline stocks included are: *8,201,000 bbls 8,985,000 includes 401,000 bbls. of foreign crude runs Reflect results of new ca 


icity survey as of end of the year 





























U. S. Crude Oil Production GAS Ol AND DISTILLATE STOCKS 
(American Petroleum Institute figures) MILLIONS OF BARRELS 
WEEK ENDED 
Jan, 1 Dec. 25 
Barrels Barrels 
(Daily Average) 
p 
New York-Penna 46,500 43,750 
5 Florida P 1,300 S50 
West Virginia 7.500 7.650 
1 Virginia . 50 50 
- Ohio—-Southeast 5,000 5,050 
t Ohio—Other 3,200 3,650 
7 Indiana 23,950 23,050 
: Illinois ... 177,200 178,550 
Kentucky 23,200 23,850 
7 Michigan . 45,050 44,250 
1 Nebraska . 300 350 
1 Kansas ; ** 297,500 306,400 
7 Oklahoma .. $44,000 148,300 
¢ Texas: 
4 District 1 27,800 27,950 
6 District 2 176,700 179,150 
Ss District 3 195,900 503,100 
s District 4 246,700 250,200 
12 District 5 50,900 51,750 
8 East Texas 289,000 289,000 0 
32 Other District 6 123,500 124,850 
0 District 7-B 62.350 62.350 JFMAMJJASOND 1 8 15 2229 5 12 19 26 S 12 19 26 
District 7-C 50,150 50,400 JAN FEB MAR 
9 District s 733,750 743,250 
District 9 143,750 144,600 
District 10 84,150 89,100 GASOLINE STOCKS 
51 Total Texas 2,489,650 2,515,700 MILLIONS OF BARRELS 
North Louisiana 116,950 116,300 
South Louisiana 379,900 = 379,000 
oy Total Louisiana 196,850 495,300 
~ \rkansas . ' <2,.600 51,800 
an Mississippi 124,900 23,000 #F 
\labama 1,150 1,200 
01 New Mexico—Southeast 134,050 134,000 ge 
New Mexico—Other 350 100 
Wyoming. 152,750 152,150 
— Montana 25,950 26,000 
Colorado... 65,300 66,600 
Utah : 150 150 
California 962,200 958,700 # 
Total U. 8S »,610.650 5,640,750 
Penna Grade crude incl 59,050 56,500 ES 
Okla., Kansas, Neb. figures are for week 
ended 7 a.m. Thursday 
- istimated Daily Production in barrels of Lease 7 
“ ‘ondensate mixed with crude and moved in 2k 
rude pipe lines (Not included in above 
led rude petroleum tabulation.) Week of Janu- 
48 iry Ist: 
\rkansas . 5,000 Wyoming . 300 
t No. Louisiana 2,550 California 2,350 
; Ouisiana Gulf 14,300 
monary 2,950 Total U. Ss 53,950 JS FMANMIJIJA SOND 1 8 1522 29 5 \2 19 26 § i2 19 26 
Texas Inland 10,600 
— Texas Guif 15,900 JAN FEB MAR 








ws ' January 12, 1949 57 










































































CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— “Position Wanted’’—l0 cents a word. Minimum charge $2 per insertio: 

$10.00 per column inch. ; 
UNDISPLAYED: ‘“'For Sale’’, ‘“‘Wanted to Buy’, “Help Wanted", 
“Business Opportunities’’, Miscellaneous classifica- 





Box number counts 3 words. Copy must reach us by Wedne&da 
preceding date of issue. 









































tions set in type this size without border—25 cents a word. Minimum All classified advertisements are payable in advance. 
charge, $6.25 per insertion. No agency commission or cash discounts on classified advertisements 
For Sale For Sale For Sale 
FOR SALE: 4,000 gal. Progress semi trailer FOR SALE: Account sickness necessary to FOR SALE: One 1948 WB 22 White Tract 
tank, 3 compartments, 3” lines, air brakes sell oil jobbing business Franchise for nine- 35,000 miles, together with 1948, 5500 galk 
10.00 x 20 tires in good condition. $1800 teen Central Florida counties from large Frazier Payloader Tandem. This outfit alm« 
\TROLENE OIL CO., Lowell, Mass, southern grease and oil manufacturing com- new and completely equipped, power takeof 
FOR SALE: Bulk plant, station and apart- pany. BOX 537 reg Pate — Bago a Co 
men ‘er $5‘ eross sales last ve: = ° : $11. ‘ 8 - ract, W se $9,004 
nent. Over $52,000 gross sales last year, can FOR SALE: Steel racks to accommodate 200 Write BOX oo shee ae ~ ial : 
easily be increased Excellent potential. Good 55 gal. motor oil drums $400. Racks to ac- ne 
reason for selling. BOX 536 commodate 140—30 gal. motor oil drums $200. ONE OF THE FINEST 50 acre Farms 
BULK PLANT FOR SALE, Vertical tanks Racks to accommodate 260—100% grease Southern Michigan, Located 20 miles sout 
two 17,000 and one 12,000 gallon tank can be drums $200. Write PURE OIL CO., P.O. Box Battle Creek, 2 miles east Union City vn 
te —- — oil or gas a rine oo 912, Madison, Wis. south Highway 60 Modern 6 room hous: 
attachec mn use every day r loading an ‘ : ase P “OO for ¢ - stoc 
oianiiiee Price “$3 150.00 ns A ae Ee coe prea FOR SALE: One Butler twin tank, two com- basement barn, room for 20 head stock 
tank truck for sale, 1937 Ct vr let 1200 gal partment, 10:00 x 22 tires, airbrakes, Brodie acres timber, plenty outbuildings St. J 
— ot Age egg O09. ar amin” an meter, printer, electric reel, 100 feet hose, River borders farm Price $8500 Tern 
lon capacity, price $450.00. BOX 530 cabinet right side, light weight First-class Also, 10 acres with 5 room new modern houss 
, condition, price $1650.00. FOR SALE: Brock- small barn across from above location Pr 
FOR SALE way 154 WH tractor, 78,000 miles, air-brakes, —— ‘ a ' E ore — Owne 
: ae Elliston electric sanders, Yale and Towne nion City, Michigan, Phone 360 
NEW STEEL STORAGE TANKS pump, 10:00 x 22 tires Fully equipped, ex- 
I—10,000 gallon horizontal. cellent condition, price $3350.00. PETROLEUM 
2—15,200 gallon herizontal. SOLVENTS CoO. OF PENNA., Butler, Pa. 
: \ FOR SALE 
BENKART STEEL & SUPPLY 
COMPANY USED STORAGE TANKS FOR SALE 5 
2017 Preble A om ‘ sats FALN Bhs SA aEs 1500 gallon wooden cat-walk fuel oil 
2 reble Avenue 2 ore w 
\ - - 3—5’ x 8’ Welded tank with power takeoff, Brodie meter 
N.S., Pittsburgh 12, Pennsylvania 1—5’ x 12’ Welded with steel? ‘ 
‘ saddles 15 years old. Make offer. 
2—43” x 85”—-Copper—Welded 
STEEL STORAGE TANKS i—24” x 74"—jacketed aaiacciaes 
, — ——— 1—9’ x 10’ x 7/16” Riveted, with 
7 . Copper Coil 
riz g al—New. Stz . 5 4 
Horizontal or Vertical 7 State re 1—15’ x 15’ Vertical, Cone Roof, 
quirements and gallonage required Riveted 
l 15’ x 10’ Vertical, Cone Roof, > . 
W. H. DYER CO., INC. Riveted FOR SALE 
1859-P Railway Exchange Bldg. WEINSTEIN CO. 1—193S tand. gas transport, 4000 gals 
F 610 W. 8th St., Jamestown, N. Y. cap'y 900 x 20 tires, air brakes 
St. Louis 1, Mo. Telephone 6-154 easily increased to 000 gal 
$1075.00 
FOR 8 N. W. KINGHAM TRAILER DISTRs. 


2831 University Ave. SE 


We have for immediate delivery 3000 Mpls. 14, ~ 


gallon, 5000 gallon, 6000 gallon, 9000 

gallon, 10,000 gallon & 12,000 gallon STEEL DRUMS 
storage tanks suitable for underground —— 
or above ground installation. All fabri- TANK CARS 














cated from %” and bearing Under- . . For Sale 
writers label We can furnish you with bung 2—8.000 gallon Class II tank cars, 
MODERN WELDING COMPANY, INC. coiled 
East 12th Street, Box 573 type and full open head steel 3—8,000 gallon Class Il tank cars 
ten Moen drums and pails suitable for ie cil aaa eee AB brakes 
lubricating oils, greases, fuel oi ne 
: : CANAMEX COMPANY 
FOR SALE oils, etc. At any point. Let us Alamo National Bidg. 


San Antonio 5, Texas 





75 net tons of API casing J55, 7” O.D., have your inquiries. 

23 lbs. per Caer. long couplings, seam- BUCKEYE COOPERAGE COMPANY 

less, at $315.00 per net ton FOB cars FOR SALE 
Gulf ports 3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 Super service station independently 





December delivery 





owned and operated, doing large retail 




















Can also supply 150 tons to Specifica- and wholesale business under ow! 
tion N 80 for March. brand name Plenty of storage and 
FOR SALE located in the heart of one of Nort! 
KURT ORBAN CO., INC. Carolina's largest cities This is a real 
21 West St . — opportunity for right party Reasor 
: STEEL §S AGE TANKS eine alt cm | tale 
Telephone: WH 4-7686 TEEL STORAGE TANKS for selling, ill health. For full deta 
New York City, New York iddress 
2 S$000-Gallon, Tank Car Tanks, Coiled BOX 102 
and Non-Coiled 
cen , a adenine 20—10000-Gallon, Tank C: Tanks 
STEEL STORAGE TANKS ia, § = 
oe a { PY on- ) ec 
Railroad Tank Car Tanks ATTENTION 
a. - }.—5500-Barrel, Vertical, Bolted Type 
7,000 to 12,000-Gal. Cap. wes " PETROLEUM CARRIERS 
Coiled and Non-Coiled OTHER TANKS TOO 
Cleaned-Painted-Tested en 7 : aia We have available for immediate de 
Heavier-Safer-Cheaper IRON & STEEL PRODUCTS livery at least 50 Tank Transports used 
Other Tanks Too 
: . = - INC ‘nd up t 1948 models Gallonage 
Also Complete Tank Cars Pee 
8.000 and 10,000-Gal. Cap. Stal iies from 2600 to 5500 Also twe wit! 
Your Inquiries Solicited Tandem axles, 3 compartments 
NEWHALL-MARSHALL- 13456A S, Brainard Ave., Call us collect for appointment 
’ Chicago 33, Illinois 
on OOD TRAILER COMPANY 01 
30 Church Street ‘ANYTHING containing IRON LANCASTER, INC. 
New York 7, N. Y. = or STEEL” Phone 6101 or 8277 


Phone: COrtland 7-8090 











Lancaster, Pa. 
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CLASSIFIED 


Wanted to Buy 








WANTED TO BUY 
New or Used Tanks 
15,000 to 30,000 gallons 
30-60 Day Delivery 
PRAIRIE STATES OIL & GREASE 
COMPANY 
Danville, Illinois 








WANTED TO BUY 


4000 gallon tandem axle semi trailer 
with air brakes, must be in good con- 
dition. Advise make, age, size lines, 
weight, etc. 


INDUSTRIAL FUEL OIL 
CORPORATION 
Michigan Trust Building 
Grand Rapids, Michigan 











Position Wanted 


LUBE ENGINEER, experienced M.E., broad 
knowledge of Petroleum application and mar- 
keting, managerial background. Dissatisfied 
with present prospects. Interested in new 
‘onnection involving Petroleum or Machinery 
Southeastern territory. BOX 538 


Positions Open 


ADMINISTRATIVE ASSISTANTS for Station 
Supervision. Alert, well educated, young, free 
to travel extensively throughout Mid-West or 
South. Address ‘‘President’’, SPUR  DIS- 
TRIBUTING CO., INC., P.O. Box 941, Nash- 
ville, Tenn. 





WANTED 
SERVICE STATION MANAGERS 


If you are between the ages of 25 and 
35 and married; If you can furnish 
satisfactory evidence of your ability to 
manage a large Track Side Service 
Station located in Ohio; If you are 
worth $4000 a year or more; Answer 
this ad, furnish photograph and com- 
plete resume of your gasoline and oil 
experience 


BOX 540 

















Keep ‘em clean... and 
You'll Get More Business 
Use the NPN Housekeeping Inspec- 


tion Booklet for Service Stations as a 


constant check on the cleanliness of your 


stations. 
PRICES 
Single copies $ 0.25 each 
25 copies 5.50 
50 copies . 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 


Prices for larger quantities on request. 
Quantities other than those shown will 
be billed at the per copy rate for the 


next smaller quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 
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bout 
Oil People 





Young Jobbers 





John H. McCusker 


John R. (Dick, Jr.) McCusker and 
John H. McCusker, cousins, are the 
sons of two brothers who developed 
the Red Dot Oil Co., Denver, into 
one of the largest Rocky Mountain 
distributors of gasoline, fuel oils, LP- 
gas, greases, TBA, hardware, and 
janitorial supplies. 

John H., 30, started working in 
Red Dot’s main office during after- 
school hours while in his last several 
years in college. After leaving col- 
lege, he began studying tire opera- 
tions, making several trips to the 
Seiberling factory in Ohio. In 1942, 
he took over the management of Red 
Dot's tire division and continued in 
that capacity until entering the U. S. 
Navy in 1945. 

He was stationed at the U. S. Navai 
Training Center, San Diego, Calif., 
attached to the transportation sec- 
tion of the maintenance department. 
In 1946, he returned to Red Dot and 
took up duties in the LP-gas divi- 
sion, where he now holds the title of 
assistant manager, He is married 
and the father of three children. 

Dick, Jr., 26, in addition to holding 
down office work with Red Dot, also 
handles selling of gasoline and lubri- 
cating sales. He began working in 
company service stations during sum- 
mer months when only 16. Later he 
gained experience in the company 
warehouse and with the LP-gas divi- 
sion. A graduate from the Universi- 
ty of Colorado’s Engineering School, 
Dick served for a year and one-hali 








John R. McCusker 


with the U. S. Army Signal Corps 
in the Southwest Pacific Theater. 

Thomas McCusker, secretary-treas- 
urer of Red Dot and father of John 
H., died this past summer, but John 
R. McCusker, father of Dick, Jr., is 
still active as company president. 
Red Dot was organized in 1931 and 
now employs about. 110 people. Sev- 
eral new trucks and transports were 
acquired this past year and a large 
truck warehouse and a new propane 
plant were recently completed 

3oth young fellows, Dick and John 
H., are learning their work with the 
thought in mind of carrying out fu- 
ture plans “which are directed to- 
ward seeing that the company keeps 
abreast of the growth of the market 
and the community and develops up- 
and-coming, all-around sales person- 
nel that can intelligently sell any 
product and service the company has 
to offer.” 


Harry Forman and Robert Spare 
own and manage the Douglas Distri- 
buting Co., Paramount, Calif., one of 
18 distributors of Douglas Oil Co. 
products in California. They began 
operations in 1943. About 757 of their 
gasoline goes to 32 stations, with 
the remaining 25% going to com- 
mercial accounts. Douglas Distribut- 
ing handles TBA and home appliances, 
now has 12 employes, and keeps three 
tank trucks and three transports 
on the road. 
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How To Win New Oil Customers 
and Keep Old Ones Coming Back 






























































































































































Hundreds of car dealers and independent service 
station operators have found new profits and the way 
to increasing volumes of repeat business with a D-X 
Franchise. Write to Mid-Continent today for com- 
plete details about the consistent advertising and 
effective merchandising support that make success 
like this possible. 


<ax> 


MID-CONTINENT PETROLEUM CORPORATION 
Waterioo,ia. Terre Haute,ind. TULSA, OKLA. Chicago, Ili. Omaha, Nebr 
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L. W. Moore, manager of manufac- 
turing and director, Pan American 
Refining Corp., subsidiary of Pan 
American Petroleum & Transport 
Co., was elected president of Pan 
American Refin- 
ing and Mexican 
Petroleum Corp. of 
Georgia, also a 
subsidiary of Pan 
American  Petro- 
leum & Transport. 
He replaced D. Jd. 
Smith, who heads 
the parent com- 
pany and remains 
as board. chair- 
man of the two 
refining subsid- 
iartes .... « Be. 
Moore began his 
oi) industry career in 1933 with 
Standard Oil Co. (Indiana), parent 
company to all three companies list- 
ed above. He remains on the board 
of several other Indiana Standard 
subsidiaries: Pan American Produc- 
tion Co., Pan American Gas Co. and 
Pan American Pipe Line Co. 





Mr. Moore 


E. H. Staber, manager of the op- 
erations and engineering department, 
Standard-Vacuum Oil Co., retired af- 
ter 35 years of oil engineering ex- 
perience. As head of the wartime 
Overseas Engineering Department 
a special organization created by the 
oil industry at the request of the 
U. S. Air Transport Command—Mr. 
Staber supervised the construction 
of aircraft refueling stations across 
Central Africa in 1942. A son, Ernest, 
Jr., is with Standard-Vacuum in 
Shanghai, China ... Another retired 
Standard-Vacuum veteran is Ray- 
mond Leibensperger, chief geologist 
and head of the exploration depart- 
ment. A 30-year petroleum geologist, 
he joined Standard-Vacuum at the 
time of its formation in 1933. 


* * cad 


Stanley G. Courtney, Power Oil 
Co., Lexington, Ky., vice chairman of 
the Jobbers Division, Kentucky Pe- 
troleum Marketers Assn., succeeded 
Sewell C. Harlin, resigned, as divi- 
sion chairman. Mr. Harlin gave up 
his oil industry activities following 
the sale of Central Oil Service, Glas- 
gow, Ky., of which he was board 
chairman, to Ashland Oil & Refining 


Co. 


Miss Willodean Crowell of Shell 
Oil Co., Atlanta, Ga., is currently 
active on the staff of the Oil In- 
dustry Information Committee’s 
Southeastern District speaking over 
the radio and before women’s clubs 
on the subject of “The Uses of Pe- 
troleum in the Everyday Life of a 
Woman.” She tells of petroleum de- 
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rivatives used in beauty aids, pro- 
tection and growing of food products, 
in plastics, solvents, synthetic rub- 
ber, and as a base for medicinal 
products. 


Edward P. Allis, owner of Allis Oil 
Co., Lafayette, La., has taken over 
three former Sinclair Refining Co. 
jobbers and agents, has installed ad- 
ditional 5,000-bbl. storage at his Ab- 
beville, La., terminal, and has added 


ABOUT OIL PEOPLE 


three trucks to his fleet ...C. E. 
Cole is general manager at Allis Oil, 
and E. P. Rogers, formerly of Pure 
Oil Co., is auditor. 





Mrs. Parks Gwaltney, wife of the 
chairman of the National Oil Jobbers 
Council, is expected to return home 
this week after two weeks at the 
Duke University hospital in Durham, 
N. C. Mr. Gwaltney is manager of 
the Gwaltney Oil Corp. in Durham. 


A New Name in 


LUBE OILé 





Oronite announces the avai 


compounding of lubrica 
complete balanced additi 







ORONITE 


DITIVES 


tvs 


~ady for blending into suit- 


able base stocks and as components for specific purposes. 
The outstanding performance of Oronite additives in 
today’s special lubricants is your insurance of high quality 


and dependability. 


Oronite is prepared to make special chemicals for 
addition to lubricating oils and for other uses on a cus- 
tom basis. Inquiries are solicited. 


ORONITE CHEMICAL COMPANY 


38 Sansome St., San Francisco 4, California « 30 Rockefeller Plaza, New York 20,N.Y. 
Standard Oil Bldg., Los Angeles 15, California + 600 So. Michigan Ave., Chicago 5, Illinois 
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Mr. Hunt Mr. McMillin 


New president of Standard Sta- 
tions, Inc., Lowell E. Hunt, had been 
manager of the parent company’s, 
Standard Oil Co. of California, Oak- 
land marketing district since 1944. 
He first joined California Standard 
as a service station salesman _ in 
Tacoma, Wash., in 1922 ... Mr 
Hunt’s predecessor, C. R. MeMiilin, 
who is now assistant vice president 
in charge of industrial relations for 
California Standard, was president of 
Standard Stations since 1945. His 
first job with California Standard 
was as a clerk in Wasco, Ore., in 1918. 

* * * 

Paul W. Day hes retired as sales 
manager of the Hackensack, N. J., 
district, Sun Oil Co., and has been 
replaced by John E. Maloney, mer- 
chandising and. TBA manager in the 
New York region. Mr. Maloney has 
been with Sun Oil since 1924. 

¥ * a 

Organizational changes in the Pure 
Oil Co.’s producing division moved 
Lynn K. Lee, assistant to the man- 
ager of the Texas producing division, 
to Chicago as manager of explora- 
tion, succeeding Ira H. Cram, re- 
signed (see p. 64) Karl A. Myg- 
dal, reservoir engineer, Texas porduc- 
ing division, became chief reservoir 
engineer, geological department. Pas- 
chal Martin, chief production engi- 
neer, Texas division, is now assistant 
to the chief production engineer of 
Continental. 


B. F. Sprinkle, Jr., Sprinkle Oil Co., 
Lenoir, N. C., who has been handling 
Atlantic Refining Co. products for 
the past 18 years, is busily engaged 
in modernizing company owned serv- 
ice stations, some of which he ex- 
pects to rebuild completely. Mr. 
Sprinkle has been a 
1924. 


jobber since 
* * 


Latest promotions at Supertest Pe- 
troleum Corp., Ltd., London, Ontario, 
Canada, include the following: 

Head office—-W. G. Perry to ex- 
ecutive assistant in addition to pre- 
vious duties as assistant treasurer; 
W. H. Blackmore from chief accoun- 
tant to comptroller; and W. C. Smith 
from his staff supervision work to 
replace Mr. Blackmore. 

Toronto Division Kenneth Coles 
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from retail department in Toronto to 
retail supervisor in Windsor; J. A. 
Woods from district supervisor of 
the Belleville branch to district super- 
visor at the Barrie branch; S. H. 
Marshall from district supervisor, 
Barrie branch, to division sales man- 
ager, fuel oil and TBA; and B. W. 
McKee from sales manager, fuel oil 
and TBA, to wholesale sales man- 
ager. 

Hamilton Division—Earl Marshall 
from the Toronto Division .to branch 
sales manager in Hamilton. 

London Division—P. D. Chantler 
has joined Supertest as division credit 
manager after six and one-half years 
with the Royal Canadian Air Force; 
and another RCAF veteran, J. W. 
Gilmartin, has been named whole- 
sale salesman in London City. 

* * 


N. M. Jones, re- 
cently named 
manager of the 
lubrication _ divi- 
sion, Macmillan 
Petroleum Corp., 
had been with the 
company’s __ sales 
staff for 16 
years, the last 
five as factory 
engineering rep- 
resentative. Alto- 
gether, he has 
spent 35 years in 
the production, 
engineering and sales departments of 
several oil companies. His headquar- 
ters remain in Los Angeles, but his 
new duties call for travel over the 
U. S. 





Mr. Jones 


* * * 


Maj. Robert Jenkins, formerly as- 
signed to the Joint Chiefs of Staff for 
duty with the Army-Navy Petroleum 
3oard at Washington, is now Far 
East Air Forces representative to the 
Area Petroleum Office, Tokyo, Japan. 
He is on detached service to the Pe- 
troleum Division in General Mac- 
Arthur’s headquarters. Associated 
with the oil business for many years, 
he has been with Sinclair Refining 
since 1932. Now on leave from Sin- 
clair, he plans to rejoin the com- 
pany upon his return to the U. S., 
scheduled for 1952. 


* 


The following officers were elected 
at the annual meeting of the Burning 
Oil Distributors Assn., Chicago: pres- 
ident, C. R. Jonswold, Arrow Petro- 
leum Co. (re-elected); vice president, 
R. J. Thompson, Apex Motor Fuel 
Co. (re-elected); treasurer, I. L. 
Schurman, Consumers Petroleum Co.:; 
and corporate secretary, J. E. Guil- 
bault, South Side Petroleum Co. 
New directors for two-year term in- 
clude: R. J. Curran, Suburban Oil 
Co.; T. H. Gish, Consumers Co.; J. 
Loeffler, Commerce Petroleum Co.; 
and Mr. Guilbault. 








Emile E. Sou- 
bry, co-ordinator 
of marketing, 
Standard Oil Co. 
(New Jersey), for 
more than a year, 
has been elected 
a board member. 
Mr. Soubry, all of 
whose working 
years have been 
with Jersey 
Standard and its 
affiliates in the 
U. S. and abroad, 
first started as a 
clerk in the shipping department of 
Anglo American Oil Co., Ltd., Lon- 
don, in 1911. He was on duty in the 
U. S., Australia, New Zealand and 
Europe, prior to being made chair- 
man of Anglo American Oil just be- 
fore World War II. During the war 
he served on the British Oil Trade 
Committee, later becoming liaison be- 
tween that group and the U. S. gov- 
ernment. He was foreign marketing 
co-ordinator for Jersey Standard from 
1943 to 1947. A native Londoner, he 
was with the British Army during 
World War I, and is now a natural 
ized U.S. citizen. 





Mr. Soubry 


C. W. Stewart, head of American 
Bitumuls Co., subsidiary of Standard 
Oil Co. of California, took over as 
president of Stancal Asphalt and Bi- 
tumuls Co., formerly known as Cali- 
fornia Asphalt 
Corp. Western 
marketing staffs 
of American Bitu- 
muls and Califor- 
nia Standard’s as- 
phalt division were 
merged into Stan- 
cal... N. H. An- 
gell, manager of 
Standard’s asphalt 
division, becam<¢ 
vice president in 
charge of sales for 
Stanca! 


Mr. Stewart 


New officers of the Southeastern 
Petroleum Credit Assn. are: L. T. 
Kendrick, credit manager, Gulf Oil 
Corp., Atlanta, president; W. C. Can- 
non, Pure Oil Co., Chattanooga, vice 
president; J. L. Flanders, credit man- 
ager for Standard Oil of Kentucky 
division office at Atlanta, secretary- 
treasurer. 


TY. C. Jones, Independent oil oper- 
ator of Fort Worth, is the new pres- 
ident of the Texas Good Roads Assn. 
He is chairman of the Fort Worth 
Chamber of Commerce Highway Com- 
mittee and has been active for many 
years in road improvement organiza- 
tions. 
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How are you 


being represented on.. 





Fleets finished with Du Pont “’Dulux’’ 
keep the public’s eye on YOU! 


Chere’s more to Du Pont DULUX 
than its outstanding on-the-road 
performance. It can also do an im- 
portant public relations job for you 

.anextra reason why DULUX is 
standard on so many fleets today. 
ough, durable . . . superlatively 
good to look at . . . DULUX tells 
the public a lot about you and your 
rganization; reflects at a glance the 


soundness and progressiveness of 


your management. 

More and more fleet operators 
lave come to realize this. . . just as, 
or years, they have understood the 
nany maintenance advantages of a 
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DULUX-finish job: its rugged ca- 
pacity for standing up under hard 
usage, staining and weathering... 
its ability to “snap back’”’ to bril- 
liant gloss with a quick wipedown 
. its record of keeping vehicles 
out of the paint shop longer. 
Wherever they go, your trucks 
stay sparkling bright—your com- 
pany name and trademark smartly 
displayed —in DULUX colors of 
your choice. Wherever they go, 
they help attract ... and hold... 
customers! E. I.du Pontde Nemours 
& Co. (Inc.), Finishes Division, 
Wilmington 98, Delaware. 


. 


L£ 
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Ira H. Cram, 
former manager 
of exploration for 
Pure Oil Co., has 
joined Continent- 
al Oil Co. in the 
newly created po- 
sition of vice 
president in 
charge of explor- 
ation. A graduate 
geologist of the 
University of 
Minnesota, he 
was with Pure 
Oil since 1931. He 
is a past president of the American 
Assn. of Petroleum Geoligists 
P. C. Lauinger, publisher of the Oil 
and Gas Journal since 1932, was 
named to Continental Oil’s board of 
directors. 








Mr. Cram 


Kenneth C. Spatz, Conway, Ark., 
has replaced Frank J. Glass as TBA 
sales supervisor for Arkansas, Ar- 
kansas Fuel Oil Co. Mr. Glass re- 
cently resigned because of ill health. 
Mr. Spatz’s new heaquarters are in 
Little Rock. 

Leo A. Snyder, former vice presi- 
dent in charge of sales for Champlin 
tefining Co., Enid, Okla., and later 
petroleum consultant with Commerce 
Oil Corp., Warren, Pa., and W. H. 
Barber Co., Min- 
neapolis, has joined 
Saunders Petrole- 
um Co., Kansas 
City, as vice presi- 
dent in charge of 
sales and _ pur- 
chases of all petro- 
leum products. 
With Champlin 
Refining from 1918 
until 1946, he also 
held posts there as 
sales manager and 
traffic manager. 
During World War 
Il, he was a member of the Supply 
and Transportation Committee, Dis- 
trict Two, Petroleum Administration 
for War. He is a member of the So- 
ciety of Automotive Engineers. 





Mr. Snyder 


* * * 

The Southwest Petroleum Credit 
Group at a recent meeting in New 
Orleans elected J. I. Clemons, credit 
manager, the Texas Co., Dallas, new 
chairman, succeeding E. P. Simmons, 
Magnolia Petroleum Co., Dallas. J. F. 
Butler, of Magnolia Petroleum Co., 
Oklahoma City, was chosen first vice 
chairman. Also elected were three 
vice chairmen, W. W. Russell, Con- 
tinental Oil Co., Houston: M. C. Rob- 
erts, Tide Water Associated Oil Co., 
Tulsa; R. R. Thomas, Shamrock Oil 
& Gas Co., Amarillo; and a secretary- 
treasurer, F. E. Stephenson, Arkansas 
Fuel Oil Co., Shreveport. 
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Mrs. Mary Beth Scott, widow of the 
late Dr. Gayle Scott, Texas geologist 
and teacher, has donated what is 
said to be one of the most complete 
libraries on Texas geology in exis- 
tence to Texas Christian University. 
The complete Scott library will be 
available to outside scientists and in- 
dustry personnel, as well as to stu- 
dents. All material will be bound 
into volumes on which will be pasted 
a gift plate designed by Dr. C. Ivan 
Alexander, Magnolia Petroleum Co., 
a former student of Dr. Scott. 


* * * 


Charles M. Ridgway, technical as- 
sistant for the refining division in 
Pure Oil Co.’s headquarters, has tak- 
en over the newly created post of 
manager of Pure Oil’s research and 
development _lab- 
oratories, Chicago. 

William B. 
Ross continues as 
director of re- 
search and devel- 
opment ... Mr. 
Ridgway joined 
Pure Oil in 1932 as 
superintendent of 
the Midland, Mich., 
refinery, subse- 
quently becoming 
assistant superin- 
tendent of the 
Heath refinery di- 
vision, Newark, Ohio, and of the for- 
mer Pure Oil refinery in Muskogee, 
Okla. During World War II he was 
with the Petroleum Administration 
for War as chief of the economic sec- 
tion of the refining division. 


Mr. Ridgway 
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Fred H. Helling, Penn Central Oil 
Co., chairmanned the welfare com- 
mittee of the Oil Men’s Club of Kan- 
sas City which raised $1,400 at a 
Christmas party, Dec. 20, for dona- 
tion to three charitable institutions 
Mercy Hospital, Cerebral Palsy Nurs- 
ery School and Children’s Convales- 
cent Center. Donations from the 250 
in attendance were also’. swelled 
through the work of the club’s prize 
committee, headed by H. E. Tatman, 
Jesco Lubricants Co. Christmas char- 
ity parties are annual club events, 
and W. M. Fredericksen, secretary- 
treasurer, reports that this year’s 
event surpassed all others in attend- 
ance and money donated. 


x 


Jim Huitt, petroleum scientist to 
be, was awarded the fellowship re- 
cently established in the School of 
Chemical Engineering at the Uni- 
versity of Oklahoma by Magnolia 
Petroleum Corp. Mr. Huitt, now un- 
dertaking research pertaining to frac- 
tionation of petroleum hydrocarbons, 
is a graduate of Louisiana Polytec- 
nic Institute and U. S. Infantry vet- 
eran of World War II. 


E. G. (Ty) Dahlgren has resigned 
as assistant secretary of the Inter- 
state Oil Compact Commission to be- 
come an oil and gas consultant at 
Oklahoma City. After a period with 

the production di- 
vision of the Pe- 
troleum Adminis- 
tration for War 
/ Mr. Dahlgren re- 
& signed in 1942 to 
become _ technical 
secretary of the 
Research and Co 
ordinating Com- 
mittee of the Com- 
Ah pact at Oklahoma 
City, later becom- 
ing assistant sec- 
retary in charge 
of technical activi- 
ties. He is now serving as chairman 
of the Production Review Committes 
of the petroleum division, American 
Institute of Mining and Metallurgical 
Engineers. 





Mr. Dahlgren 


o* ca 7” 

Two new honors have been accord- 
ed Paul G. Blazer, chairman of th: 
board, Ashland Oil & Refining Co 
In addition to receiving the “Sulh 
van Medallion” from the Universit, 
of Kentucky as the most outstanding 
citizen of the Commonwealth of Ken 
tucky in 1948, he was named board 
chairman of the Cincinnati bran 


of the Federal Reserve Bank o 
Cleveland. He had been on the board 
of that branch since 1944. Th: 


branch covers 56 counties in easter 
Kentucky and 25 in southern Ohio 
~ o o 

W. D. Waltman, director and exe: 
utive vice president of Franco Wyo 
ming Oil Co. and president of sev- 
eral company subsidiaries, retired 
Jan. 1. He started his oil industry) 
work as a petroleum engineer in 
1911. 
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FIRE UNDER CONTROL 


ONAL FOAM SYS 


— Every batch of National AER-O-FOAM is “'Fire-Tested.” 


Fire-Tested and performance-proved AER-O-FOAM gives positive, 
unfailing protection to your production facilities, refineries and bulk 
plants. Positive, quick action that can bring flammable liquid fires 
under control in as short a time as 14 seconds. 


AER-O-FOAM acts quickly to form a thick, tough, lasting airtight 
blanket of foam that snuffs out flames . . . insulates threatened areas 
and prevents flashbacks. AER-O-FOAM is non-corrosive—is easily 
washed away with hose stream, or after drying can be readily brushed 
off machinery, walls and floors. 


For protection that must be positive rely on FIRE-TESTED National 
AER-O-FOAM. For complete fire fighting equipment and engineering 
assistance, call on National Foam Engineers. ~ 


NATIONAL FOAM SYSTEM, INC, Sesh 
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Cordomatic |} 


Fleet- Wing is the first petroleum marketer to offer dealers and jobbers the 
unusual profit opportunities in the amazing new COLD RUBBER tires. 
Here are the features of this great tire: 
1. Scientifically blended COLD RUBBER tread—national magazines 


tell the story that science has proved—these tires will give up to 30% 
more wear. 


2. COLD RUBBER is vastly superior to Natural Rubber in all respects 
... means Cordomatic tires are a much greater value to the consumer! 
3. Every tire is backed by a road-hazard GUARANTEE allowing on- 
the-spot adjustments. 
4. COLD RUBBER Cordomatic tires are really premium grade but can 
be sold easily at regular competitive tire prices. 
5. Cordomatic tires are made with 100% rayon body construction 
that’s 50% stronger than conventional cotton cords! 


This sensational tire is building a satisfied following for many Fleet- 
Wing dealers. If you are interested in a profitable tire franchise backed 
by a very extensive advertising and sales promotion program, write 
today to the Fleet-Wing Corporation, care of Franchise Sales. Terri- 
tories are still available. 


UFWing ~FLEET-WING CORPORATION 


a 1438 MIDLAND BUILDING ° CLEVELAND, OHIO 


... THE JOBBER BRAND 





